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State of the nation’s economy: 
Up 

Steet—Operations last week were 
scheduled at a near-record 102.7 
percent of industry capacity, calcu- 
lated to produce 1,980,800 tons. That 
rate would be a .9 point higher than 

the previous week. 

Primary PrIces Average ad- 
vanced 0.4 percent in week ended 
Jan. 2 to an alltime high. Bureau 
of Labor Statistics’ index rose to 
176.7 percent of 1926 average, 
16.9 percent above year ago. 
INDUSTRIAL OuTPUT — Federal Re- | 

serve Board’s index for December | ;jght): 
stood at 215 (1935-39 equals 100), 
compared with 179 in December, 
1949. 


They Will Head NADA in 1951 


At its annual convention in Miami last week NADA elected the following officers (left to 


*« * + 


Down 
ConsuMER CreEpIT— Amount out- 
standing at end of November to- 
taled $19,412,000,000. Increase during | 
the month was only $11,000,000, 
compared with a $51,000,000 rise in | 
October, a $473,000,000 jump in Sep- 
tember and a $547,000,000 gain in 
August. f ae a 1 
Svuenees Acrvery — New York! or permission to raise 1951-mode 
; a prices. 
Times’ index for week ended Dec. | : 
30 declined to 169.1 from 174.6 in| At 4 full day of hearings conduct- 
preceding week. Figure for like © by John M. Hancock, each of the 
1949 week, however, was 144.7. 10 new-car builders presented a} 
R summation of his cost-price-profit 
position. Every presentation con- 
cluded with a request to the Eco- 
nomic Stabilization Agency to un- 
freeze new-car prices. 
Hancock told Automotive News’ 
| correspondent that he might 
recommend a formula that would 
permit auto makers to raise 
prices above pre-Korean levels, 
using May 24 - June 25 as the base 
| period. 
| This would seem to preclude | 
hikes by makers who _ increased | 
prices in the fall. These include | 
all the makers except General Mo- 
|tors, Ford and Chrysler. 
Hancock is expected to make his 
| recommendations in 10 days to 


ASHINGTON.—New-car manu- 
facturers asked more _ recep- 
tive government officials Thursday 


Production 


Automotive News Estimates, | 
U. 8. Cars, Trucks 


146,783 
135,755 





Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 42. 








135,755 Vehicles in Week... 
Auto Production Gains 


RODUCTION moved upward in| plants, despite cutbacks in the use 
U. S. automotive plants last|of materials for civilian produc- 
week, amidst reports from factory | tion, hope to build 1,420,000 cars and 
spokesmen that painted a brighter | 365,000 trucks in the first quarter of 
output picture for at least the next | 1951. 
couple of months. * * * 

The nation’s. vehicle makers HAT potential of 1,785,000 ve- 
seemed headed for a first-quarter | hicles amounts to 64,000 more 
output pattern of about 126,000 cars|cars and 68,000 more trucks than 
and 29,500 trucks weekly. (Continued on Page 42, Col, 1) 

Built in U. S. plants last week, 
according to Automotive News’ 
estimates, were 106,460 cars and 
29,295 trucks for a total of 135,- 
755 vehicles. 

Although Nash was hit by a) 
strike early in the week, General | 
Motors, Ford and Chrysler plants | 
were more prominent factors in the| © 
production 


auto latest 


effort. 


industry’s 


* * a 


i* THE previous week, the first | 
work period of 1951, U. S. plants| 
produced 69,959 cars and 22,831} 
trucks —a total of 92,790 vehicles. | 
Only Hudson of all U. S. car mak- 
ers began the new year geared to 
schedules higher than in 1950. 

So far in 1951, passenger car as- 
sembly in U. S. plants is running 
about 38,000 units behind com- | 
parable 1950 pace, while truck as- | 
sembly is 10,000 higher. | 

Indications are that the passenger | 
car deficit will be made up in im-| 
mediate weeks, while the truck sur- 
plus is showing further expansion. 

An industrywide survey of pro-| 
duction officials reveals that U. S. 
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| Turner Summers, Louisville, treasurer; J. Saxton Lioyd, Daytona Beach, first vice-presi 
dent; R. D. McKay, Wichita, president, and Frederick Sutter, Columbus, Ind., 


secretary 


U. S. Drawing Up Formula 
On 1951 Car Prices 


Price Boss DiSalle. 


Defense Mobilizer Wilson. 


* * + its 
THER economy developments |*® legislative committee, with} 
last week follow: Charles Freed (DeSoto), Salt Lake | 


1. Prominent leaders of industry 
jand labor convened with federal 
men in a_ three-day 


. Rede 
e 


Calls on U.S. to Give 
Auto Essential Rating 


Then they will 
go to ESA Chief Valentine and to | mers 


conference | chairman. 


7 oft 





By Pete Wemhoft 


Editor, Automotive News 
iV IAMI. In the largest (11,061 
b registrants) yet quietest con- 
vention in its history, NADA last 


week took the following action at 
its 1951 parley here: 

1. Called on the U.S. govern- 
ment to rate automobiles essen- 
tial under the defense program 
and to insure adequate repair 
parts and skilled mechanics to 
keep cars operating efficiently. 

2. Elected R. D. McKay (Chrys- 
ler), of Wichita, Kans., to succeed 
Fred Haller (Hudson), of Washing- 
ton, as president. Other officers are 
J. Saxton Lloyd (Buick), Daytona 
Beach, Fla., first 
Fred Sutter (Dodge), 
Ind., secretary, and Turner Sum- 
(Ford), Louisville, 

4 


) COMPLETELY overhauled 


City, replacing William L. Mallon 
(Pontiac - Oldsmobile), Newark, as 
Mallon had headed the 


seeking to establish a satisfactory Committee for several years. 


wage stabilization formula. 
2. Talk of a 30-day freeze cover- 
1) 


(Continued on Page 34, Col 


U. S. Sets Goal 
Of 35,000-Tank 


Capacity a Year 


ASHINGTON. President 
man’s call 


Tru- 


gress. 


Truman asked in his state-of- 
the-union address for a vast mo- 
bilization effort capable of pro- 
ducing 50,000 planes and 35,000 
tanks a year if needed.” 

“We are not now ordering that 
many planes or tanks,” he _ said, 
“and we hope that we never have 
to, but we mean to be able to turn 
them out if we need them.” 

His talk sent stocks up, with air- 
craft, steel and auto shares leading 
the way. Later stocks sold off. 
reports noted 

strong support for the Presi- 
dent’s program, some of the law- 
makers pointed out that coopera- 
tion was a two-way street, They 
Col. 3) 


HILE some 


(Continued on Page 42, 





for American mo-| 
bilization to stop Soviet aggression 
|brought mixed reaction from Con- | 


4. Formally selected New York 
City as the site for the 1952 con- 
vention and unofficially approved 
San Francisco as site of the 1953 
conclave. William Frame (Chev- 
rolet), Metropolitan New York 

| director, will head the 1952 con- 
vention committee. 
5. Heard Rufus Poole, NADA spe- 
| cial counsel, predict that wages 
|will be frozen “by March 1.’ 
+ + + 
SIDESTEPPED the 
* sial Regulation W question 


controver- 


officials will meet with Federal Re- 
|serve Board members later this 
month to present new-car dealers’ 
case. 


Besides the resolution on the 
automobile’s essentiality, NADA 


delegates went on record as of- 
fering President Truman their 


(Continued on Page 11, Col. 1) 


Car Stocks 


By Bernie Thomas 
Associate Editor 
JITH the prospect that vehicle | 
production for civilians will be 
curtailed far below the alltime high 
volume of 1950, dealers started out 


| 


The 1951 Plymouth Model Goes on Dealer Display 
Story and More Pictures Can Be Found on Page 32 





vice-president; | 
Columbus, | 


treasurer. | 


in | 
|resolution form, but retiring Presi- | 
dent Haller declared that NADA} 







Puce 
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Haller Greets McKay— 
Fred Haller (right) of Washington, 
president of NADA, congratulates his succes- 


retiring 


| sor, R. D. McKay, Wichita. 





Exhibitors Term 


NADA’s Show 
Tops in Buying 


By Jack Weed 


Service Editor 


IAMI.—-Exhibitors in the Service 

Equipment Exposition, held in 
connection with the annual NADA 
convention here last week, report 
the largest attendance and keenest 
|interest in shop equipment since 
lthe first show held by the associa- 
tion in Chicago. 

It seems evident from the way 
crowds poured into the exhibits 
every day that dealers generally 
have made up their mind they 
are not going to be caught again 
in an era where they may have 
to live off service shop profits 
without having their shops equip- 
ped as completely as possible. 
One exhibitor, K. R. Wilson Co., 

reported as early as Tuesday after- 
noon that it had sold every piece 
1) 





(Continued on Page 39, Col 


Dip Again 


the new year with stocks of new 
cars at a relatively low level. 

As of Jan. 1, according to Auto- 
motive News’ latest survey of U. 
S. field stocks, the average dealer 
had a potential inventory of only 


9.2 cars, compared with 9.6 a 
month before. 
During December, nationwide 


compilations showed, the number of 
cars actually in dealers hands in- 
creased slightly from 295,521 units 
to 308,714. 

By the end of the month, how- 


ever, in transit volume had slumped 
(Continued on Page 35, Col 


New-Car Stocks 


Average in Dealer Hands 
And in Transit 


3) 





Jan. 1, 1951 9.2C ars 
Dec. 1, 1950 9.6 
Nov. 1, 1950 11.0 
Oct. 1, 1950 8.3 
Sepr. 1, 1950 9.2 
Avec. 1, 1950 9.8 
Apr. 1, 1950 9.7 
Jan. 1, 1950 10.0 
Dec 1, 1949 10.5 

| Oct. 1, 1949 15.5 
Apr. 1, 1949 12.5 
Juty 1, 1948 4 Tg 
Jan. 1, 1946 es: * 


Automotive News estimates. 
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Subcontracting Called Best Bet for Dealers .. . 





How to Get a War Contract 


By Bob Gordon 


Associate Editor 
DETROIT.—Looking for defense 
contracts, Mr. Dealer? Well, ord-| 


nance officers here say your best} 
bet is subcontracting, but there is | 


some possibility for prime con- 
tracts. 

The procedure for bidding on a 
contract or part of a contract in- 
volves getting on the Ordnance 
Corp’s list of possible suppliers. 
This is a simple step, which can 
be accomplished by listing your 
firm’s name and address plus the 
type of work you're equipped to do, 
in a letter. 

Send the letter to your local Ord- 
nance district. It might be well to 
list the number of employes, 
amount of work space, and any 
other helpful information in case 
you're interested in a manufactur- 
ing assignment. 

If you just want to sell parts or 
accessories, then that’s all you have 
to list. 

In connection with parts sales, 
however, most dealers would 
probably do better to get in touch 
with the nearest Army installa- 
tion, Ordnance officers advised. 

All Army posts are authorized to 

buy small amounts of equipment 
from local suppliers, they explained. 
This is the best source of govern- 
ment business for the great major- 
ity of dealers, they said. 

Most of the contracts awarded 
by the Ordnance districts are of 
such magnitude that the average 
dealer couldn’t fill a part of them 
with his entire year’s supply of 
equipment. 

However, dealers can bid on por- 
tions of a contract under certain 
circumstances. After listing your 
firm with your local Ordnance dis- 
trict, you just sit back and wait 
until a bid-contract form is sent 
you. 

When it comes time to ask bids, 
@rdnance officials go over their 
lists to see which firms are ca- 
pable of fulfilling the contract 
and they mail those companies 
bid-contracts. 

Otherwise, it’s necessary to keep 
an eye on the lists of items for 
which bids are being asked. These 
lists are generally posted in the va- 
rious Ordnance districts. 

Officers at the Detroit Ordnance 
district said they welcomed addi- 
tions to their list of prospective 
bidders, but they cautioned that) 
the dealer should have something | 
to offer in products or services. 

It was pointed out that many) 
dealers are reluctant to sell any of 
their parts in view of a possible 
shortage in the future. Then, too, 
the manufacturing capacity of most 
dealerships is usually very limited. 

It was suggested that dealers 
would do best to get in touch with 
the procurement officer of the air 
base or Army post nearest their 
home. 

As a commentary on the scale of 
business on which the Detroit Ord- 
nance district operates, an officer 
mentioned that in compiling a list 
of defense contracts, those involv- | 





FTC Accuses | 
9 Parts Firms | 
Of Bogus Sales | 


WASHINGTON.—In a complaint | 
issued last week, the Federal Trade 
Commission charged nine corpora- | 
tions and 35 individuals with selling | 
“counterfeit” automotive ignition | 
points and parts which are passed 
off as “genuine” Auto-Lite, Delco- | 
Remy and Ford parts. 

The spurious parts are allegedly 
manufactured by Tungsten Mfg. 
Co. and Union Electrical Parts Co., 
both of North Bergen, N. J., whose 
officers are Orville C. Hollopeter, 
Jenny V. Hayes and Saul H. Lipp- 
man. 

The complaint does not charge 
these two corporations with mis- 
branding the items but says that | 
they sell them “in bulk, un- | 
stamped and bearing no identifi- | 
cation marks,” with “full knowl- 
edge” that their customers stamp, 
label, package and sell them as | 
original Auto-Lite, Delco-Remy | 
and Ford parts. } 

Twenty days are allowed the re- 
spondents to file answer. The first 
hearing is scheduled Feb. 26 in 
Detroit before Trial Examiner Web- 
ster Ballinger, the FTC said. 


ing less than $5,000,000 were listed 
under “small contracts.” 

Dealers who feel that they are 
particularly well-equipped for 
manufacturing, or those with 
large inventories of parts can list 


Tank Orders Due 
To Top $4 Billion 
By End of June 


000 in the tank-automotive field 
alone” in the current fiscal year 
ending June 30, according to Archi- 
bald S. Alexander, Under-Secretary 
of the Army. 


Speaking here last week at the 
annual dinner of the Society of 
Automotive Engineers, Alexander 
said he hoped the government’s 
accelerated defense program will 
be in high gear toward the end 
of the current year. 

“The impact of the defense pro- 
gram on the automotive industry 
will be tremendous,” he declared. 


* * * 


I OWEVER, Alexander added, no 
contract let by the Army to date 
has “directly put out of production 
any existing automotive assembly 
line, but there is no doubt that 
many companies will soon have cut- 
backs in civilian production caused 
both by the need for producing de- 
fense items and by the scarcity of 
raw materials for civilian items.” 


Alexander revealed that in the 
current fiscal year “the Army 
has put to work in the form of 
contracts and letter orders with 
American industry, and produc- 
tion orders with Army arsenals, 
more than $5,000,000,000. This is 
only the beginning.” 

(Two weeks ago, Brig-Gen. David 
J. Crawford, commanding general 
of the Detroit Ordnance Tank-Au- 
tomotive center, revealed that more 


‘Preview 1951 Line 
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their firms with the Detroit Ord- 

nance Tank-Automotive Center, 
1501 Beard St., Detroit. 
| Following is a list of the 14 Ord- 
|nance districts in the U. S. where 
other dealers may register for con- 
sideration 
contracts: 

Birmingham Ordnance District, | 
734 Frank Nelson Bidg., Birming- 
ham 3, Ala.; Boston Ordnance Dis- 
trict, Boston Army Supply Base, | 


in bidding for defense| “ 


sat 


Testing All-Aluminum Body— 


The annual convention of the Society of Automotive Engineers heard last week about the 





Boston 10; Chicago Ordnance Dis- | above experimental club coupe, incorporating an all-aluminum body. Four companies cc 


trict, 1660 E. Hyde Park Blvd., Chi- 


Cleveland Ordnance District, 
Superior Ave., N. E., Cleveland 14; 
Detroit Ordnance District, Fort 
Wayne, 6301 W. Jefferson Ave., De- 
troit 17; Los Angeles Ordnance Dis- 
trict, 35 N. Raymond Ave., Pasa- 
dena 1, Calif. 

New York Ordnance District, 111 
E. 16th St., New York 3; Philadel- 
lphia Ordnance District, Building 
No. 11, Frankford Arsenal Brides- 


burgh Ordnance District, 311 Old 
Post Office Bldg., 4th Ave. and 
Smithfield St. Pittsburgh 19; 
| Rochester Ordnance District, Sibley 
Tower Bldg., Rochester 4, N. Y.; 
St. Louis Ordnance District, 4800 


Francisco Ordnance District, Oak- | 
land Army Base, Oakland 14, Calif.; | 
Springfield Ordnance District, 
Springfield Armory, Springfield 1, | 
Mass. 





Ch rysler Dealers 


DETROIT. Chrysler division | 
dealers will preview their 1951 line 
of cars here today (Jan. 15) in 
Masonic Temple. Joseph A. O’Mal- 
ley, division sales manager, will | 
address the meeting. 


Oldsmobile Will Delay 
Introduction of 88s 








CTANE RATINGS of premium 
gasolines have been lowered 


burg Station, Philadelphia 37; Pitts- | approximately two points in recent 
months, D. P. Barnard, Standard, 
Oil Co. 
nator, revealed during a press con- 
ference at the Society of Automo-| aluminum was designed, with steel 
tive Engineers annual convention eliminated where 


(Indiana) research coordi- 


Goodfellow Bldg., St. Louis 20; San here last week. 


However, because of mechani- 
cal improvements in powerplants 
lower octanes should not keep 
new-type engines from operating 
more effectively than prewar mo- 
tors, Barnard added. 


Small decreases in octane can be 


compensated for by spark adjust- 
ments, he pointed out. 


a * oo 
ARNARD was awarded the 
Horning memorial award at the 


convention because of his achieve- | 
ments in fitting fuels to engines. 


Noting that further improve- 


‘ments in the quality of gasoline | praised 
| Seem certain to be slow and expen-| properties of aluminum. 
|sive and that they may soon reach | 
}an economic limit so far as motor 
/car use is concerned, Barnard said 


laborated on the project—Willys-Overland, Aluminum Co. of America, Progressive Welder 
ETROIT.—The U.S. Army plans cago 15; Cincinnati Ordnance Dis-| Co. and Goodyear Aircraft Corp. The above car, which is a testing model only, is 20 percent 
to spend “more than $4,000,000,- trict, Big Four Bldg., Cincinnati 2; | lighter than it would be if steel and other metals were used. The lower half of the coupe 
717 | a Willys Jeepster, while the upper half is a Studebaker Starlight coupe 


SAE Hears of Octane Cut, 
Aluminum Body Tests 


sentatives of the companies in- 
volved—Willys-Overland, Alumi- 
num Co. of America, Progressive 
Welder Co. and Goodyear Air- 
craft. 

A coupe body using 287 pounds of 


possible. The 
aluminum coupe had a curb weight 
of 2,406 pounds, compared to 2,700 
for the steel body. 


* * * 


| VV ILLYS-OVERLAND'S E. C. De- 
Smet reported that extension 
| of aluminum to various chassis 
components would have resulted in 
a saving of an additional 200 
pounds, thus bringing about a net 
|'weight reduction of no more than 
|20 percent. 
| DeSmet said the lighter body had 
lowered the center of gravity of the 
completed vehicle “quite notice- 
jably,” thus reducing sidesway and 
improving roadability. He also 
the corrosive - resistant 


The experimental coupe com- 
bined the upper half of a Stude- 
baker Starlight coupe and the 





that nevertheless leading petroleum : 
‘companies are aiming at least a ‘Wer half of a Willys Jeepster. 


third of their product and process) DeSmet emphasized that the co- 
improvement effort toward ways °Perating companies were not seek- 


than $3,000,000,000 worth of vehicles 
and spare parts have been ordered 
by the Ordnance Corps since July 1, | 
1950.) 


DETROIT. — Public introduc- 
tion of 1951 Oldsmobiles, sched- 
uled Jan, 31, will feature only 
the GM division’s 98 series of 


Alexander illustrated the wets 
of the procurement job since the} 
beginning of the accelerated de-| 

(Continued on Page 40, Col, 1) | 


cars, it was learned last week. 
Public announcement of the 88 
series will be delayed, 





of improving gasoline quality. 


Details of a four-company in- 
vestigation into an all-aluminum 
car body were unfolded by repre- 


Used-Car Chart Up $31 in 1950 


gt WAS boom and bust and just | 
about back where it started from | 
for used-car prices in 1950. AvTo- 
MoTIVE News’ overall average price | 
of used cars stood at $799 when the | 
year began, and it was down again 
to $830 when the year ended. 


The course of average whole- 
sale prices during 1950 differed 
sharply from the road _ these | 
prices traveled in 1949. 

In that year, prices declined in 10 
of the 12 months of the year, and 
the two months in which values 
rose saw but minor changes. 

* * * 
| 1950, however, there was a 
surge in the spring, followed by 
a gentle decline. Then, war in Ko- 
rea and another climb in prices 
after which, the combination of au- 
tumn and Regulation W sent the 
market into a tailspin. 

The net result measured from 
Jan. 1, 1950, to Dec. 31, 1950, was a 
gain of $31. The overall average 
price on the first day of the year 
was $799, and on the last day of 
1950, it was $830. 

In between those dates, the av- 
erage climbed to a peak of $1,063 
in August, as a consequence of 
the speculation caused by the 
Korean outbreak. 

Up until late June of last year, 
used-car prices followed what an 
analyst might hopefully describe as 
a “normal” course; that is, the mar- 
ket declined in January and Feb-| 
ruary, rose during the spring 


| months to a peak in May, and then 


started to let down gently. 
+ + * 


HE KOREAN war, which broke 
out June 24, did not show up 
in the graph of auction prices until 
August. The decline which set in 
about the middle of August was 
reflected in September, and the 


market continued to dive from that | 
time until about the middle of De- 
cember. 
The graph shows prices ad- 
vanced during the months of Jan- 
uary, March, April, May and Au- 





models (1950s) 
price tables. 
Had it not been for the appear- 


in the average 


ance of new models in January of | stone, 
last year, the average would have president - desig- 
shown a decline for that month as nate of the SAE. 


gust. The rise in January was | it did in February. 


artifivial, however, and was solely 
due to the initial inclusion of new | 


Starting with the first month in 


(Continued on Page 35, Col, 1) 








Boom and Bust... 





1950-1949 Price Trends 
Of Used Cars 
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ing to design a new car. Their pri- 
mary intent was to explore the pos- 
sibilities of aluminum use in car 
bodies, he said. 

* * * 


[A= ROEDER, executive engi- 
neer of commercial vehicles for 
Ford, was elected 1951 president of 
the society. Roeder fills the post 
left vacant in No- 
vember by the 
death of J. E. 
Hale, of Fire- 
who was 


Roeder was be- 
ginning the sec- 
ond year of his 
two-year term as 
|'SAE councilor at 
the time of his 
election to the 





Dale Roeder 
presidency. L. Ray Buckendale, en- 


gineering vice-president, Timken- 
Detroit Axle Co., has been elected 
to fill Roeder’s unexpired 1950-51 
term as councilor. 

Other SAE officers elected for 
1951 are: B. B. Bachman (Auto- 
car Co.), treasurer; E. F. Arm- 
strong (General Motors of 


Canada, Ltd.); W. E. Beall (Boe- 


ing Airplane Co.), and R. F. 
Lybeck (Esso Standard Oil Co.), 
councilors for 1951-1952. 
F. A. Hall (GMC Truck & Coach 
division), is vice-president for the 
(Continued on Page 41, Col. 2) 





Wilson Sees ?51 Output 
Of Six Million Units 


BEAUMONT, Tex.—GM Presi- 
dent C. E. Wilson estimates that 
1951 car and truck production 
will total 6,000,000 units—about 
25 percent under last year’s rec- 
ord output of 8,000,000 vehicles. 

Wilson’s remarks were made 
at a press conference here be- 
fore he spoke at a dinner cele- 
brating the 50th anniversary of 
the discovery of the Spindletop 
oil field. Wilson remarked that 
the nation is “not in a period 
of prosperity” but, instead, is 
undergoing a “suppressed reces- 
sion.” 
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A: THE time this column appears 
“XJ will be vacationing in Florida. 
If all goes well, I will remain a 
couple of months, so I have invited 


a number of dealers to serve as | 


guest conductors during my ab- 
sence. I know you will enjoy and 
benefit by the change. They will 
bring fresh viewpoints. 

Today I introduce Arthur H. 
Jones (Chrysler) Hastings, Neb. 
He has been a dealer continuously 
since 1905. He is an ex-president 
of the Nebraska Motor Dealers 
Assn., and served three terms as 
state NADA director. 

His counsel and advice in trade 
matters have always been such that 
his contemporaries cannot decide as 
to whether he should be known as 
the Sage-Brush Sage, or the Prairie 


Philosopher. Jones now speaks: 
* . * 


Doubts Practicality 


\ Y FRIEND, the conductor of 
. this column, has asked me to 
pinchhit for him in one issue. He 
gives me leave to say what I think. 
Your columnist is the dealers’ 
friend and sincerely seeks to pro- 
mote the dealers’ interest. He ad- 
vocates a perpetual, or noncan- 
cellable, contract. I have frankly 
disagreed, not with his motive but 
with its practicality. 

It is my firm conviction that 
no responsible factory could or 
would enter into a noncancellable 
contract. An important factory 
asset is its available territory. 
Unless all territory is worked ag- 
gressively, some part of the fac- 
tory’s assets is wasted. I doubt if, 
in the long run, the dealer would 
be benefited by a perpetual con- 
tract. 


Recently I heard a teacher com- | 


ment on how many young people, 
high school students, are talking 
and thinking in terms of pensions 
and security. With the wide world 
open before them and all the op- 
portunities that the United States 
offers to young men and women 
with courage and determination 
and a willingness to work, these 
boys and girls are thinking about 
how much pension they can draw 
and how soon, and how they may 
be made safe against the adversi- 
ties of life rather than on planning 
what they can contribute to the 
world. 

Instead of aspiring to leadership, 
they are thinking about handouts. 
Instead of planning for constructive 
things in which they may have a 


part, they are thinking of what that | 


mysterious entity, the government, 
will some day hand out to them as 
a dole and not in payment for value 
received. This is not the predomin- 
ant thinking among young people 
of high school age, but that it 
should exist at all should be a 
matter of grave concern. Social se- 
curity! What a delusion! What a 
contrast with the pioneers who 
carved our civilization out of the 
wilderness. 


. 


Wants Even Break 

WONDER if some of the dealers 

who think a perpetual contract 
is the answer to all their troubles 
are not innoculated with this virus. 
Every fellow who goes into business 
should know that he is taking what 
the army calls a “calculated risk.” 
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Dealers tell me 


By John O. Munn 











(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 














|He is betting his time and money 
that he can make a profit. Nobody 
underwrites his future, nor should 
| anyone. He 1s on his own. 


The present automobile con- 
| tract, while subject to certain 
criticisms, is not entirely bad. 
Many dealers have done well 
under it. Many will continue to 
prosper. No factory cancels con- 
tracts arbitrarily. There is usually 
a reason to which the dealer has 
contributed. There may be some 
exceptions, but they are rare. No 
factory wants to go into court on 
| @ cancellation. It will exhaust 
every other recourse first. No 
dealer should want to go into 
court. But if his hands are clean, 
| he has little to fear. The contract 
| is a bit one-sided. Able lawyers 
| have been hired to make it so. 
Nevertheless, the factory needs 
the dealer and, if he does a rea- 
sonable job, cancellation is per- 
haps the last thing he has to fear. 


So the dealer makes his invest- 
ment. He works like a dog and 
|puts in long hours. He uses all his 
lintelligence to build up a business 
in the hope that he may cash in on 
his bet. 
axiom that a man can expect to get 
|for his efforts results in proportion 
to what he puts into them, And 
what should be expect from his 
factory? Not a pension, not guar- 
anteed security, not an everlasting 
contract, but the assurance that, if 
he does a good job, he will not be 
| disturbed. He is trying to provide 
his own social security. 





ernment, nor does he expect it from 
the factory, but he wants an even 
break in the game. 

* * . 


That ‘Extra’ Car 


E KNOWS well that in a buy- 
| er’s market cars will be avail- 
}able to him in large quantities, and 
| he will be urged and high-pressured 
|to get out and work harder and 
|perform up to his “price class per- 
|centage” and more if possible. But 
| when there comes a seller’s market, 
|he should reasonably expect that 
he will have an allotment of cars 
based on potential and past per- 
formance. This is a measure of the 
lintegrity that should exist in deal- 
ings between men. Unfortunately, it 
jhas not always worked out that 
| Way. 

New accounts have been set up 
that could not maintain them- 
selves in a buyer’s market. New 
accounts and dealers who have 
failed to reach their quota in a 
competitive era have been given 
“extra” cars in a seller’s market 
where fine potentialities of profit 
existed. But there is no such 
thing as an “extra” car, This so- 
called “extra” has to be taken 
from somebody. It has to be 
taken away from some dealer 
who has done a good job and who 
was entitled to this car under all 
the rules of fair dealing, to the 
end that he may participate in 
the current prosperity to the ex- 
tent that he had been asked to 
cooperate when things were 
tough. 

These constitute legitimate com- 
plaints. They are things which have 
happened and for which no good 
|defense can be offered. They in- 
| volve, however, matters of business 
|integrity and not of contract. I can 
leonceive of no sort of perpetual 








He relies on the age-old | 


He does not ask it from the gov- | 


| was held, with Walter Mallory, 


Top Cars 

New-car registrations for 11 
months: 
1950 Pos. 
1—1,312,386 
2—1,083,167 
3— 484,979 
4— 481,509 
5— 402,254 
6— 335,690 
J— 291,331 
8— 266,842 
9— 248,108 
10— 162,718 
1l— 133,170 
12— 124,246 
13— 100,396 
14— 94,389 
15— 80,075 
16— 65,576 
17— 31,644 
18— 30,970 
19— 11,622 
20— 9,821 
21— 6,395 


1949 Pos. 
957,359— 1 
718,722— 2 
478,158— 3 
344,960— 4 
293,768— 5 
246,982— 7 
165,638— 9 
250,163— 6 
182,394— 8 
Nash 125,522—11 
Chrys. 119,748—12 
Hudson 125,569—10 
DeSoto 95,119—13 
Cadillac 74,374—15 
Kaiser  54,679—16 
Packard 91,071—14 
Willys  26,684—18 
Lincoln 35,004—17 
Frazer  15,305—19 
Henry J 
Crosley 9,630—20 
22— 5,135 Austin 3,199—22 
23— 1,677 Ang.-Prf. 4,978—21 

Total All Makes 

5,774,179 4,423,763 

For further details see page 
28, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds, 
Merc’ry 
Dodge 
Stude. 





By George S. Connell 


Staff Correspondent 


MIAMI BEACH, Fla. 
manpower agencies 
urged to keep mechanics 
essential and critical classifications 


in a resolution adopted at the mid-| 


winter meeting of the Automotive 


Trade Assn. Managers here. The 
trade association managers met 
prior to the convening of the 


| NADA convention. 

The ATAM also urged that in 
| addition to necessary new-car 
| and truck production, sufficient 
| materials also be allocated by 
the government to car and truck 
manufacturers for the production 
of functional maintenance and 
repair parts for cars, trucks and 
trailers. 

“During World War II thousands 
|of automobiles, trucks and trailers 
which were essential to the war 
effort discontinued operation be- 
| cause essential parts and mechanics 
were not available,” the ATA de- 
|clared, adding, “The continued op- 
eration and maintenance of cars, 
|trucks and trailers is essential to 
|the economy of our country for 
the movement of urgently needed 
personnel, equipment and material 
to meet the requirements of our 
defense efforts.” 

The ATAM voted to hold their 
summer convention in Detroit next 
| July. 

A state dealer convention clinic 





Dealers Warned 
To Act Now on 
Draft Deferments 


Draft and | 
were strongly | 
in the! 


Discount Protection Sought. . . 





NADA Pledges Drive 


For Better 


MIAMI.—-Speaking at the fac- 
tory-dealer relations forum at the 
NADA convention here, Alton M. 
Costley of the industry relations 
committee reported that the com- 
mittee plans “immediate aggressive 
efforts to obtain from all manufac- 


turers equitable selling agree-| 
ments.” 
The East Point (Ga.) Buick 


dealer said these agreements will 
embody a continuing contract, 
elimination of any clause permit- 
ting cancellation without cause, 
and a clause to eliminate bootleg- 
ging of new cars. 

Costley pointed out that at pres- 
ent, no contract exists between auto 
makers and their dealers and that 
recent court decisions have held 
that the relationship between them 
is a selling agreement and not a 
contract. 


ATAM Urges Mechanics 
Be Deferred from Draft 


manager of the Florida associa- 
tion, the moderator. Panel mem- 
bers were Otto Henneberger, Wil- 
liam Plunkett, Frank Broadway 
| and Erdie Turner. A general dis- 
| cussion was held on “What Is 
New in State Legislation” and 
“Automobile Shows.” 


| In their resolutions, the managers 
| highly complimented NADA on its 
|leadership in the industry and its 
|creative efforts in the matter of 
| factory-dealer relations. 

They also recommended that the 
|area chairmen program be chan- 
/neled through state and local asso- 


|ciations in order that it be current | 


|}and active, and that area chairmen 
be appointed annually. 


(Canada to Apply 
‘Dumping’ Duty 
To British Cars 


OTTAWA. — In order to protect 
the domestic market for Canadian 
auto makers, Canada will begin ap- 
plying anti-dumping duties to ve- 
hicles exported into the dominion 
after May 31, 

Sales of British cars are expected 
to be hit particularly hard. Can- 
ada’s latest action means that after 
May 31 additional duties will be 








ada, if they are priced to sell for 
|} less than what government officials 
deem to be “fair.” 


Officials of British vehicle-mak- 
ing firms are reported “keenly dis-| 
appointed” 





CHICAGO.—No worker within an 
automobile dealership comes in the | 
so-called “essential” class or type, 
so far as draft board deferment 
from military service is eee 


the Chicago Automobile Trade 
Assn. informed its members last 
week, | 


Also stressed was the necessity of | 
seeking deferment of an employe | 
“before he is classified by the draft | 
board.” | 

Noting that deferments of key| 
men are based on the merits of the| 
individual case, CATA enumerated | 
three reasons whicn may be giver | 
consideration by draft boards, as 
follows: 

1. Importance of the automobile 


contract which buyer end seller|Service business to the national| 


might enter into that would provide 
sure protection to all the basic 
rights of the automobile dealer. The 
question is one of fair dealing be- 
tween men. Neither law nor con- 
tract will bring that about if in- 
tegrity of purpose on both sides 
does not exist. 
. * x 


‘Won't Hurt Much’ 
I HEARD one of a factory’s high- 


on the occasion of an abrupt change 
in the dealer’s status, regarding 
which he had not been previously 
consulted: “This will not hurt you 
(Continued on Page 10, Col. 4) 


safety, health and interests. 

2. Inability to replace the em-| 
ploye in question because of a} 
shortage of persons with his quali- | 
fications or skill. 

3. Material loss to the effective- | 
ness of the service business through | 


|induction of the employe. 
| 


Although the situation in Chicago | 


|has not yet become as critical as| 
|in some other areas, it was stated 
|that “with the military thinking in 
placed emissaries say to a dealer/terms of a 5,000,000-man armed 


|force, together with the growing} 
manpower demands of _ defense | 
work, it is certain that help is 


going to be hard to find and hard 


| to keep,” 


Memories from NADA'’s 


applied on cars imported into Can- | 


about Canada’s move. | 


On the House .. . 


largest 


Contracts 


He said that today 10 manufac- 
|turers operate with a continuing 
| agreement or with no specified time 
}as to duration while nine have 
| agreements which expire on an an- 
|nual basis and 14 can still cancel 
| without cause. 

After reviewing NADA’s past 
efforts to improve these selling 
| agreements, Costley said, the as- 
| sociation hopes to win the sup- 

port of manufacturers for better 

contracts through dealer councils. 

Fred Sutter (Dodge-Plymouth), 
|Columbus, Ind., in a discussion on 
| “historical discounts” said: 


“There have been suggestions 
| that dealer discounts be cut because 
|of excessive profits recently made. 
|If it makes sense to reduce a deal- 
|er’s discount in boom times, then 
|it surely must make sense to in- 
|crease it during depression times, 
|so the dealer can say in business.” 


Declaring that NADA will do 
everything in its power to prevent 
a reduction in the historical dealer 
discount, Sutter added: 


“T will flatly contradict any state- 
;ment that the majority of small 
|dealers have made fabulous prof- 
| its.” 

He said that few dealers show 
| net profits of more than 7 or 8 
| percent before income taxes but 
| that manufacturers are earning 
| between 8 and 12 percent after 
taxes. 

James M. Ayres, Cadillac dealer 
from Chattanooga, said the ques- 
tion of territory security “is in quite 
|a state of confusion at this time.” 
Just how confused it is Ayres 
|revealed when reporting that a 
committee had just completed a 
survey on the question which 
showed dealer opinion divided 50-50. 

He said that efforts are being 
made to obtain a ruling from the 
Justice department offsetting 
Attorney-General J. Howard Mc- 
Grath’s dictum that “Independent 
small businessmen in a truly free 
| economic system must be _ per- 
mitted to buy where they please, 
to sell where they please and to 
seek the patronage of any cus- 
tomer they please.” 

Explaining the poll on territory 
security, Ayres said: “It is the be- 
lief of our committee that many 
small dealers voted against terri- 
tory security because potential in 
|their respective areas is not suffi- 
|cient, in some cases, to ‘warrant a 
market for the cars they receive. 
This, of course, reflects bad dis- 








| tribution. 
“But it is still the committee's 
opinion that territorial security 


would, if uniformly practiced, bene- 
fit the public, the dealers and the 
manufacturers.” 
George F. Ziesmer, who pre- 
(See CONTRACTS, Page 10, Col, 5) 





convention in history: Dealers’ 


apparent concern over the 12 months ahead, but their overwhelming 


confidence in their ability to withstand any storm... . 
interest 
General enthusiasm for Miami's weather despite a 
cold snap midway during the convention. ... 
Jampacked attendance at every session (both 
business and entertainment) 
light of the 1951 parley, giving lie to the precon- 


surprising 


vention belief 
only for fun. . 





in 1951, 


Pete Wemhoff 


Some 


Delegates’ 
equipment show. 


in the 
was a real high- 


that dealers would go to Miami 
.. A large number of top factory 


officials took time away from urgent business 
at home to attend NADA sessions and consult 
with their dealers. .. . 
all attendees was there would be 
but that 
preparing ourselves. . . 

not-to-be-forgotten 


General opinion among 
no world war 
we'd have to spend billions 


sidelights at Miami: 


Edgar Kaiser dancing all the fast steps with his two young daughters 


at the Saxony... 


. Our 12-hour delay on the New Royal Palm train 


from Detroit (due to a freight train wreck ahead of us), which gave 
me extra time to talk with NADA's perennial director and former 
president, Dave Kelly; Cincinnati's Erdie Turner and several dealers 


aboard. ... The dinner we (Harry 


and myself) had with Miss America. . 
fishing 


fish were concerned) deep-sea 


Stanton, Bill Haworth, Bill France 
.. The illfated (as far as sail- 
expedition aboard Walter 


Carey’s beutiful boat. Among those present were J. D. Ball, Bob 
Nadal and Tom O'Neil of Ford, Ray Christopher of Sun, Paul Graves 
and Earl Burrows, Tony DeLorenzo of GM, Jack Weed, Ed Kruspak 
and myself. .. . Meeting old dealer friends, whom I've seen at NADA 


parleys for the past 15 years. . 
R.O.D.F. club. 


.. My joining of the new revolutionary 


Pete Wemuorr, Editor, 
Automotive News 
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Capsule Comment | 


Army Ordnance reports it has already placed more than 
three billion dollars worth of orders for motor vehicles and 
spare parts. 


A snowball that just gets bigger and bigger. 
* 


x * 


Such trade practices as the price-cut rebate were ignored 
by the Economic Stabilization Agency in its new-car price 
freeze regulation. 


A salute to Ford and General Motors for making re- 
funds to their dealers anyway. 
* * 


Authorities in Michigan and Milwaukee, fearing a new- 


car shortage, plan action to avert a resurgence of gray mar- 


keteering. 


Dealers should aid in these efforts, lest the illwill of 
the 1946-48 period be engendered once again. 
* * * 
Accomplishments of 1950: Eight million cars and trucks 
built, nearly 7'~ million cars and trucks sold by dealers. 


And now we are tackling an uncertain 1951. 
. ed * 


All scheduled dealer auto shows but those in Chicago and 
Milwaukee are either cancelled or in the doubtful stage. 
Best of luck to dealers in these show cities, for shows 


are important merchandising tools. 
* * * 


Even Walter Reuther can’t understand how the govern- 
ment can roll back new-car prices and leave unchanged the 
higher prices for steel, tires, batteries, etc. 

Here’s one time Reuther and the industry are in step. 
* cd + 

Dealer council, with all members elected by dealers, is be- 
ing established by Hudson. 

Before long, we believe, factory-dealer councils will 


be universal throughout the industry. 
* * . 


Replacement parts manufacturers plead for exemptions 
from the metals cutbacks so as to keep all vehicles in use 
properly serviced if the national crisis grows worse. 


Brush up your backshops, dealers; that end of the 
business will be paying more than the overhead from 
now on in. 


* * * 


Fears recur of a critical labor shortage affecting dealer- | 


ship service. 


| 
Adv. Rep.—Richard Webber 
| 
| 


R. Conger; Charlotte, N. C., D. G. Spencer; Chicago, Mel Adams; Cin- | 
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Eprtor’s Note: Herewith is one 

of a series of articles written 

| especially for Automotive News 

| by general sales managers of the 

various auto companies and di- 

| rected at dealers and their prob- 
| lems. 


By H. C. Doss 


Sales Vice-President, Nash 


HETHER IT IS to be war or 
peace—or something 
| tween—there are more than 35,000,- 
000 cars on the 
road today and 


operation is es- 
sential to the eco- 
nomic and _ pro- 
ductive 
of the nation. 

This 











tial dollar volume 


|. ee that will be avail- 


despite 


Doss 


| able, 


This business was created by 
automobile dealers and is logic- 
ally theirs, but they must make 
aggressive and constant effort to 
invite it and hold it. This is ele- 
mental but none the less funda- 
mental and factual. 


reservoir | 
of automobiles) 
represents to) 
dealers a_ poten-| 


possible armament | 
reductions in new car production. | 


in be-| 
their continued | 


strength | 





Cutbacks in production, to what- | 
ever extent, can be greatly offset | 


in net service profits just as was 


found to be true in World War II.) 
Dealers who went out after service | 


and established a reputation for 
doing a good and fair job had all 
of the service they could handle 
and stayed in business at a profit. 

* * + 


O LET'S take a look at the po- 
tential picture: 


A recent survey by Crowell-Col- 
lier discloses that 43 percent of 
new-car purchasers now get maior 
repairs outside the dealership that 
sold the car. Moreover, 49 percent 


and tuneups; 


cars to service stations for lubrica- 
tion. 


This represents an enormous 
loss of dollar volume to author- 
ized dealers, and every dealer 
should look at his own situation 
and do something now to recap- 
ture this, his business. 


Moreover, this same survey dis- 
closed that among owners satisfied 
with dealer service, 62 percent ex- 
pect to rebuy the same make, while 
only 49 percent of those patronizing 
other outlets (or dissatisfied with 


conclusion is obvious to any man 
who wants repeat sales. 


Of the 35,000,000-car total, 
average car model year 
which means that more than half 
are postwar models. All of which 
adds up to the fact that somewhere 
along the line, millions of new car 
owners have not been sold on the 
| importance and desirability of au- 
thorized dealer service. 

* * * 


HE PROSPECTS of curtailment 

in total automobile output for 

| 1951 make it imperative that auto- 

|mobile dealers tackle this problem 
}as a selling job. 

Those of us in the automobile 

industry recognize the real advan- 








ognize this, but with 49 percent of 
new-car owners going outside for 
service, apparently the public does 
not! 


With a sellers’ market prevail- 

| ing for most of the past five 

years, many dealers have played 
(See FORUM, Page 34, Col, 4) 





25 Years Ago ie 


The Big Story 


Only cloud on the automotive horizon in 1926 was the high price of 


of crude rubber. 





Keep in touch with your local draft board. 
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| 1941, 


are going outside for adjustments. 
and 55 percent of) 
new-car owners are taking their| 
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‘How Many in California?’ 


This is an open forum for the discussion ot any subject of interest to our 


readers, and your letters are welcomed. 


ietters but you may sign your name 
used, if you so request 


No attention is given to unsigned 
with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





By Age Groups 
We require some information on 
passenger car registration and 


dealer service) expect to do so. The | WOuld appreciate very much any 


help you can give us. 
We would like the figures on the 


present number of cars registered | 


in California for the following 
1949, 1948, 1947, 1946, 1944, 
1940, 


|Ley, Wank and Wank, San Fran- 


tages to the owner of having a car| 
serviced by authorized dealers with | 
factory-trained mechanics. We rec- | 


cisco. 

Epiror’s Note: The latest infor- 
mation is as of July 1, 1949. At 
that time there were: 

181,982 1949s, 248,332 1948s, 270,- 
668 1947s, 173,128 1946s, 405,132 
1941s, 338,750 1940s, and 243,084 
1939s. 

The above figures are from a 
total of 3,230,022 cars registered 
in California at that time. 

* * * 
Cost of Accessories 

In a recent issue of AUTOMOTIVE 
News, an article appeared to the 
effect that $441 was spent, per aver- 
age car owner, for accessories in 
the year of 1949. 

In my new work this figure is 
interesting, and in my desire to pre- 
pare a breakdown of the accessor- 


ies items that are included in this| 


figure, I would like to know what 
help I can get from your publica- 


tires. Skyrocketing rubber costs were attributed to Britain’s monopoly 


The U. S. Congress studied the situation but refused to investigate 
prices and practices of American tire makers. President Coolidge said 
he was opposed to extending government financial aid to build an 
American-controlled rubber industry. 


From the files of Automotive News. 





1939.—MartTHa ScHWIM-| 


tion. — Hamitton S. SHeRwoop, Mc- 
Cann-Erickson, Inc., New York. 


Epitor’s Note: Please note that 
$441 mentioned in our story, as 
being spent per car owner per 
year, includes accessories and up- 
keep. For further information, 
write the national headquarters 
of the American Automobile 
Assn., Washington, D. C., which 
prepared the survey report. 

* am + 


Greatest Laborer 


Congratulations on your recent 
| editorial, “To The Prince of Peace, 
Victory Lies Ahead.” 

| The Prince Of Peace is no doubt 
most sorely disheartened over our 
|}misuse of His greatest bequest— 
Peace itself. But may His compas- 
|sionate Heart take pity upon our 
human fraility. He knows us not 
only because He is all wise, but be- 
|cause for 30 years He dwelt among 
|us as a tradesman, a workman, a 
}Ssmall business man. The Prince Of 
Peace did not attempt to go about 
teaching the working class, until 
He had really become subject to 
them. 

I admire the use of the true, un- 
adulterated message of the Angel: 
“Peace on earth to men of good- 
will.” 

The reward to men of goodwill 
| is peace of heart, peace of soul, 
| peace of mind. May we all look up 
|to it. There is not always peace on 
| earth, and not always goodwill 
toward men, but the hearts of men 
of goodwill is always a share of the 
prize possession of the Good Lord 
Who gave even Himself. 
| A good workman loves a hard 
| worker. May the Greatest Laborer 
lof all Heaven and Earth look not 
| upon our stumblings and falls, but 
|upon our sincere effort along the 
jroad to a day of true peace— 
|Rospert S. Lyncnu, Allied Motors, 
|Inc., Rockford, Il, 







iT Gets A RISE | 


“4 
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WHAT ABOUT TOMORROW’‘’S REPUTATION ? 


No matter how excellent a product might be . . . Cadillac 
engineers are never lulled into complacency with "this is it" 
— as long as it can be improved. No finer tribute could be 
given to Cadillac Blue Coral than to have them constantly 
back it up year after year for more than 20 years as a 
product which has continually improved and kept pace with 
modern car finishes. Cadillac Blue Coral — is one of the 
finest contributions ever made to science for beautifying 


and preserving original automotive finishes. It has no equal. 


So — for tomorrow's reputation Cadillac dealers, thinking 
of today's sales — owner's satisfaction and future good will, 
recommend Cadillac Blue Coral. There is no substitute for 


Cadillac Blue Coral. 


CADILLAC MOTOR CAR DIVISION e GENERAL MOTORS CORPORATION ec DETROIT, MICHIGAN 
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At Custom Car Show 


Auto Excise Hike Eyed... 





Leaders Open Talks 
On Higher Taxes 


WASHINGTON.—First talks be- | 


commented that a general sales tax | 


tween the Administration and con-|jis a possible step toward the huge 
gressional tax leaders on President | new revenues the treasury needs. | 


Truman’s State of the Union re- 
quest for “a major increase in 
taxes” were held on Capitol Hill im- 


mediately following the Chief Exe- | 


cutive’s address. 

Treasury Secretary John Sny- 
der met Tuesday with Rep. 
Doughton, chairman of the House 
Ways and Means committee, and 
Sen. George, chairman of the Sen- 
ate Finance committee, for ex- 
ploratory talks on the new tax 
prospects. 

It is believed that higher excises 
will play a large role in the tax pro- 
gram ahead. While no overall pre- 
view of the Administration’s plans 
had become available at press time, 
bits of information which have 
leaked out here and there indicate 
the boosting of excises on automo- 
biles, gasoline, liquor, tobacco, 
sports goods, refrigerators and 
other such items. 

The layout, it is understood, also 
included such things as candy, soft 
drinks, all goods made of scarce 
and strategical and critical raw 
materials. 

The timing of the President’s spe- 
cial tax message to Congress was 
said to have been discussed along 
with the likely magnitude of the 
proposals. 

Public hearings on 1951 tax 
legislation—which is expected to 
range somewhere between $6 and 
$10 billion—will not be held until 
after the President makes a 
formal request to Congress of 
what he has in mind. 

In his address last Monday, the 
President set “a major increase in 
taxes to meet the cost of the de- 
fense effort” as the 10th point of 
the legislative program which Con- 
gress will be called to act on at this 
session. 

More light on the President’s tax 
views is expected in the budget 
message to be given to Congress 
today (Jan. 15), and in the eco- 
nomic report to be presented later 
in the week. 

The last Congress voted more 
than $8 billion in new taxes in 1950, 
including both heavier corporation 
and personal income taxes, 


Intimations from Administra- 
tion sources are that the Presi- 
dent will ask for even stiffer per- 
sonal and corporation boosts in 
the forthcoming 1951 program, to- 
gether with a lengthy list of mis- 
cellaneous tax actions, including 
sharply increased excises. 

As a matter of fact, the idea 
appears now to be not only to 
steepen existing excises, which in 
the last fiscal year contributed more 
than $7 billion to revenue, but also 
to widen the list to many new 
products so that the result will look 
very much like a general sales tax. 

According to some well informed 
tax experts here, while the treas- 
ury’s tax thinking at the moment 
is still confined largely to putting 


stiffer rates and new rates on 
selected excises, a measurable 
amount of “trial ballooning” is 


going on regarding a possible gen- 
eral manufacturers sales tax. 
These experts say that it was no 
off-hand accident that Rep. Mc- 
Cormick, _House majority leader, 


AAA Race Board 
Opens Meeting 


WASHINGTON. 
board of the 
Assn, will hold its annual meeting | 
Jan. 15-17 in Detroit. 

A banquet on Jan. 16 will be 
attended by leading figures in the 
field of automobile racing, as well 
as prominent automotive sales, pub- 
lic relations and engineering execu- 
tives, 

Among those attending the ses- 
sions will be Lou E. Holland, presi- 
dent, American Automobile Assn.; 
Russell E. Singer, executive vice- 
president of AAA; Col. Arthur W. 


Herrington, chairman of the con- 
test board and Wilbur Shaw, presi- 
dent, Indianapolis Motor Speedway. 





| 
| 








The contest) 
American Automobile 





The President’s State of the | 
Union message was generally well | 
received by Congress, but with | 
the isolationist bloc in dissent. 


Some members, including Sen. | 
| Wiley, Wisconsin Republican, act- | 
ing GOP leader on the Senate | 


Foreign Relations committee, de- 
clared it to be “the greatest speech 
in Mr. Truman's career.” 

For once, the southern Democrats 


| could find little with which to quar- 


rel, and the message left the party 
more united than since the incep- 
tion of President Roosevelt's New 
Deal—for a time, at least. 

They found virtually no 
with the 10-point legislative pro- 
gram urged upon them by the 
President. This portion, however, 
was couched only in general terms, | 
and this unity might prove to be 
only a truce to be broken when the 
Chief Executive submits the details 
of his proposals. 

Rep. Taber, New York Republi- 
can, termed the address the Pres- 
ident’s “worst—the most pitiful 
exhibition I have ever heard or 
seen.” 

Rep. Wolcott, of Michigan, top- 
ranking Republican on the House 
Banking committee, classified the | 
message as “quite general and} 
platitudinous.” 

Rep. Doughton, chairman of the 
House Ways and Means committee, | 
which originates all revenue legisla- 
tion, promised: “We shall do what 
Wwe can to provide the taxes without 
wrecking our economy.” 


fault | 





Spencer Named 
Head of U. S. 
Rubber Supply 


WASHINGTON. Leland E. 
Spencer last week replaced Earl W. 
Glen as director of NPA’s (National 
Production Authority) rubber divi- 
sion. Glen was named deputy direc- 
tor. 

It will be Spencer's responsibility 
to see that there is enough rubber, 
both natural and synthetic, to meet 
the nation’s defense needs. 


Spencer will also oversee the dis- 
tribution of whatever rubber is left 
after that to civilian purposes. 

Since 1949, Spencer has been vice- 
president of Kelly Springfield Tire 
Co. He was with Goodyear before 
joining the office of rubber director 
in World War II. 

Glen was also a Goodyear man 
before joining the rubber division 
of the Civilian Production Author- 
ity, a Worid War II agency. 

















Studebaker Custom at Detroit Show— 


Shown at the Second Annual Custom Car, 


Sports Car and Hot Rod Show in Detroit was 


this Studebaker custom model owned by Vince Gardner of South Bend. Eight-year old Robert | 


Beeg, of Dearborn, is at the wheel. 


Over 60 cars, 


| Moves. Some of the cars had removable solid tops for conversion into the appearance of a 
convertible. Others had television sets for the use of passengers in rear seats. 





Custom Job on Cadillac Chassis— 


Another popular mode! at the Detroit sports and custom exhibit was this custom design on 


a Cadillac chassis. Rudy Makila, of Indianapolis, is the owner. One of the cars shown had a 
front right seat on a swivel to allow the passenger beside the driver to reverse his position 


and converse with persons in the rear seats. 


This Was a Model T Once— 


A 1927 Model T Ford used in field races attracted much attention at the custom, sports and 


hot rod exhibition in Detroit. 


| owner. 





—=Coming Events= 





Dealer Conventions 
Apr. 2— Louisiana Automobile Dealers 
Assn., Jung hotel, New Orleans. 
May 1415—Missouri Automobile Dealers 
Assn., Hotel Jefferson, St. Louis. 
May 3l-June 2— Washington State Auto 
Dealers Assn., Winthrop hotel, Tacoma. 
+ * . 


Dealer Auto Shows 


27-Feb. 3—Milwaukee County Auto 
Milwaukee, 


Jan. 
Dealers Assn., 


Feb. 17-25 — Chicago Automobile Trade 
Assn., International Amphitheater, Chi 
cago. 

Feb. 21-27 — Miami Auto Dealers Assn., 
Miami. 

Mar. 17-25—Indianapolis Automobile Trade 
Assn., Cattle Exposition Bldg., State 
Fair Grounds. 

* * 


Aftermarket Shows 
Mar. 21-24—Pacific Automotive shew, Civic 
Auditorium, Seattle, Wash. 
Apr. 26-29 — Southwest Automotive show, 
Oklahoma City. 
May 17-20— Southeast Automotive show, 
Atlanta. 


+ ” 2 
Allied Industries 
Jan. 16-18—National Car Rental System 
annual meeting, Hotel Book-Cadillac, 
Detroit. 





Jan. 21-23 — Truck - Trailer Manufacturers 
Assn. annual convention, Edgewater Gulf 
hotel, Edgewater, Miss. 

Feb. 1-2 —Natipnal Council 
Motor Truck Owners, Inc., annual meet- 
ing, Hotel Statler, Washington, D. C. 


Feb. 4-6—National Truck Leasing System 


of Private 


annual convention, Sheraton hotel, Chi 
cago. 
Feb. 5-8—National Automobile Accessory 
Mfrs, Assn., New York. 
, + . 
General 
Apr. 1-2—Canadian Automotive Whole- 
salers and Manufacturers Assn. conven 


tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show 
Turin, Italy. 

Apr. 17-20— National Packaging Exposi 
tion, sponsored by American Manage 
ment Assn., Atlantic City. 

Apr. 30-May 2—U. S. Chamber of Com 
merce 39th annual meeting, Washing 
fon, DBD. Se 

May 30- Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif 

2 ~ * 


Engineering 


Mar. 6-8—Society of Automotive Engineers 
poweaner a body and materials meet- 
ing, Hotel Book-Cadillac, Detroit. 

Apr. 2-5—American Society of Mechanical 
Engineers (spring meeting), Atlanta- 
Biltmore hotel, Atlanta. 

Apr. 16-18—American Society of Lubrica- 
tion Engineers (annual convention and 
lubrication show), Bellevue-Stratford ho- 
tel, Philadelphia. 





It is valued at $4,000 by Robert Hamke of Indianapolis, the 


Senators Plan 
New Study of 


‘Small Business 


WASHINGTON.—Senate hearings 
on current problems of small busi- 
nesses will begin Thursday 
18), 





Laurance G. Henderson, staff di- | 
| rector of the Senate Small Business | 
|committee, says that a critical situ- | 


ation is developing. His staff re- 
}eently reported to the committee 
|that “a large segment of smal] busi- 
|ness today is critically handicapped 
|by material shortages” and 
“unless drastic remedial action 





is 


ufacturers are going to fall by the| 
| wayside.” 


now is shortage of materials, espe- 
cially steel, aluminum, copper, zinc 
and plastics. Before long, however, 
it is expected that the draft will be 
a big headache. 

Sen, Sparkman, Alabama Demo- 
crat and chairman of the commit- 
tee, has appointed a subcommittee 
to keep watch on the manpower 
situation. 

Since July, the committee has 
been holding clinics throughout the 
country 





ranging in value up to $15,000, were dis- | 


(Jan. | 


that | 


instituted at once many small man- | 


The chief problem of small firms | 





Boomer in °50 


Broken Records 
Prevalent Trend 
In Year’s Sales 


Buick 


FLINT.—Buick sold 556,158 cars 
in 1950, 3,331 more than it produced 
in the same period, Ivan L. Wiles, 
| Buick general manager reports. 
| Sales in December totaled 53,602 
lears, the second highest of any 
|/month in history, giving Buick a 
| total of five months in 1950 in which 
sales exceeded 52,000 units, Wiles 
|said. Buick’s sales record for a 
| single month is 54, 878 cars delivered 
/last March. 

Sales the final 10 days of 1950 
amounted to 18,117 cars, an increase 
of 114 percent over the final 10 days 
'of 1949. Sales for the entire month 
were up 154.4 percent over the 

| 21,072 deliveries in December, 1949. 


Wiles said that 1950 sales were 
up 47.5 percent over the previous 
record of 377,115 cars delivered in 
1949. ; 
| A total of 427,633 cars equipped 
| with Dynaflow drive were sold in 
1950, Wiles said. Buick built 552,- 


827 cars in 1950. 
* © a 


Mercury 


DETROIT.—Sale ot Mercury cars 
|in 1950 far surpassed any previous 
year including record - breaking 
/1949, it was reported last week by 
|Joseph E. Bayne, general sales 
|manager of Lincoln-Mercury. 

A total of 320,355 Mercurys were 
|sold in 1950, a gain of 62.28 percent 
over 1949’s sales of 190,359, Bayne 
said. 

During 1950, Mercury jumped 
from 3.86 percent of the industry 
total to more than 5 percent, Bayne 
stated. 

December Mercury sales were 
| 24,705, a gain of 19.58 percent over 
|the same month a year ago, and 
Lincoln Cosmopolitan sales were 
‘the best for any month since Sep- 
| tember, 1949, Bayne said. 

“In a year when nearly all car 
jsales were increasing, Mercury 
established an even better record 
than the rest of the industry,” he 
said. “In the entire history of the 
industry no other car has had as 
phenomenal a rise as Mercury .. .” 

Since 1946, first postwar year, 
Mercury sales increased more than 
500 percent, a gain greater than 
any car on the market, he said. 
During that period, Mercury gained 
faster than the industry as a whole 
and faster than its price class by 
nearly 200 percent, the L-M official 
said. 





* * * 


Chevrolet 


DETROIT.—Alltime retail sales 
records were broken by Chevrolet 
in 1950, W. E. Fish, general sales 
manager, reported 
last week. 

According to 
final compilations 
for the year, deal- 
ers delivered 1,- 
| 967,804 cars and 
trucks. The figure 
represents 496,241 
more vehicles 
| than dealers sold 
| in 1949, Chevro- 
\let’s previous 
| peak, Fish said. 


W. E. Fish 
Fish pointed to the consistent 
strength of the Chevrolet market 
|throughout the year with the high 
month of 188,166 units occurring 


in June. 

“It is significant,” he added, 
“that eight of the months were 
above our former monthly sales 
record.” 

Fish announced the breakdown 
in the year’s retail sales as 1,446,- 
562 cars and 441,332 trucks. Decem- 
ber netted 111,333 cars and 30,904 
trucks. 


| | Kraus Heads Dealers 


In N. J. County 


RED BANK, N. J.—Officers for 
1951 were elected at the December 
meeting of the Monmouth County 
Automobile Dealers Assn. William 
Kraus is president; Richard J. 
Trenery, vice-president; John E. 
Bailly jr., secretary, and Raymond 
Forshay, treasurer. 





AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 
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FOR MAXIMUM SELLING POWER IN THE BIG 


ewsprint 








Is your promotion powered to battle successfully in the highly competitive 


fight for the big volume available in metropolitan markets? In the big 
Percentage of expenditures placed 


in each Chicago newspaper by Chicago market, you give your promotion the power you need when you 


automotive advertisers. 
Ist 9 months, 1950 


use full pages in Chicago Tribune newsprint color. 

| Newsprint color can get faster attention for your new models 

| and hold it longer. With full pages you can display your entire line or make 
a dramatic presentation of a single model. 

| For maintaining your volume in the Chicago market, nothing is as effective 
as Chicago Tribune newsprint color pages. They produce 


vat ck | maximum response from the people who buy the bulk of the new cars 


45.7% 24.1% 
CHICAGO PAPER PAPER PAPER sold in Chicago and suburbs. 
TRIBUNE 8 c D 
a In addition, newsprint color pages in the Chicago Tribune give important 
weight to your selling efforts in hundreds of midwest cities and towns where 
Savings in You can use your present magazine the Tribune has long been a major builder of sales and dealer enthusiasm. 
or direct mail color engravings for . . ‘ a ea Lad ; ; 5 ; 
Chideins Wiiens taenbied eaten, Ui For full information on how newsprint color can help you build 
Color Plates largements from magazine and di- the consumer franchise you want in the important Chicago market, consult 
rect mail originals cut plate cost and 1 ; 
production time as much as 50%. your Chicago Tribune representative. 
Ask to see specimens. 
CHICAGO TRIBUNE REPRESENTATIVES: 
Detroit Chicago New York City San Francisco Los Angeles 
W. E. Bates A. W. Dreier E. P. Struhsacker _— Fitzpatrick & Chamberlin Fitzpatrick & Chamberlin 
Penobscot Bldg. 1333 Tribune Tower 220 E. 42nd St. 155 Montgomery St. 1127 Wilshire Blvd. 


WOodward 2-8422 SUperior 7-0100 Murray Hill 2-3033 GArfield 1-7946 © Michigan 0578 
MEMBER: FIRST 3 MARKETS GROUP AND METROPOLITAN SUNDAY NEWSPAPERS, INC, 
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Majority of States to Act... 


Highway-User Taxes 
Seen Rising in ‘51 


NEW YORK. Mounting pres- | 
sure for increased highway-user | 
taxes or bond issuance, or both, to} 
provide additional highway con-| 
struction revenue is being reported 
from an increasing number of | 
states, a survey reveals. Indications | 
are that such proposals will be 
major issues in a majority of the 
44 state legislatures scheduled to 
convene in regular session during 
1951. 

The Utah legislature will receive 
a recommendation from the state| 
legislative council for enactment of 
an increase of two cents a gallon | 
in the state gasoline and diesel fuel 
tax and upward revision of truck 
license fees. The proposed program 
would produce an estimated addi- 
tional $6,000,000 a year for con- 
struction. 

Gov. Forrest Smith will recom- 
mend to the Missouri legislature 


with 


FRESH AIR HEATER 
CONTROL 












The Finest Cars are 
Comfort-Controlled by Ranco 


that the state gasoline tax rate 
be increased from two to four 
cents per gallon in order to make 
available an additional $213,400,- 
000 in highway revenue over the 
next 10 years. Missouri’s elector- 
ate last spring rejected a pro- 
posed two-cent gas tax boost. 

An increase in the Wisconsin 
gasoline tax from four to five cents 


the League of Wisconsin Muncipal- 
ities. 
County 
are seeking a two-cent increase in 
the state gasoline tax, while the 
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Santa's Lap Full at O'Neals in New Orleans— 
Dutch O'Neal's Auto Town (DeSoto-Plymouth), 1700 Airline highway, New Orleans, erected 
a huge Santa Claus, measuring 40 feet high and 20 feet wide, with a DeSoto convertible 


gasoline tax boost to the South Da- 


governments in Indiana | Kota legislature. A bill increasing 
| e 


South Dakota gas tax rate | 
from four to six cents a gallon was | 


Indiana state highway department | approved early in 1950 by the state | 


has advocated a one-cent increase. 
Gov. Henry F. Schricker, however, 
has expressed opposition to any in- 
crease in the state’s present four- 
cent gas tax rate. 


Gov. George T. Mickelson an- 


legislature but was subsequently | 
invalidated by the state supreme 
court on the grounds that it had 
not fully met the requirements for 
legislative enactment. 


An additional one-cent-a-gallon 


nounced he would recommend a}! gasoline tax specifically ear- 





a Ranco 


|placed in his lap. B. H. McChesney is general manager of Dutch O'Neal's operation. | 
per gallon has been proposed by|_ ; . oe’ ; ‘ 


marked for primary roads, to- 
gether with possible further 
highway bond issuance, has been 
suggested in Arkansas. 


Proposals to raise additional 
highway revenues will be revived 
in the Nebraska legislature as a 
result of the rejection at the gen- 
eral election of the state’s 1949 
highway revenue laws on which 


the state’s road-building program | 
had been based. The two laws, re- | 





Foul weather becomes fair in an automobile “‘comfort-con- 


trolled” with a Ranco Fresh Air Heater Control. Pioneered 


industry. 


COMFORT MADE TO ORDER! 


Modern cars are designed for fresh air heating— 


regardless of make. 


and introduced by Ranco more than 11 years ago, this fa- 


mous control is today widely accepted by the automotive 


and there is a correct precision-built Ranco control to 


fit the comfort requirements of any new model car, 






WORLD'S LARGEST MANUFACTURERS OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 


pealed by referendum, increased 
|the state gasoline tax from five to 
| six cents and boosted motor vehicle 
| registration fees. A ton-mile tax on 
trucks and repeal of farmers’ ex- 
|emption from the state gasoline tax 
{on fuel used in farm vehicles are 
among the new measures which 
| have been suggested. 
In Montana, a highway advisory 
|committee appointed by Gov. John 
|W. Bonner has proposed a compre- 
hensive program to raise an addi- 
tional $5,732,000 annually for high- 
ways. The proposed program in- 
cludes a one-cent increase in the 
state tax on motor fuels, a new 
| gross weight tax on trucks, elimin- 
ation of refunds on one cent of the 
|present six-cent gasoline tax, and 
|other revenue-raising measures. 
Increased levies against trucks on 
the basis of their usage of the high- 
| ways have been suggested in Colo- 
|rado among proposals to finance a 
long-range construction program. 
While new highway financing pro- 
posals are expected to be submitted 
to the 1951 Colorado legislature, 
they will be strongly opposed on 
the ground that further study of 
the problem is needed. 

The Massachusetts legislature, 
which in 1950 authorized a $100,- 
000,000 highway bond issue after 
having authorized a bond issue of 
the same amount in 1949, will be 
confronted with proposals for 
higher gasoline taxes to provide 
funds to amortize the bonds. 

Other states in which increased 

gasoline, truck or other forms of 
highway-user taxes may be pro- 
posed during 1951 include Alabama, 





|Arizona, California, Connecticut, 
| Delaware, Florida, Idaho, Illinois, 
Maryland, Michigan, New Hamp- 


shire, New York, North Carolina, 
North Dakota, Ohio, Oregon, Texas, 
West Virginia and Wyoming. 

In contrast to the anticipated 
flood of tax increase proposals in 
other states, a gasoline tax reduc- 
tion will be sought from the 1951 
New Mexico legislature. Both 
major political parties in New 
Mexico are on record as favoring 
a one-cent cut in the state gasoline 
levy, which in 1949 was increased 
from five to seven cents per gallon. 
The proposed cut has been opposed 
by State Highway Engineer Burton 
Dwyre. 

Such increases in state highway- 
user taxes as may be enacted dur- 
ing 1951 will extend a trend which 
has made itself felt on a broad 
scale in recent years. Motor fuel 
taxes have been increased since the 
war in 27 states, while increases 
|in motor vehicle registration fees 
|or other forms of special highway- 
|user levies have been adopted dur- 
|ing the same period in at least 13 
| States. 

New highway bond issues also 

| will be proposed in a number of 
states during the 1951 legislative 
sessions. The New York Good 
Roads Assn. is advocating a $375,- 
000,000 highway bond issue. In 
Maine, a revised plan to be sub- 
mitted to the state legislature 
calls for a $27,000,000 highway 
bond issue. 

A $40,000,000 highway bond issue 
has been suggested in the state 
of Washington. 

In New Jersey, Gov. Alfred E. 
Driscoll has indicated that possi- 
bilities of a state highway bond 
issue would be studied after the 
state’s highway needs have been 
inventoried. Highway bond issuance 
has been suggested in Oregon as a 
means of speeding highway mod- 
ernization. 

Rhode Island voters at the recent 
general election approved a $12,- 
000,000 highway bond issue, to make 
possible a $40,000,000 highway build- 
ing program over the next seven 
years. 

Louisiana’s electorate, however, 
turned down a $140,000,000 highway 
bond proposal, and also rejected a 
| $30,000,000 bond issue for construc- 
tion of a Lake Pontchartrain 
|causeway, and a $15,000,000 bond 
issue for a Pontchartrain lakeshore 
highway. 


| Electric Storage Starts 


$5 Million Expansion 


| PHILADELPHIA. — Philadel- 
|phia’s Mayor Bernard Samuel 
;}turned a spadeful of ground here 
| last week to touch off the beginning 
|of a $5,000,000 expansion program 
| for the Electric Storage Battery Co. 
| That ceremony was followed by 
|the award of a testimonial scroll 
|from the Philadelphia chamber of 
|commerce to the company for its 
; industrial achievements in the city. 
|S. W. Rolph, Electric Storage presi- 


| dent, accepted for his firm. 
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Epiror’s Note: Here is another 


in a series of articles written 
especially for Automotive News by 
Ned Jordan, famed in the auto 
industry for the car he built 
(1916-1931) and the words he 
wrote about it. 


VER SINCE that first farmer’s | 
4 horse was frightened by that 
first automobile . . . just day before 
yesterday, as time goes ... and 
that farmer and his neighbors built 
‘bumps” in the road to slow down! 
the “big shots” in their gas buggies, | 
the automobile industry has been 
the chosen target for every vote | 
hunter who believes that every 
average man harbors in his heart | 
the slogan ... “Down with the BIG} 
guy before he gets too BIG for his| 
britches” .. . | 

Back in 1896 when Mark Hanna | 
elected McKinley on the “full din- 
ner pail” slogan, there was ample 
justification for that feeling. | 
Then America was ruled by an 
aristocracy of wealth, and BIG 
business, then sprouting, was 
calling the turn. Then Theodore | 
Roosevelt “cracked down” on | 
“Standard Oil” and the “North- 
ern Securities” and started call- 
ing the BIG boys the “malefac- 
tors of great wealth” 

BIG business sent its minions, | 
the lawyers, to Washington to try | 
to stem the tide by influencing leg- 
islation. The lawyers, in ne 





cases, joined hands with the old 
fashioned politicians, and by the 
time Harding was elected, we had | 
become the subjects of a political 
aristocracy ... The babies had to! 
be kissed and the votes corralled | 
. . but, the people be damned. 
+ + * 


Regime Ends 
(HE “TEA POT DOME” scandal 

and the death of Harding ended 
that regime of brazen political op- 
portunists. Wilson was elected with 
the slogan “He kept us out of war.” 
An admirable man, with high ideals 
but when the first World War 
ended, his League of Nations failed 
for two reasons . . . ONE 
Nearly every foreigner has been 
taught that Uncle Sam is Uncle 
Shylock, who drinks from silver 
tankards and sleeps in a diamond 
studded gold bed, and the more mil- 
lions you send them the more they 
say: ... “SEE... what did I tell 
yuh. The guy’s lousy with money 
.. . That’s why I hate him.” 

The second reason . .. Henry 
Cabot Lodge, paraphrasing the 
words of Washington and antici- 
pating Herbert Hoover, said: | 
“Keep out of foreign entangle- 
ments” . .. In my own lumber | 
jack English that means: “Don’t | 
be a sucker. They’ll take your 
money to flatter you, let you, not | 
only do the fighting, but pay for 
it, and then laugh in your face 
when you get your “come-up- | 
pance.” 

Franklin D. Roosevelt, with laud- 
able humanitarian motives, coached 
by the great Winston Churchill, 
helped save England from eventual 
chaos, organized the United Na- 
tions, which was contrived to rule 
the world, and then died on the 
‘ve of a United Nations conclave. 
joe Stalin, who had been given 
he glad hand at Yalta and the 
free hand in Germany put the fin- 
er on the United Nations with his 
irst veto. Then he sent over Molo- 
tov and Malik to keep the debate 
oing for five years while he built 
p his store of ammunition. 





* . 
“arshall, Stalin 
‘,-O-O-H ... What’s the answer? 


’ The two most farsighted men in 
world today are Gen. George 
Marshall and Joseph Stalin. Marsh- 
‘ is warning the Pentagon that 
can’t hold the high pitch of 
triotic enthusiasm among the 
merican people with double talk 
d high school debating. 
joe Stalin knows that if they 


don’t take the hobbles off the auto- 
mobile industry ... stop kidding 
themselves about cramping duPont 

. and the other BIG industries 
; worrying about how much 
Champion Spark Plug charges Joe 
Dope for spark plugs. . . freezing 
this and freezing that, before any- 
one has seen any blue prints... 
BY GOD ... Joe will have his 
hordes not only all over Korea... 
down in Indo-China and across the 
Pacific but basking in the capital 
at Washington. And that guy is 
only 72. He’s young yet. 

* * * 


| Hiding? 


Ww is all this stuff they are 
hiding? I am one American 
who can take it... no matter how 
bad it is. Tell the boys who are giv- 
ing their lives what it’s all about. 
They haven't the slightest idea. You 
have spent billions for common 
schools and we Americans are not 
dumb clucks. 

THIS IS 1951... NOT 1905. I 
read of one statesman the other 
day who wrote that he had been 
“in this game” since 1906, and he 
was more interested at the mo- 
ment in the November election 
returns than he was in praying 
for God’s help. 


| The automobile industry is BIG 
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Pittsburgh Tribute— 


John V. Booth (left), president of the 
Pittsburgh zone Chevrolet dealers group for 
two years, is presented with a_ testimonial 
scroll upon his retirement from office by Roy 
Docherty, vice-president of the organization. 
A similar scroll was presented to E. A. Sahli, 
who served as treasurer for two years. 








because there are BIG men in it 
and they are backed by the biggest 
and most powerful lobby the world 
| has ever known, and damn few of 
that lobby have ever seen Wash- 
| ington. 
' They are the 50,000,000 owners 





who are still driving automobiles 
out of the 116,000,000 people who 
have bought cars since the industry 
started scarcely 50 years ago. They 
don’t build “bumps” in the road 
to head off the objectionable “rich.” 
Millions of them are farmers and 
they are not thinking in terms of 


1905. They are capitalists now. 
They are paying for the good roads. 
* + * 


Old Fashioned 
OLITICIANS who have been in 


the game since 1906 are pretty | 


old fashioned if they think they 
can force the industry into a black 
market, just to satisfy some aca- 
demician who has read a book ... 
with just the eensiest touch of so- 
cialism between the covers. We 
know he was never paid enough 
as a teacher. 

The first World War was won by 


the men who built the transporta- 
tion units and made the ammuni- 


tion and guns. They came largely | 


from the automobile and affiliated 
industries. The second World War 
was really won by the same breed 
who got their start in automobiles 
and aviation. And in peace time 
they “don’t work for nothing.” In 
war time they might work for a 
dollar a year ... but I never saw 





This diagram illustrates how the new location of the 
pinion shaft makes possible a “straight line” drive 
through the propeller shaft to the transmission, elimi- 
nating angularity problems. A practical length of 
propeller shaft is possible with a short wheelbase due 
to the decreased dimension from center line of axle 
to pinion shaft end. 
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a dollar a year man who was 
| worth it. 

OH ... go ahead and run it 
your own way. Keep on freezing 
this and freezing that and I'll see 
you in the BLACK MARKET. 
But, of course I'll have to become 
a liar, since you will need more 
policemen than you had during 
prohibition .. . remember? . 
BUT, for God’s sake, stop kid- 
ding yourself. 

Just promise that you will re- 
|member the contents of this para- 
| graph and I'll shut up: 

“The automobile is NOT a lux- 
ury. It is the greatest necessity in 
the lives of the American people, 
save food, clothing and _ shelter. 
Your old prospective voter on the 
farm can’t do without it... no 
| workman who lives more than a 
|mile from the plant will work until 
| he finds some way to get a car. The 
|automobile has taken the farmer 
definitely to town took his 
children to high school and the uni- 
versity made farming more 
scientific and profitable .. . took 
his wife from the dish pan to the 
automatic washer from the 
root house to the modern refrigera- 
j}tor . . . from loneliness, drudgery 
|and isolation to happiness.” 

Finally .. . remember this is 1951 

. 50 years since 1900. 
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Portland Dealers 
Choose Francis 


For Top Post 


PORTLAND, Ore.—At an annual 
meeting, the Automobile Dealers 
Assn. of Portland elected C. Edwin 
Francis (Lincoln-Mercury) presi- 
dent for 1951. He succeeds W. M. 
Anderson (Willys). 

Lee D. Cosart was elected vice- 
president and Roy O. Burnett jr., 
secretary -treasurer. Warren W. 
Braley served as chairman of the 
nominating committee. 

New directors, in addition to 
Anderson, are: Earl E. Alford, Her- 
bert L. Frank, R. Don Parker, R. 
Earl Riley and Milton H. Wurz- 
weiler. 

Many members of the association 
reportedly were unable to attend 
the meeting here because they were 
enroute to the National Automobile 
Dealers Assn. convention in Miami, 
Fla, 

Among those enroute to Florida 
was George B. Wallace, NADA di- 
rector for Oregon. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


“Neither Rain, nor Snow, nor Sleet’’ 
stops the //y¢re-/ecfric Window Controls 


One of the reasons for the dependability of Hydro-Lectric auto- 
matic window regulators is that all windows are operated from a 
single power source. This power unit, located under the hood, is 
protected from any moisture which might be present in the doors. 
Other mechanisms such as the hood, front seat, rear deck lid, and 
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Aides Say Goodbye to Skinner of Olds— 

Oldsmobile executives honored S$. E, Skinner at a farewell dinner at Lansing. Skinner 
left Oldsmobile Jan. | to become group executive in charge of GM Accessories divisions, 
with headquarters in Detroit. At the table are (beginning at lower left and reading clock- 
wise) W. J. Mahoney, personnel director; C. B. Dakin, forge plant manager; H. N. Metzel, 
chief engineer; J. F. Wolfram, successor to Skinner as general manager; Skinner; G. R 
Jones, general sales manager; R. E. Griffin, executive assistant to the general manager; 
T. C. Downey, works manager; L. F. Carlson, executive assistant to the general manager, 


and E. W. Schuon, comptroller. 


° ° ° ,_The trailer sells at $4,000 fully 
Atomic Trailer Hospital equipped, according to H. L. Bar- 
CHICAGO.— Indian Trailer Corp.,|tholomew, president of the com- 
Chicago, has produced a medical} pany. Its facilities include two op- 
trailer to serve as a self-contained | erating tables, oxygen equipment, | 
hospital unit for treating victims of | transfusion equipment, space for | 
atomic bomb attacks, and has sent | storage of blood plasma and auto-| 
it to Washington for inspection by | matically heated tanks to prepare | 
national civil defense authorities.| coffee and tea for shock victims. 


ud os 


iii OUI 





convertible top can be operated by the same power unit. 


Simplicity of construction and dependability of operation make 
the Hydro-Lectric system first choice of automobile engineers. 
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Window Channels ond 
Regulator Assemblies 


Power 
Sweepers 


Side Delivery 
Rakes 


|much. You are in the high income 
| tax brackets anyway.” 


ZANESVILLE 


Automotive 
Hardwore 
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Dealers tell me... | 


(Continued from Page 3) 

months had passed. These are the 
things which hurt. 

A factory cannot be blamed for 


The theory seemed to be if a 4 ; 1 
dealer got himself in that kind of Serving its own interest. We all do 
a jam, he ought to be operated on. 1| that. When, however, a factory 

decides that a drastic change in 


heard a factory official say ; a ' 
dealer in a iailien eu: wp hie | Policy is in order because, like the 
a vt ; fellow who bid seven spades, it 
wah mot bust vo much” adding |seemed like a good idea at the 
that the amount involved was only | time, such adjustment should be 
so many dollars. The sum named/made with every consideration to 
seemed to the factory insignificant, |the equities involved, including the 
but it looked to the dealer like im-|interests of such dealers as might 
portant money. It represented sev-|be adversely affected. Unless the 
eral times the amount of his initial poomnerd is in a desperate financial 
capital when he started in business. | Situation, compensatory adjust- 
| ments are in order. It should always 

I heard another factory official |be possible to sit down at a table 
say to a dealer that this would {and work these things out with a 
not hurt him much because they | mutual recognition of the other fel- 
were setting up for him an alter- |tow's position and problems. There 
native program that would sub- |is and scarcely could be a con- 
stantially offset what they were | tractual obligation to approach 
taking away. To make the record | problems of business conduct in 


i , lthis manner, but the respect and 
peer ard pc a rat | goodwill of the dealer should com- 


cancelled without notice and mend itself to the factory to an 


iv “., |extent that the callous and brutal 
retroactively before eee ee approach would not be employed. 
| * * . 


Mutual Interests 

[A DEALER'S situation may be 
likened to that of a football 
| player. He is doing his best and 
striving for a touchdown, but the 
fellow on the other side also has an 
linterest to serve and the boy with 
ithe ball gets tackled. He accepts 
the tackle as part of the game but 
he should not necessarily expect to 
| have his face stepped on. The rules 
of the game, like a factory-dealer 
contract, provide for all these con- 
tingencies but unsportsmanlike con- 
duct still gets past the officials at 
times, 

| Again I compliment your regular 
columnist’s sincere desire to help 
improve the dealers’ lot and I en- 
dorse his efforts toward getting the 
dealer a better break. Over the 
years the contract situation has 
been improved. Further improve- 
ment could be made. I sincerely 
do not believe the perpetual con- 
itract is the answer, or that a con- 
tract not subject to cancellation by 
leither party when it ceases to be 
| mutually agreeable could be devised 
to protect all interests. 


Contracts 


(Continued from Page 3) 
sided over the clinic, said a re- 
cent survey showed four out of 
five dealers were satisfied with 
| their factory-dealer council. 
He added that better than 50 per- 
cent said factory-dealer relations 
had improved during 1950 and that 
|71 percent said their dealer-factory 
'relations were as satisfactory as 
those of their competitors. 

Ziesmer, Ford dealer in Mankato, 
|Minn., said: 

“NADA as an organization, the 
industry relations committee or any 
individual dealer can never hope to 
develop the best relations between 
dealers and factories if we attempt 
to use the big stick or blast factory 
people promiscuously or attempt to 
coerce them, because that is exactly 
what we are trying to eliminate on 
their part, if such exists. 

“We should never lose sight of 
the fact that the dealer has a def- 
inite responsibility in properly 
representing his faetory in his 
community by not only being a 
good dealer, but by doing a good 
public relations job.” 

John P. Mooney (Packard), Mc- 
Keesport, Pa., pointed out that 
there is a trend to a lower net 
profit on the dealer sales dollar, 
while the producer’s profit has been 
increasing. 

Noting that used-car gross profit 
has declined 77 percent, he said that 
this fact contradicts statements re- 
garding new-car dealer profits on 
used cars. 

| About the recent price controls 
applied to the industry, Mooney 
| said: 
| “We did not like this discrimina- 
tory action which would reduce the 
profit of the manufacturer. How- 
ever, we cannot forget that for 
years you and I have been subjected 
|to arbitrary price-fixing by those 
who last month ruled to deprive 
the public of buying their product, 
and the dealer from selling it. It 
seemingly makes a great difference 
whose toes get pinched.” 
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‘IeKay Named at Record Parley ... 





NADA Calls on U.S. 


| 
For Essential Rating | 


(Continued from Page 1) 


full cooperation in the civilian 
defense program. 

A third resolution called on 
‘ADA members to assist the FBI 

| halting the spread of auto thefts, 
vhich “annually runs into the hun- 
reds of thousands.” 

Top speaker of the convention 
was Sen. John Sparkman of Ala- 
bama. An address was also given 
in the closing session of the con- 
vention by the Rev. Norman Vin- 
cent Peale, noted _ inspirational 
speaker. 

* * +” 

“EN. SPARKMAN warned dealers 
~ of the grave threats ahead for 
small businessmen and_ evinced 
scant hope that Regulation W will 
be modified. 

“Before leaving Washington,” he 
declared, “I checked with a leading 
member of the Congress watchdog 
committee, and he did not give 
encouragement that the regulation 
would be changed.” 

Sparkman said Congress must 
bend every effort to see that in- 
dependent small enterprises gain 
their rightful share of our vast 
mobilization program. 

He noted that he has just intro- 
duced in the Senate a bill known | 
as the Small Business Defense 
Plants Act of 1951, which would 
provide for direct assistance to 
small companies for obtaining de- 
fense contracts. 

Haller, in his farewell speech, 
called on auto dealers to give their 
wholehearted support to the na- 
tional emergency through the main- 
tenance of America’s’ essential 
motor transportation. 

* 


HE REPORTED that NADA’s 
membership had grown by over 
2,000 in the past year and now 
totals 34,300. 

This year’s convention, as origi- 
nally planned, was expected to be 
the “most gala” in NADA history. 
However, international develop- 
ments of the past few months 
turned the convention into perhaps 
“the most serious” in history. 

Every one of the five business 
clinics was jampacked, as were 
the several entertainment ex- 
travaganzas. 

Particularly surprising was the 
intense interest dealers showed in 
the NADA equipment show, staged 
in connection with the convention. 

Exhibitors reported sales far ex- 
ceeding any of the four previous 
shows, indicating dealers are get- 
ting prepared to meet any emerg- 
ency as a result of the international 
situation. 





+ * * 


ROBERT DEO, managing di- 

* rector of NADA, was moder- 
ator of the clinic on “Government 
Regulations.” Deo gave a roundup 
of some of the most recent govern- 
ment regulations growing out of the 
current defense program, especially 
the voluntary price standards order. 

“I wish I could tell you exactly 
what it (price order) means as it 
applies to you directly as dealers,” 
Deo said. “However, the order is 
very general and the few pub- 
lished interpretations have also 
been so general that a definite 
statement of how it affects all 
segments of your individual busi- 
ness cannot be made now. 

“In general, the order requires 
that retailers may not increase 
their gross margins of profit above 
the June (1950) level. If increased 
profits are due to factors other 
than price increases then, presum- 


ably, there is no violation of the 
order. 
“The automobile dealers serving 


America in this period of regula- 
tions and tight market conditions 
must continue to provide essential 
ransportation. This places upon the 
ndustry grave responsibilities, 
hich, however, you are competent 
meet under any and all condi- 
tions.” 
* * & 
t BALDWIN BUCHANAN, who 
*Y * has contributed tax articles 
the NADA magazine, discussed 
length and in detail the new 
‘ome and excess profits tax law. 
James C. Moore discussed credit 
rules, especially Regulation W. He 
‘xplained applicability of the regu- 
lation to station wagons and sales- 













men’s cars, and whether repairs | 
and replacements come within the | 
regulation; also the matter of | 
“rentals” in lieu of “sales.” 

Moore quoted at length from 
the rulings that have been made 
in the enforcement of Regula- 
tion W. 

Rufus Poole discussed the pro- 
posed survey by NADA of repre- 
sentative dealers and others to de- 
termine what sales in the automo- 
tive industry are recognized as 
retail sales. 

* * + 
Paget peng relations were dis- 

4 cussed at a clinic moderated by 
J. E. Wolfington (DeSoto-Plym- 
outh), Philadelphia. 

Floyd Randolph (Oldsmobile), 
Lincoln, Neb., spoke on “Items, 
Ideas and Ideals;” Joseph E. O’Dan- 
iel (Oldsmobile), Evansville, Ind., 
on “Talk, Tasks and Tools,’? and 
James A. Ayers (Cadillac) Chatta- 
nooga, Tenn., on “Bunk, Bosh and 


Bother.” 


In discussing ideas for promo- 
tion, Randolph said “a good idea 
is of absolutely no value unless 
we reproduce and multiply that 
idea by transplanting it from our 
minds to the minds of others who 
will act as our spheres of influ- 
ence.” 


_Randolph | urged dealers, by infer- | 





Hudson Chiefs at Miami— 


Leaving the train to attend the annual meet- 


ing of NADA in Miami, Fla., are (top to 
bottom): N. K. VanDerzee, Hudson sales vice- 
president; W. S. Milton, director of service, 
and G. R. Browder, director of advertising. 
They were also scheduled to tell Hudson deal- 
ers about plans for 1951. 


ence, to set their businesses in such 
order that they would be considered 
“ideal” by the general public. To 
become an ideal dealer, he added, 
is a full-time job. 

“Public acknowledgement comes 
from having the proper rule of 
business and the ethical philosophy 
of operation,” he said. 
gredients of being an ideal dealer 
include honest employe relation- 
ships, fair charging, adequate serv- 
icing and loyalty to all obligations.” 

* + * 


() DANIEL urged dealers not to 
sleep on a competitive market. 
“Plush sales, increased service and 
detailed promotion have made some 
of us lethargic,” he said. “Some of 
you may recall the days when the 
banker was always pictured in his 
black, flowing coat as he knocked 
on the widow’s door with his right 
hand while the mortgage waved 
villainously in his left. 

“It took the bankers 20 years 
to turn his snarl! into a pleasant 
smile, Dealers must not come to 
a similar position in the public’s 
eye.” 

Ayers compared the automobile 
dealer who thinks public relations 
and sound promotion a lot of “bunk, 
bosh and bother” with Rip Van 
Winkle. 

“When we forget dealer-customer 
relations, when we forget public 
relations, we go to sleep and our 
business sleep will be eternal,” 
Ayers said. 


* + * 
THE final analysis I’m sure 


“ N 
I that we dealers realize that the 


more respected we are the better 
will be our business,” Wolfington 
said. “We know that customers look 


“Other in-| 
|posteards or what have you. I am 


| 


|many small and average size deal- 
|erships that the service department 


‘home. We attempted to instill the 


jlic about the 


/the success of your business.” 
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Nash Officials Turn Out for NADA Parley— 


These Nash executives are shown as they 
convention of NADA. Left to right: 
eastern sales manager; 
president of Geyer, 
and A. L _ Christian, zone manager. 
bile and good service. To them we 
are the authorized agents for the 
finest possession they can have. To 
them we are symbolical of the fam- 
ily car.” 

Following the clinic, a profes- 
sionally - staged - skit dramatized 
points of customer relations, good 
and bad, that had been stressed 
by the speakers. 

Other members of the panel were 
Paul L. Abernethy (Chevrolet), | 
Charlotte, N. C.; H. Mead Norton | 
(Buick), Oklahoma City; J. J. Ver- 
schoor (Chevrolet), Mitchell, S. D., | 
and Elias Strong, representing 
ATAM, Salt Lake City. 

* * * 
T THE business-management 
clinic “Service Absorption from | 
the Revenue Standpoint,” was dis- 
|cussed by T. A. Williams (Chevro- 
|let), Greensboro, N. C. 
Williams attacked the theory of 


is a necessary evil. He offered this | 
argument in defense of that depart- 
ment: 

1. It furnishes, in good times and 
bad, the most basic and most de- 
pendable income available to a 
dealership. 

2. It affects tremendously the 
amount of profit derived from a 
sales department. 

Williams outlined steps taken by 
his firm to overcome a service ab- 
sorption which steadily declined 
from a wartime high of 120 per- 
cent to a low of 59.6 percent. 

“The first thing we did,” said 
Williams, “was set the stage at 


team spirit in our organization. 
“Then we started to tell the pub- 
“new deal” we had 
in store for them. Our salesmen 
introduced our program to our cus- 
tomers when making delivery of a 
new unit. We followed this with a 
direct mail setup. 
+ * 


“RY FOLLOWING our plan of 
service promotion we were 
able to increase our service absorp- 
tion from 59 percent in 1949 to 80 
percent in 1950. Our objective is 
100 percent. 

“Tt is not my purpose to advo- 
cate that you buy any particular 
machine or equipment, folders, 


not suggesting that you embark 
on a letter writing campaign. 

“My sole thought is the germ of | 
an idea, and that idea is ‘Your| 
service department is the key to 


James Mason (Dodge-Plymouth), 
Ferndale, Mich., gave practical ad- 








At NADA Parley— 

Martin O. Johnson, Nash dealer in Atlanta, 
is shown addressing the business management 
to us for more than a good automo- | and expense control clinic. 


N. F. Lawler, 
H. C. Doss (center), 
Newell & Ganger, the Nash ad agency; Frank Cox, 


| emergency. 


arrived at Miami to attend the national 
advertising director; J. W. Watson, 
John McQuigg, vice- 
regional manager, 


sales vice-president: 


vice on subcontracting for NADA 
members in case of a_ national 
Mason cited case his- 
tories of the past war. 

There are prime and subcon- 
tracts, Mason noted, with dealers, 
unless especially well financed, 
and with personal technical 
knowledge, probably in the better 
position to subcontract. These, he 
said, may be obtained by commis- 
sioning a manufacturer’s agent or 
by consulting the car manufac- 
turer’s purchasing department for 
advice and cooperation. 

Mason advised forming a sepa- 

rate corporation for war work, and 
the employment of a competent cost 


|}accountant. He counseled against 


cost-plus contracts. 


George H. Jones (Ford), Corpus 


| Cristi, Tex., spoke strongly in favor 


of the incentive system for em- 
ployes, recommending a percentage 
of net before taxes for various 


managers, with other rewards for | 


competent performance. 
+ * + 


\ ARTIN JOHNSON (Nash), At- 
lanta, discussed accounting 
procedures and daily controls, 


stressing especially the advantage 
of the daily control sheet and its 
contribution toward guarding | 
against losses. 

Fred G. Barker jr., 
sounded a stern warning on the} 
necessity for controlling expenses. | 
He pointed out the situation which | 
faced the dealers when production 
of automobiles was suspended in 
1942. That situation may be return- 
ing, and even if production is not 
cut entirely, it will be materially 
curtailed, he warned. 

Barker recommended establish- 
ment of a budget that would not 
extend beyond the first quarter 
of 1951, and divided into the three 
months of that quarter. 

“When any item differs material- 


|ly from the established budget,” he 
| warned, 


“investigate it promptly. 
Confer with department heads. If 
you make them partners on the 
team, they will help you reach your 
budget estimates.” 


Ernest Burwell (Chevrolet), 


Spartanburg, S. C., is chairman of | 


the NADA  business-management 


committee. The vice-chairman, L.| 


M. Stewart (Chrysler-Plymouth), 
St. Louis, was moderator of the 
clinic. 


Aircraft Makers 
Reported Irked 


‘On War Contracts 


NEW YORK.—Aircraft manufac- 
turers are grumbling about plane 
contracts being given to auto pro- 
ducers, according to a story in the 
Jan. 8 issue of Aviation Week. 

They are irked, the magazine 
said, because original expansion 
plans, geared to lessons learned in 
World War II, provided that air- 
craft companies would receive the 
first plane contracts instead of 
auto companies. It was also planned 
that aircraft firms would occupy 
plants built during the war and 
held by the Air Force in reserve 
status, it was said. 

But as a result of President Tru- 
man’s declaration to cutback pro- 
duction of automobiles, the Defense 
department ordered defense con- 
tracts spread out to take up the 
slack in industries facing cutbacks 
because of materials shortages. 

“Meanwhile, the aircraft manu- 
facturers, already principally in de- 
fense production, are left to sit and 
wait until the next round of busi- 
ness is awarded,” said the Aviation 
Week story. 


rane ___it 


Supreme Court 


Finds ‘Good Faith’ 
Price Cuts Legal 


WASHINGTON.—The U. S. Su- 
preme Court, in a_ five-to-three 
opinion, ruled last week that Stand- 
ard Oil Co. of Indiana did not vio- 
late antitrust laws by selling gaso- 
line to four Detroit jobbers at 1% 
cents a_ gallon less than was 
charged to retail outlets in the area. 
The decision reversed an appeals 
court finding upholding an order of 
the Federal Trade Commission to 
discontinue the practice. 

The court’s majority opinion held 
that price reductions made in “good 
faith” to meet the price of a com- 
petitor are legally permissible. 
However, Standard Oil must now 
establish this “good faith” in evi- 
dence before the FTC. 

The case was of special interest, 
according to Justice Harold H. 
Burton, who wrote the majority 
opinion, because it “presents an im- 
portant issue under the Robinson- 
Patman act which has not hereto- 
fore been settled by this court.” 


The FTC had held that the price 
reductions violated the Robinson- 
Patman act even if they had been 
made in good faith. 

In Chicago, the oil company 
through Thomas E. Sunderland, 
general counsel, issued the follow- 
ing statement: 

“Naturally we are pleased that 
the Supreme Court has decided the 
case in our favor. While I have not 
seen the opinion and, therefore, 
cannot comment on it, I am told 
that the court has sustained our 
position to the effect that it is es- 
sential in the competitive system 
| that a seller have the right to pro- 
|tect himself against loss of cus- 
tomers by meeting a lower price of- 
|fered by a competitor.” 


Rockwell Blasts 





Cleveland, | 


Renegotiation Act, 
Demands Repeal 


CHICAGO.—Willard F. Rockwell 
|sr.. chairman of Timken-Detroit 
Axle Co., last week urged repeal 
of the law governing renegotiation 
of military and other contracts. 

In an address before the Chicago 
Industrial Advertisers Assn. here, 
Rockwell charged that the prac- 
tice of renegotiation is “an absolute 
jinvitation to waste and penalizes 
the efficient manufacturer.” 

“The law should be wiped off the 
books because there is no excuse 
for it. It is wrong from start to 
finish,” he continued. 

Rockwell asserted that the gov- 
ernment’s authority to renegotiate 
terms of contract after work has 
been completed amounts to having 
a “committee of experts telling you 
how well you did your work instead 
of having them come in and tell 
you how to do it when it was 
being done.” 

Another evil of the law, accord- 
ing to the speaker, is that there 
is too much chance of having prices 
| fixed carelessly in the first place. 
| Furthermore, the _ renegotiation 
|chore during World War II was 
in the hands largely of “broken- 
down and incompetent men who 


|/never had conducted a successful 


business,” although a few of them 
were efficient, he said. 





Top Trucks 


New-truck registrations for 11 





months: 
1950 Pos. Make 1949 Pos. 
1806, 781 Chev. 318,352— 1 
—291,772 Ford 180,570— 2 
— 91,934 Inter’l 84,959— 4 
4— 88,747 Dodge 108,051— 3 
5— 88,181 GMC 74,996— 5 
6— 42,676 Stude. 51,044— 6 
7— 22,142 Willys 30,708— 7 
8— 10,658 White 7,5238— 8 
9— 8,014 Mack 6,148— 9 
10— 5,176 Diam. T 4,803—10 
l1iI— 3,871 Diveo 3,3389—12 
12— 3,358 Reo 3,732—11 
13— 2,184 Brockway 1,450—14 
14— 1,875 Autocar 1,498—13 
15— 1,338 Federal 1,095—15 
16— 1,304 Pontiac 582—17 
17— 578 Kenworth 873—18 
13— 391 Crosley 820—16 
19— 821 Sterling 215—20 
20— 239 FWD 811—19 
Total All Makes 
1,053,121 883,181 


For further details see page 


28, today’s issue. 
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| MILNER CHEVROLET CO. 
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Big Promotion in Jackson, Miss.— 

More than 7,000 persons registered for the $1,000 drawing sponsored by Milner Chevrolet 
Co. Dealer R. E. Milner stated that 165 used cars were sold as a result of the campaign, 
which ran for six weeks. Cost of the promotion, including four billboards, radio and news- | 
paper advertising, was estimated at 30 cents per registration. 


Chem-Therm Schedules 
New $100,000 Factory 


MONROVIA, Calif. — Plans to 
build a new $100,000 plant here have 
been announced by Chem-Therm | 
Mfg. Co., manufacturer of steam | 
cleaners, steam heaters, wash rack Voeller Motor Sales Co.’s part- 
equipment and steam cleaning com-| nership of Jack Voeller and Morris 
pounds. |E. Benson, at Rugby, N. D., has 

According to Max C, Thompson, | dissolved with Voeller continuing | 
Chem-Therm president, the new /|the firm as Voeller Motor Sales. 


ae . 


|plant will offer the most modern 
production facilities and equipment, 
enable increased output and pro- 
vide expanded office space and ship- 
| ping facilities. 


Benson Leaves Voeller 
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WASHINGTON.—How represent- 
ative of the American people is 
the 82nd Congress? 

The facts show that its member- 
ship touches nearly every activity 
of the people. Preachers, teachers, 
farmers, organized labor leaders, 
businessmen, manufacturers, law- 
yers, newspaper publishers, writers, 
soldiers, Marines, Navy men, physi- 
cians and dentists are included. 

Here are some statistics, drawn 
from a report of the Congressional 
Quarterly. 

The average age of the sena- 
tors is 56. This is three years less 
than in the last Congress. On the 
House side of the Capitol, the av- 
erage age of members is 52, about 
the same as last year. But the 
range of age in the new Congress 
is 27 to 87. Under the Constitu- 
tion, the age qualification for a 
senator is 30 years and for a 
member of the House, 25 years. 

A majority of the members of 
houses of Congress are veterans of 
wars and have seen service. The 
House includes in its membership 


Dem OL 


genuine aaah 


Whenever you have an overhaul job on a car, truck or 





Cross-Section of Congress 


House and Senate Members Represent 


Many Walks of Life 


of 435, 224 veterans. The Senate has 
56 veterans out of a total member- 
ship of 96. One new member was 
serving near the front in Korea 
when he learned of his election— 


Chamber Calls . 


‘Transport Parley 


OKLAHOMA CITY. — Current 
shifts in government agencies con- 
cerned with mobilization that af- 
fect the nation’s transportation fa- 
cilities, and prospects of further 
changes in agencies and controls, 
will be examined at the eight-state 
transportation conference to be held 
here by the Chamber of Commerce 
of the U. S. Jan. 19-20. 

Top government officials who will 
address the conference are James 
K. Knudson, defense transportation 
administrator, and Delos W. Rent- 
zel, chairman of the Civil Aeronau- 
tics Board and the federal Air Co- 
ordinating Committee. 


bus using Hyatt Roller Bearings in any application, pro- 


tect your customer against unsatisfactory replacements. 


Replace Hyatts with the same type and size bearings 





as you take out—genuine Hyatts. 


Protect your own reputation, too, by using the same 
quality —Hyatt quality—as used in the original applica- 
tion. Hyatt Bearings Division, General Motors Corpora- 


tion, Harrison, New Jersey and Detroit, Michigan. 


HYATT ROLLER BEARINGS 


AVAILABLE EVERYWHERE THROUGH UNITED MOTORS DISTRIBUTORS 









-| gress 


| Rep. Alfred D. Sieminski, New Jer- 
| sey Democrat. 

Another new member of the 
House, Rep. James P. S. Devereaux 
Maryland Republican, commanded 
the Marines on Wake island and 
conducted a heroic defense of that 
island early in World War II. Sev- 
eral of the members have served in 
three wars. 

The youngest member of the new 
Congress is Patrick J. Hillings, Cal- 
ifornia Democrat, who is 27 years 
old. The oldest member is Rep. 
Robert Doughton, Carolina Demo- 
crat, who is 87—and chairman of 
the powerful Ways and Means 
Committee. 

The member with the longest 
service is Rep. Adolph J. Sabath, 
Illinois Democrat, who has had 
nearly 44 years in the House and 
has now broken the record for 
|length of congressional service. 

While lawyers predominate in 
congress, many successful busi- 
| nesmen are among its ranks. Sen. 
| Walter J. Bennett, Utah Republi- 

can, for example, was president of 
the National Assn, of Mfgrs. in 


1949. Sen. Herbert Lehman, of 
New York, was a_ successful 


banker, and Sen. Robert Kerr, of 
Oklahoma, a successful oil man. 

Many members of the new Con- 
are outstanding farmers, 
among them Sen. Harry Byrd of 
Virginia. The four Senators from 
|the Dakotas are all farmers and 
\five of the nine members of the 
Minnesota delegation in the House 
are farmers. Seventy members of 
th Congress have been teachers and 
| professors. 
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Russia Warned 
U. S. Is Mightier 
Than in 1944 


MIAMI, Fla.—In an advertise- 
ment in Miami newspapers and in 
AUTOMOTIVE News, Ross Roy, pres- 
ident of Ross Roy 
| advertising agen- 
|cy, declares that 
| the U. S. record 
| of war production 
should “give 
pause” to its ene- 
| mies. 

The ad paid 
tribute to Amer- 
ica’s “free indus- 
trial might and 
the ability of the 
nation’s automo- 
bile dealers to keep the wheels of 
transportation rolling in wartime.” 


In addition to arming itself in 
World War II, Ross points out that 
the U. S. gave aid to Russia under 
lend-lease that amounted to more 
than $9,000,000,000, or more than 
one-fourth of Russia’s total war 
expenditure. 


“One would think that this U. S 
wartime record of production would 
give our enemies pause.” Roy as- 
serted. “Perhaps, it will prevent 
them from starting an allout war 
And thev should know that today. 
the productive capacity of this na- 
tion is far greater than it was in 
1944.” 


U. S. automobile dealers. Ross 
| said, stand readv to perform a vital 
part of any war effort. He said 
that today’s auto dealers are better 
| equipped in every way than they 
| were in World War II. 

“America is still a nation whose 
might is measured, not by the pow- 
er and authority of its govern- 
ment,” Ross said, “but bv the un- 
fettered strength of its individual 
citizens.” 





Ross Roy 





Hutchins’ Christmas Party 
Held in San Jose, Calif. 


Jack Hutchins Co. (Dodge-Plvm- 
outh), San Jose, Calif., held its 
fourth annual Christmas party for 
employes and their families. 

The evening began with a turkev 
dinner followed by community sing- 
ing. Highlight of the program was 
a presentation of several feats of 
magic by an amateur magician 
Prior to the rartv, Jack Hutchins 
took 16 mm motion pictures of each 
employe «n the job and these were 
shown to the 160 people present. 


Each child present received a 
gift, and every employe partici- 
vated in a drawing for merchandise 
awards ranging from _ sporting 
equipment to home furnishings 


AUTOMOTIVE NEWS WANT ADS have 
been proven the onickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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Will Aid Defense Output, Says Chamber .. . 
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International Trade Urged 


WASHINGTON. — Free nations 
nust increase their production and 
rading of critical materials to 


danger of destruction of the appar- 
atus of private foreign trade 
through the operation of govern- 


trengthen their defense efforts, it|ment corporations or government 


vas emphasized here last week by 
the U. S. Chamber of Commerce. 

The USCC made public a state- | 
ment by its board of directors 
pointing out that a large volume of 
nternational trade will furnish 
production incentives necessary to 
maintain industrial output adequate 
to the requirements of the coun- 
tries banded together to oppose 
iggression. 

Maintaining the volume of U. S. 
exports, the USCC said, not only | 
will make it possible for this | 
country to obtain in exchange 
strategic material for its own re- 
armament program, but will au- 
tomatically increase the country’s 
imports and thus strengthen the 
economy of other free nations. 


In meeting restrictions placed on 
the domestic economy because of 
rearmament demands, said_ the 
Chamber, deficits in the supply of 
domestic goods should not be met 
by restricting the flow of outgoing 
goods which must be used in ex- 
change for imports necessary for 
this nation’s survival. 

The board's statement was based 
o1 a report made by its committee 
on foreign commerce. 

“The U. S. is faced today,” said 
the statement, “with the problem 
of rearming and of assisting other 
free nations to rearm—with one 
aim—that of preventing war and 
not of waging war. 

“Recent aggression and unsettled 
conditions in the world have served 
to bring about a shift in emphasis 
to defense and military require- 
ments, but these events have not 
changed the fundamental principles 
of international economic proposals 
toward a more peaceful and pros- 
perous world. 

However, the free nations can- 
not hope to defend themselves 
with military forces alone. Thus, 
economic strength is essential to 
military preparedness, that in 
turn is dependent to a great ex- 
tent on multilateral, unrestricted 
trading among free nations.” 

In the face of the present emer- 
gency, the U. S. is far more in need 
of foreign goods than ever before, 
the directors agreed. Therefore, 
they believe every effort must be 
made to receive imports necessary 
for our own economy and as an 
incentive for increased production. 

The U. S. should not fill domestic 
deficits by restricting the flow of 
goods that must be used as ex- 
change for goods from abroad 
necessary for our survival, it was 
said. American industry’ should 
recognize this fact and should pro- 
vide the goods required for these 
needs, the statement noted. 

“What is important is that world 
trade should involve the transfer 
of goods from one country to an- 
other in accordance with the prin- 
ciples of mutual economic advant- 
age,” the statement. continued. 
“Unless trade is productive and 
capable of earning its way, it does 
not truly contribute to the objec- ' 
tives we are seeking. 

“It may be desirable to set up 
a combined materials board to 
assure international collaboration 
for guiding supplies of scarce ma- 
terials among the free nations in 
the manner best calculated to 
contribute to the common de- 
fense, 

“Private channels of trade, never- | 
theless, should be maintained and 
facilitated for this purpose to the | 
greatest degree possible. The} 





Guibert Steel Ups Prices 
On Tow Crane Lines | 


PITTSBURGH. Guibert Steel 
o. has announced that rising sup- 
plier costs have forced price in- 

reases on all Sup-R-Guy tow crane 

nes 

“Until Dec. 11, 1950, we absorbed 
these increases,” the firm said, “but 
effective that date our winch manu- 
facturer announced a_ substantial 
hike that we could not engross.” 


Van Brunt Party 
‘an Brunt Motors, Inc., Elmira, 
Y., entertained employes and 
their wives at a dinner party. M. A. 


Ven Brunt, president, distributed | 
Denus checks to the workers, A 
rm isical program and_ entertain- 


nt followed. 


to government trading is of utmost 
concern.” 


The directors also said that 


| where controls over output and dis- 


tribution are instituted to help over- 
come difficulties created by inevit- 
able scarcities, every effort must be 
made to remove these restrictions 


|}which unnecessarily block world 


trade. 


Such controls also should be con- | 
|sidered temporary, they said, and|to implement agreements for effec- 
|tive parallel action on export con- 
|trols with all friendly nations, par- 
|ticularly those which are receiving 
our economic aid and sharing in| 


should be administered intelligently. 


“Export control administrators 
must distribute limited supplies 
among exporters equitably, and in 
so doing seek the advice of pri- 


y-(lhg 


vate industry groups in formulat- 
ing and applying policies and 
procedures,” the report said. 
“They must distribute limited 
quotas among countries equit- 
ably, with due consideration for 
what the U. S. gets in return... 
“Recognized as temporary expedi- 
ents, justified only by the contribu- 
tion they make to the national 
security, controls must assure that 
vital defense goods do not get into 
the hands of potential aggressors. 


“Our government should utilize 
its substantial bargaining powers 


our supplies of scarce products.” 


Products 
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Santa Trades Sleigh for Dodge Truck— 

Oliver C. Joseph, Inc. (Dodge-Plymouth), Belleville, Iil., featured this novel showroom 
display during the Christmas season. It showed Santa Claus (Salesman Harry L. Ward) 
accepting the keys to his new vehicle from Oliver D. Joseph, secretary-treasurer. The firm 
then ran a newspaper advertisement saying that it had a used sleigh and six reindeer for sale 





Advertise in AUTOMOTIVE NEWS, the Newspaper of the 
Industry, going to better than 34,000 satisfied customers. 


CREATIVE ENGINEERING 


GEARED TO QUANTITY PRODUCTION 


D ABOVE ALL OTHERS! 


suggests, however, that Hydrovac* power brak- 
ing might very profitably be included as 
original equipment by most manufacturers. If 
you are interested in taking advantage of this 
great pre-sold market, write the factory direct 
for details on Hydrovac—the undisputed leade 

in power braking. 


*REG. U.S. PAT. Q 
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Probe Opens in Detroit 


On Reg. W Sidestep 


DETROIT. 
secretary of state’s office here last | 
week started a probe into alleged 
efforts by some used-car dealers to 
sidestep Regulation W. 

It was charged that some deal- 
ers sell low-priced cars to individ- 
uals at far below market value. 
Then, it was said, the dealer 
immediately takes the car back 
at a much higher trade-in price 
on a more expensive model. 

Several used-car dealers have 
been reported using the quick sale- 
resale method to cover the one- 
third down payment necessary 
under Regulation W. 

How the plan operates was re- 
vealed by two brothers who both 
bought cars from a Livernois Ave. 
dealer, 

They said they were sold prewar 
cars for a small sum, The dealer 
then bought the cars back at a 
greatly higher price. That gave 
them enough money to _meet the 


cars, 


said. 
* * 


FLINT. 
Dealers Assn. 


The 





erning sale 
used cars to° 
operations. 


an 
the 


sible 





Investigators at the;one-third down on the later models 
they had picked out. 

To cover his loss on the prewar | 
the dealer allegedly juggled | 
the price of the later models, they 


‘ 
Flint Assn. Seeks to Halt 
Black-Market Car Sales 


Flint Automobile 
last week demanded 
strict enforcement of all laws gov- 
or resale 
stop. black-market 


An FADA telegram to Secretary | ~ SESESEsFS 
of State Alger already has started 
investigation which threatens 
license of Howard Lintz, 
car dealer at 1601 N. Saginaw St., 
for alleged black-marketing. 

Alger charges that Lintz has done 
some title jumping. Hearing on pos- 
revocation of Lintz’s 
will be held in February. 

A 1951 Chevrolet sold by Sum- 
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With Pontiac 25 Years— 


Hugh J. Hales (left), 
is shown receiving a watch 


general service man- 
of new and | ager of Pontiac, 
from L. W. Ward, general sales manager, 


marking his 25th year with the firm. 


merfield Chevrolet Co., Flint, to a 
private buyer was immediate ‘ly re- 
|sold to Lintz for $50 profit, Alger 
| alleges. Lintz is charged with then 
reselling it to Jerry Lynch, Detroit 
Nash dealer. The sales were all 


used- 


license 





said. 


va 





made without a title transfer, Alger | 





IHSC Cites Lending of 
Still Further 


Auto dealers last week 
for their 


MIAMI. 
|were praised 
Inter - Industry Highway Safety 
| Committee. 
| And they were 
|their participation 
| grams by Maj.-Gen. Philip B. Flem- 
ing, general chairman of the Presi- 
dent’s Highway Safety Conference. 

Gen. Fleming’s request was re- 

layed to state safety chairmen 
and state dealer associations at 
an IHSC meeting here last week, 
held in connection with the 
NADA convention. 

It was announced at the conven- 
ition that NADA had doubled its 
cash contribution to TIHSC. 

Particular commendation was 
made of dealer support in lending 
cars for use in high-school driver- 
| education courses. 

More than 4,500 cars were loaned 
to schools during the 1949-50 school 


urged to increase 
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French & Hecht Davenport, lowa Plant 
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For more than 60 years specialists of 

French & Hecht Division 
have been serving manufacturers in the 
CAE Gal: Molaro la-balal- Molalla ait 10 
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contract items also produced. 
To determine what is best for you, 
designers and engineers 
consider the material, type of wheel, 
hub, axle, bearing, and tire size to meet 
your requirements of load range, 
and operating speeds 
rolaloitikelst Mol mee laitl-] ert s 
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ssenger Cars, Trucks, 


Parts for Farm Implements. 
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Ontario, Canada. 


Dealers Praised for Safety 


highway | 
|safety activities during 1950 by the| 


in safety pro-| 





4,500 Cars to Schools; 
Action Urged 


year, an increase of 1,500 autos over 
1948, IHSC said. 

However, it was pointed out 
that only 4,363 of the nation’s 26,- 
000 high schools offered both 
classroom and _ behind-the-wheel 
training. Therefore, only 15.6 per- 
cent of the 1,607,741 eligible stu- 
dents received both types of 
training, still leaving great room 
for improvement. 

To reach other students, dealers, 
manufacturers and other groups 
distributed more than 3,000,000 
“man-to-man” and “dad-to-daugh- 
ter” good driver arrangements. 

Dealer associations and _ their 
members are currently distributing 
“Crazy Driver” booklets to all age 
groups. The booklets depict in car- 
toon style 12 unsafe driving prac- 
tices seen daily. 

THSC also urged dealers to take 
part in the May, 1951, program 
aimed at unsafe vehicles. The 
theme of “Good Drivers Drive 
Safe Cars ... Check Your Car— 
Check Accidents” will be empha- 
sized. 

Gen. Fleming, 
dealers, said. 

“Despite this splendid effort, our 


| 


| . 
who also praised 





traffic fatalities are currently 11 
|percent above 1949. Therefore, I 
|now urge all those connected with 


the automotive and allied industries 
to increase their efforts in all 
phases of traffic accident preven- 
tion to help expedite our defense 
mobilization plans.” 

Gen. Fleming said this critical 
period demands more concerted ac- 
tion to provide more efficient and 
safer highway transportation. 


‘'Havermale Heads 


GMC Army Work 


PONTIAC.—Appointment of Har- 
old J. Havermale, former general 
superintendent of inspection for 
GMC Truck and Coach, to the man- 
ufacturing department in charge of 
the military truck program, was 
announced last week by Roger M. 
Kyes, general manager of the di- 
vision. 

A $100,000,000 contract for mili- 
tary vehicles for the United States 
Army was recently announced by 
Kyes. C. O. Hursey, former assist- 
ant general superintendent of in- 
spection, succeeds Havermale as 
general superintendent. 

Havermale has been with General 
Motors since 1926 when he was 
chief inspector of the yellow sleeve 
valve engine works in East Moline, 
Ill. He was transferred to GMC in 
1930. 


Spokane Dealers 


Elect Larson 


SPOKANE. C. R. Larson, of 
Larson-Swalwell Motor Co. (Stude- 
|baker), is the 1951 president of the 
Spokane New-Car Dealers Assn. 
Larson succeeds Lester Kauffman, 
|of Kauffman Buick Co. 

Other officers chosen for the new 
year at a recent annual meeting 
are: C. W. Wendle, vice-president, 
and Harold Zent, secretary-treas- 






jurer. Directors are: John B. Bab- 
}cock, Arthur Harms and Ray 
Barton. 
Obituaries 
George M. Cain 

ROCHESTER, N. Y. George M. Cain 
47, identified with the automobile business 
| here for 30 years, died Jan. ¢ He operated 
| Broadway Motors until two years ago At 
the time of his death he was associated 
|} with Monroe Auto Sales 

* i a 
Louis Lipner 

CHICAGO Louis Lipner, 63, vice-presi 
dent and general manager of Milwaukee 
Avenue Motor Sales (Chevrolet), died here 
Jan, 3 Mr. Lipner started with the firm 
in 1916 as a salesman Later, he was 
named sales manager and admitted to a 
partnership 

Owen P. Feeney 

| FAIRFIELD, Conn Owen P. Feeney 
died at St. Vincent's hospital in Bridge- 
port For 25 years he headed the General 
Motors Service and Truck Co., of Fairfield 
| Conn 
| + * * 
Henry E. Bragg 
| PARISH, N. Y.—Henry E. Bragg, 86, a 
pioneer in the auto industry, died Dec, 31 
}at his home here, after a short illness 
|Mr. Bragg formerly was associated with 
|}the Canada Cycle and Motor Car Co., of 
Toronto, and also with Horace and John 
F. Dodge, auto manufacturers of Hamilton 
} Ont. He went to Syracuse in 1905 as a 
production engineer with H. H. Franklin 
Co, He was one of the organizers of 


Chase Motor Truck Co. in Syracuse 











ver 


ut 
6,- 
th 
el 
T- 
u- 
of 


rs, 
Ips 
000 
zh- 


eir . 
ng 

ge 
ur- 
1C- 


ur 


th 
es 
ill 
n- 
se 


al 
C- 
1d 


r- 
al 
or 
l- 
of 
iS 


l- 


* 


& 


a 





AUTOMOTIVE NEWS, JANUARY 15, 1951 


Lawsuits Affecting Dealers .. . 





By Leo T. Parker 


Attorney at Law 


\ ODERN higher courts consist- 


ently hold that a garage oper- | 


tor in the business of repairing 
itomobiles impliedly represents 
that he and his mechanics possess 


reasonable skill and ability to do | 


vork necessary to repair automo- 
biles. Of course, the law does not 
expect a garage owner to make an 
old car as good as new or almost 

» even by extensive and expensive 
repairs. Nevertheless, the garage 
owner must perform work and 
services reasonably worth the 
money he receives. 

For illustration, 
Barnes, 213 S. W. (2d) 464, the 
testimony showed facts, as fol- 
lows: One Manzer owns and op- 
erates a garage for repairing 
trucks and automobiles. 

One Barnes took his truck to 
Manzer and requested him to re- 
pair it and put it in good working 
order. When the work was com- 
pleted Barnes paid Manzer $669 for 
parts and labor. 

Barnes sued Manzer and testified 
that he made every reasonable ef- 
fort to use the truck but that it 
would not operate with any effi- 
ciency and that he was unable to 
use it. Barnes asked the court to 
compel Manzer to return $669 and 
pay damages. 

* + * 
TMHE lower court awarded Barnes 
heavy damages, but the higher 
court reversed the verdict, saying: 

“There was no testimony to the 
effect that appellant (Manzer) 

agreed to furnish the labor and 
material necessary to repair the 
truck and place it in good working 
condition for a certain sum of 
money. 

All of the testimony showed 
appellee (Barnes) was charged 
for the respective items of labor 
performed and the material or 
parts placed in the truck and no 
complaint is made that any of 
such charges were unreasonable.” 

The higher court remanded the 
case to the lower court, saying: 

“It would seem to us to be the 
difference between what the owner 
paid for the repairs and the actual 
value of the repairs when made. 

+ + + 


Repossesses Auto 


ECENTLY a higher court held: 

The sale and delivery of a used 
car by a dealer having no title 
thereto and without assignment 
and delivery of certificate of own- 
ership to a purchaser does not 
transfer legal ownership of the car 


in Manzer v. 


Court Gag Sought 


On Rubber Report 


TORONTO.—Canadian manufac- 
turers are seeking a court injunc- 
tion here to stop Canada’s Com- 
bines Investigation Commissioner 
Thomas D. McDonald from issuing 
a report on a three-year investiga- 
tion of an alleged rubber combine. 

The manufacturers contend that 
McDonald has no legal right to 
issue such a report. A rubber probe 
was authorized by McDonald's 
predecessor, Fred A. McGregor, in 
1947. As assistant commissioner, 
Ian M. MacKeigan was authorized 
to conduct the investigation. Both 
McGregor and MacKeigan later 
resigned. 


Truckers' Log 
29th Record Book Edition 


Issued by Autocar 


ARDMORE, Pa. For the 

uccessive year, Autocar Co. has 
brought out a new edition of its 
record book to aid heavy-duty truck 
wners in keeping a day-by-day 
record of their operation costs. 

An ever-increasing demand for | 
the book, said Robert F. Wood, ad- | 
vertising manager for Autocar, re- 
tiects a growing concern of owners 
With the details of their costs and 
vith improving the efficiency of 
their operation. 

The record books are furnished 
without charge to owners of heavy- 
duty trucks and tractors, whether 
or not they operate Autocars. They 
are distributed through Autocar’s 
*3 factory branches in the U. S. 


29th 


Court Decisions 


to the purchaser although the latter | | 


paid in full for the car, received 
a bill of sale and was promised 
future delivery of the certificate 
|'of ownership. 

For example, in Fowler’ v. 
Golden 212 S. W. (2d) 93, the 


Blackie Motor Co. instituted suit 
against Hubert for the possession 
of a motor vehicle. 

| The testimony showed that Hu- 
bert had purchased the car from 
}a used-car dealer named Gordon 
}and had paid therefor in full. Fur- 
jther testimony showed that the 
|motor company bought the auto at 
|Kansas City, and received the cer- 
tificate of ownership therefor. 

| Thereafter they delivered the au- 
|tomobile to Gordon, who placed it 
on his lot. The certificate of own- 
jership was never delivered to Gor- 
don but remained at all times in 
the possession of the motor com- 
pany. 


A UtHOUGH Hubert had received 
|+*% a bill of sale from Gordon, the 
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Olds Officials Visit Spokane— 


Oldsmobile sales officials, headed by G 
manager, confer with dealers at Spokane. In 
Coast regional manager; W. W. Dunham, 





R. Jones (second from right), general sales | 


the photo are George H. Natzel (left), West 
zone manager in Portland, Ore.; Roy Barton, 


Auto Co., Spokane; Jones, and James Barton, Barton Auto Co 


latter could not give the certificate 
of title to Hubert but promised 
to do so. 

The higher court held that the 
motor company could take pos- 
session of the automobile from 
Hubert, saying: 

“Plaintiffs (motor company) had 
retained the certificate of owner- 
ship and, if defendant (Hubert) 
had observed the law, he would 


for Gof your 


engine bearing needs. J 


not have lost his money, because 
he would have demanded delivery 
to him of the certificate of owner- 
ship before paying.” 


Multi-GM Dealer Sells 
Harold Pavela has purchased the 
Roy Holmberg Motor Co. (Chevro- 
let - Pontiac - Oldsmobile - Buick - 
| Cadillac), Albuquerque, N. M. 


R.I. Diverts 
46% of Road 
User Funds 


| WASHINGTON. — Rhode Island 
led all other states last year in per- 
|centage diversion of highway user 
|funds with 46.2 percent of its total 
collection of nearly $10,400,000 di- 
verted to non-highway uses, accord- 
ing to data compiled by the U. S. 
Bureau of Public Roads. 








Other states with more than 10 
percent diversion were Florida, 
Georgia, Texas, New York, Cali- 
fornia, Washington and the District 
of Columbia. These ranged from 
14.4 for Washington to 36.8 for 
Florida. 


Valley Motors Remodeled 

Valley Motors (Monarch), Pentic- 
ton, B. C., has remodeled its build- 
ing on Nanaimo Ave. and Martin 
St. The combined area of the new 
body and paint shop and the en- 
larged service department increases 
the total area by over 3,300 square 
feet. The showroom was also en- 
larged. Gliss Winter is president of 
the firm. 











For top-notch engine bearing jobs, ask for the 


red-and-black Federal-Mogul package of quality! 


From the complete Federal-MoguIl line of more than 


7,000 available items, you get complete engine 


bearing service. Precision insert bearings 


connect 


rods . 


ing rod orcam... 


rebabbitted rods . 


main, 


reconditioned connecting 


. or the bolts 


and nuts, shims and bushings for servicing the rods. 


Ask your Federal-Mogul jobber! 





& Fane mast 
FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogul Corporation) 


DETROIT 13, MICHIGAN 




















‘Overstaffing’ Rapped 
By House Probers 


By William Ullman 


Washington Correspondent 


ON THE last day of the 81st Congress, a House subcom- 


mittee reported that it found many executive depart- | 
ments of the government overstaffed. Charging that it had | 


turned up evidence of wholesale wastage of manpower, the 
subcommittee said that “little or no control” exists within 
the departments to enforce © : 


economies. 


The House group, headed | 
by Rep. Williams, Mississippi Dem- | 
ocrat, stated that it found that “in | 
executive agencies could | 


istration, a com- 


organization cre- 


months ago, 


general, 

do a better job with fewer em- | 

ployes.” satisfactory plan- 
Part of the “overstaffing,” the ning for making | 


subcommittee found, was a carry- 
over from World War II days. Part 
of it could be attributed to costly, 
and in some instances, inefficient 
personnel management. 

Only the General Services Admin- 


personnel, the re- 
port declared. 





William Ullman 
partment of Interior, the Labor| in some agencies need to get bet- | Meantime, the committee sug- 


Buses reduce operating and service costs, 





Studies of the) 
Treasury, the De-| ing said it found that top officials | utilization of personnel. 


| curity Agency disclosed “numerous 
|faults and malpractices that con- 
| tribute to overstaffing.” 

The report recommended that the | 
head of each government agency | 
should make “a thorough study of 
the activities under his direction” | 
with the aim of achieving “the full- | 
est possible use of the present per- | 
sonnel complement.” | 

Agencies were urged to: | 

1. Simplify the respective agen-| 
cy’s organization structures. 

2. Eliminate nonessential dupli- 
cating and overlapping functions 
which have not been by any 
means wholly taken care of un- | 

| der the reorganization acts. 
3. Transfer excess personnel to) 
| activities which are a part, or di-| 
| rectly in support of, the accelerated 


paratively new! defense program. 


| 4. Institute strong controls over 


ated by act of staffing standards. 
Congress 18 | 


5. Clarify authority and responsi- | 
| bility within the agencies to pre-| 


shows any really | yent delay and indecisions in oper- | 


| ations. 


6. Reappraise functions not re- 


the best use of | lated to defense with a view to- 


| ward reduction or complete elimi- | 
nation. 
The subcommittee on overstaff- | 


carry less deadweight, carry more payload, 
with the Long aluminum-framed radiator 


This entire radiator frame—upper and lower tanks and the sides—is made of 
aluminum, cutting weight over 36%. It is easier to service. It involves no change elsewhere 
in the cooling system and it stands up under heavy-duty bus operating conditions. 
Since 1903 we have been specialists in the design and production of 


balanced cooling systems for internal 


combustion engines. 


LONG MANUFACTURING DIVISION 
BoRG- 
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“|| department, and the Federal Se- 
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In 1918, a tourist solved the shut- 
eye problem by attaching a bed to 
the rear of his car. 





ter acquainted with what goes on 
down the line through their sub- 
ordinates. 

It urged the managerial heads in 
the agencies and departments per- 
sonally to take an interest in the 
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OIL COOLERS 





WARNER CORPORATION 


DETROIT 12, and 
WINDSOR, ONT. 


gested that Congress itself, through 
the appropriations and other com- 
mittees, exert “continued watchful- 
ness” over the way executive de- 
partments handle their staffing. 

* * * 


How Income Tax Works 


‘(HE ‘Treasury department last 

week issued a revised summary 
of the Revenue Act of 1950 which 
increased individual income taxes 
for 1950 by $2,700,000,000. 

‘The act, which became effective 
Oct. 1, increased both individual 
and corporation income taxes, 
provided for acceleration of cor- 
poration tax payments, and made 
many technical changes in the 
revenue laws. 

This is not to be confused with 
the $3,300,000,000 excess profits tax 
bill. 

It has been estimated by the 
Treasury that the act passed by 
Congress last September will in- 
crease revenues for a full year by 
about $4,600,000,000 at calendar 1950 
| levels of income. Collections for the 
inscal year ending June 30, 1951, 
|; will increase under the 1950 act by 
an estimated $3,100,000,000. 
| Individuals subject to the with- 
holding tax already have full 
| knowledge of the tax boosts made 
by the 1950 act through bigger 
pites on their weekly or monthly 
pay which started Oct. 1. 

But in the annual returns due 
March 15 on the tinal quarterly 
| due Jan. 15, taxpayers have to 
take account of the new higher 
rates. 
he 1950 act eliminated the per- 
centage tax cuts made since the 
‘end ot the war but retained the 
| bigger personal exemption of $600 
instead of the World War II ex- 
emption of $5v0. 

‘ne elimination of the percentage 
reductions which were in effect in 
1948 and 1949 increased individual's 
combined normal and surtax rates 
|from 16.6 percent to 20 percent in 
|the first taxable income bracket 
and from 82.1 percent to 91 percent 
in the highest bracket. 

The bill retained the split-income 
| provision enacted in the act of 1948. 
| Some time this year Congress 
| will be asked to write a new tax 
'bill increasing both individual and 
|corporation taxes and boosting a 


|long list of excises. 
* + * 


Plans for DPA 


tipo government plans within the 
next few months to weld the 
new Defense Production Adminis- 
tration into an industry-controlled 
agency like the War Production 
Board of World War II. 

Plans are also afoot to house 
the rapidly growing agency, headed 

|by William H. Harrison, under one 
roof if the space can be found for 
the several thousand employes DPA 
most likely will have in three 
months. 

The new agency was set up 
within the framework of the Office 
of Defense Mobilization, the gov- 
ernment’s top policy-making organ- 
|ization which is guided by General 
Electric’s Charles E. Wilson, the 
|new “mobilization czar.” 

Actually Harrison’s DPA will 
have charge of planning and pro- 
gramming of all military and 
essential civilian production. It 
will boss the allocation and dis- 
tribution of all materials. If it 
becomes necessary to have con- 
sumer rationing of goods in short 

| supply, the agency will handle 
| that job, too. 

The agencies involved are the Na- 
| tional Production Authority of the 
| Commerce department, which han- 
|dles priorities, allocations and cur- 
|tailment of civilian production; 
|four bureaus of the Interior de- 
| partment which handle minerals, 
petroleum, coal and electric power, 
| and the Defense Transportation 
| Administration of the Interstate 


|Commerce Commission. 
a +. s 


| Headquarters 
|; Public Buildings Service has 
| announced that the Office of 
Defense Mobilization will take over 
about one-third of the new Gen- 
eral Accounting Office building. It 
also will be assigned all of the 
space in the old GAO building, 
which originally was the Pension 
Office. 

The National Production Author- 
ity is expected to remain in the 
Commerce building. 


| 
| 
| 
| 
| 





Mercury Names Cole 
Johnny Cole Motor Co., Conway, 
Ark., has been named dealer for 
Mercury automobiles there, 
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American rubber-making plants | 





9 have had little effect on the seri- | 
Offers Rubber Program ous price conditions that have 
existed in world crude rubber 
Collyer Seeks More Crude for U. S. markets since April 1950. if 
. . ’ . Increased demand for current || 
Through International Cooperation consemation, consumer euane Sumi! 
AKRON.—John L. Collyer, B. F.|to take over all crude rubber buy-|in&, and stepped up stockpiling 
Goodrich president, revealed that|ing and importing can be achieved purchases brought the price to 35 
he has sent a letter to C. E. Wil-|or lost depending largely on the|Cents a pound on June 1, to 60 
son, defense mobilization director, | wisdom employed in the execution | Cents a pound in August, and to a : 
expressing full confidence in his| and administration of the program. high of over 90 cents a pound in Pht 
leadership and suggesting immedi- |The rubber industry, with its vast November, he said. ’ ae 
ate positive action that he said |experience in the procurement of “Since then,” he said, “the price | , . 
must be taken to protect our na-|crude rubber, is anxious to make| has receded selightly but has fluc- ’ { - 
tional security in rubber. this experience and its manpower |tuated around 70 cents a pound,| § 
In his letter to Wilson, Collyer Vailable to government for use in| reflecting an increase of nearly 300) 94 
said “the steps taken earlier to (the prosecution of this buying pro-| percent over the January, 1950,/ °° 
restrict rubber consumption at |&Tam. ; level. This price behavior is symp- 
home, to reactivate synthetic rub- | “4. Our nation’s immediate rub- | tomatic of the seriousness of the Ford Honors Coughenour— 
ber production facilties, and to | ber supply problem for current | rubber problem that we continue to! Ray L. Allen, Cleveland Ford district sales manager, presented Bob Coughenour (right), 
| centralize crude rubber buying | military and essential civilian pro-| face today. president of Bob Coughenour, Inc., with the company's Four-Letter award plaque at a dinner 
: and imports in the hands of the | duction can be solved only through Collyer pointed out that world | in the dealer's honor at Meadville, Pa. Coughenour's organization received the award for 
‘ government are all important and the most rapid possible reactivation’ supplies of crude rubber in 1950 | having an outstanding record in finances, management, spirit and facilities during 1950. Key 
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necessary. Alone, however, they 
will not do the job.” 

Further immediate direct action 
is required, he said. Collyer recom- 
mended four steps that he said 


must be taken immediately in the | 


interests of the defense program 
and the security of American citi- 
zens and friendly nations. 
are: 

“1. The majority of foreign coun- 
tries presently consuming precious 
crude rubber to the limit of their 
product capacities are Atlantic Pact 
nations receiving military and 
financial aid from the U. S. Our 
common defense preparation ob- 
jectives could be furthered, and the 
crude rubber supply position alle- 
viated, if our government would 
prevail upon those nations, and on 
Western Germany and Japan, to 
restrict the use of crude rubber for 
civilian purposes just as the U. S. 
has done. 

“2, Consumption restrictions in 
the U. S. and, when achieved, the 
other nations mentioned above, 
will make sufficient crude rubber 
available to us and our allies only 
if exports from the rubber-pro- 
ducing territories to Russia, her 

satellites and, particularly, the 
non-consuming areas of Asia, are 
drastically reduced or cut off. 
Therefore, our government should 
strongly urge an immediate pro- 
hibition of such shipments. 

“3. The favorable cost-reduction 
objective of the government move 


Aleoa Announces 
Two Production 


Boosting Plans 


WASHINGTON.—Two major Al- 
coa programs that together will 
boost America’s production of de- 
fense aluminum by more than 25 
percent annually were announced 
here by I. W. Wilson, senior vice- 
president of Aluminum Co. of 
America. 

The first, a “quick action” plan 
will be started immediately, and 
shortly will be producing added 
supplies of the vital light metal for 
the national defense stockpile at 
the rate of approximately 158,000,- 
000 pounds a year, using stand-by 
facilities owned by the company 
which require the use of higher-cost 
electric power than is economical 
for peacetime smelting of alum- 
inum, Wilson said. 

The second phase is an expansion 
plan that involves the erection of 
permanent new capacity by Alcoa, 
capable of producing approximately 
240,000,000 pounds of aluminum a 
year. This mew capacity will be 
achieved by enlarging the smelting 
facilities at Alcoa’s Point Comfort 
(Texas) plant, plus the construc- 
tion of a new plant utilizing elec- 
tric power generated from gas or 
coal fuels. 

Wilson emphasized that the 
‘quick action” plan is not an ex- 
pansion program, but is an emer- 
gency measure separate and dis- 
tinct from the other Alcoa plan for 
the addition of permanent smelting 
facilities. 


Chicago DeSoto Dealers 


Elect Nodell President 

The DeSoto Dealers Assn. of 
Metropolitan Chicago has elected 
Harold Nodell as 1951 president. 
He succeeds Charles Ugaste, 

John C. Clarke was chosen vice- 
president, and W. G, Richardson 
was picked as_ secretary-treas- 
urer, New directors are Norman 
C. Towne, Ben Flapan, C. J. Mc- 
Corkle and Ugaste. 


They | 


of American rubber-producing fa-| 
cilities. No time should be lost, and 
no effort spared, to insure early| 
full-scale synthetic rubber output.” 
Collyer said in his letter that 
the control measures already in 
operation and reactivation of the 





New car dealer 
salesmen and 
servicemen can 
show how to 
easily and quickly 
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have attained an all time high, 
with output for the year now esti- 
mated at 1,850,000 long tons, “The 
share coming to the United 
States, however, has been disap- 
pointingly low,” he said. 

The Goodrich executive said that 


members of the dealership are shown in foreground. 

before World War II and again in |1950, for both current consumption 
1947 the U. S. received an average | and strategic stockpiling, was only 
of 54 percent of the total world | 44 percent. He said this represented 
supplies of crude rubber, but that /}a loss to the U. S. of approximately 
the proportion received in 1949 and | 200,000 long tons of rubber. 


e 
' 


Stock These ELA MEET itm acelin 
Your Factory Service Division 



























Make Customers Happier When 
You Sell Them a New Car 


As a dealer selling “Select-O-Seat" cushion 
comfort already built into your new cars, your 
salesmen are provided with a most important 
selling feature. “Select-O-Seat” coil spring con- 
struction, in the seat cushions, permit extra coil 
springs to be inserted, so that your customers can 
have “personalized comfort". Be sure your service 
department carries these kits of extra adjust- 
ing coil springs in stock! 


Make Customers Happier After 
They've Bought Their New Car 


Adjusting “Select-O-Seat"” does not end with 
your original sale of a new car, because “Select- 
O-Seat” has been built into many new cars as 
far back as late 1948 models, and some of 
them have changed hands; thus, you can also 
adjust “Select-O-Seat” for them. Be sure your 
service man carries kits of “Select-O-Seat” 
adjusting coils in stock at all times for the sake of 
continuing goodwill and future sales of new cars. 





Unless the entire spring cush- 
ion is a “Select-O-Seat" de- 
sign, the extra pocketed coils 
cannot be added to prevent 
this discomfort, shown above. 





















Whenever desired, ‘'Select- 
O-Seat” can be adjusted in 
minutes for greater than aver- 
age buoyancy, and to raise 
eye level for safer vision. 














What Cian You. 


Automotive Industry 


If you, like me, are one of those who has some- 
one near and dear to you either now in uniform— 
or expecting to be—the answer to that question is 
an extremely important and deeply personal one. 


What can the automotive industry (and a// industry) 
do to help us avoid all-out war—or to help win the 
victory if such a war is forced upon usP How far 
can it go in helping us emerge victorious and still 
strong if we become involved in an all-out struggle 
for our very existence? 


What can you (and I) expect from the automotive 
industry in the days ahead? As a close observer both 
of the manufacturers and the dealers over a lifetime 
of association with them, I believe I’m qualified to 
answer... that we can expect avery great deal, 


More than anything else, our enemies fear our in- 
dustrial strength. Our quantity-production of all the 
good things of life—things that make life worth liv- 
ing—has been the envy and wonder of the world. It 
was our quantity-production of armament which en- 
abled us to win the last war with a minimum loss of 
human life. 


Here are some of the records we posted, just six 
short years ago, in the last war: 


In 1944, which was only the third year of our 
efforts, the United States outproduced the Axis 
Powers in combat munitions by more than 50% ! 
This was in spite of the fact that Germany, 
under a complete and rigid Fascist control, had 
been preparing for war since 1933. 


As a matter of fact, the United States, using 
production sinews already hardened by the de- 
mands of competition wader a system of free- 
dom, produced in that same year of 1944, over 
40% of the total volume of combat munitions 
built by the belligerent nations of both sides! 


Of that materiel, the automotive industry itself 
produced: 


47% of the machine guns 

56% of the aircraft engines 

57% of the tanks 

87% of the aircraft bombs 

92% of the scout cars and carriers 


A little more direct comparison is even more en- 
lightening. In World War II, our Lend-Lease Aid 
to Russia, as of August, 1945, totalled 17,000,000 tons 
of war materiel and supplies. This included 10,000 
fighter planes, 4,000 bombers and 7,500 tanks. And, 
think of it, we delivered to Russia 400,000 trucks. 


In value, that aid amounted to 9 billion American 
dollars. Even in these days, that is quite a sum. But 
it looks even more significant when you compare 
it with another figure. Nine billion dollars is the 
equivalent of 108,000,000,000 rubles. Russia’s budget 
for the entire war has been given as 420,000,000,000 
rubles. Therefore, the supplementary aid we gave 
Russia was equal to more than one-fourth of 
Russia’s total war expenditure! 


One would think that this United States wartime rec- 
ord of production would give our enemies pause. 
Perhaps it will prevent them from starting an all-out 
war. And they should know that today, the produc- 
tive capacity of this nation is far greater than it was 
in 1944. 


Since the war, American industry has invested 60 
billion dollars in additional plants and facilities. It 
is my opinion that, if industry is not “controlled” to 
death, we can achieve greater production superiority 
than before. We must, if the price of victory is to 
be measured in arms and equipment, rather than in 
the lives of our American boys. 











~ Expect from the 
in the Days Ahead ° 


Another group of men also stands ready to per- 
form a vital, but different, part of any war effort. 
I’m talking about the automobile dealers of 
America. 


Actually, the original contribution of these men ex- 
tends back over the entire first half of this century. 
It was these men who provided the wide distribution 
without which the quantity-production techniques of 
the automobile industry would never have been pos- 


sible. 


In competing for the customer’s dollar, automobile 
dealers did many things to make it easy for more 
and more people to buy cars. They took used cars in 
trade; they reconditioned used cars to provide good 
transportation for other customers; they arranged 
methods of financing; they continually enlarged and 
improved their service facilities. As a result, the auto- 
mobile, which is a luxury in every other country, is 
a necessity in America. 


Today, there are over 46,000 automobile dealers in 
this country. They constitute a vital part of the auto- 
motive industry. In fact, their combined total invest- 
ment in property and equipment is greater than that 
of the car manufacturers themselves. What can we 
expect from tiem in the days ahead? 


Well, for an indication, let’s again look back to the 
beginning of World War II. Did these dealers close 
their doors, go out of business, and leave their cus- 
tomers to keep their cars and trucks running as best 
they could? They did not! All over the country, 
dealers buckled down to the highly essential job of 
keeping the cars and trucks in their community in 
working order “for the duration.” 


Those cars, in many cases, provided the only way 


for thousands of war workers to get to and from 
their jobs. They helped reduce absenteeism. By wid- 


This advertisement appeared in Miami newspapers on January 8th and 9th, during the 


ening the area from which plants could draw their 
workers, they lessened many an otherwise critical 
housing shortage. 


The trucks provided vital help in meeting urgent 
but seemingly “impossible” schedules for the trans- 
portation of raw materials to the plants where they 
were needed, and for the finished products to depots 
or shipping centers. 


Today’s automobile dealers are better equipped in 
every way than they were in World War II. Their 
larger service facilities can take care of more cars 
and trucks. They have more and better equipment 
for diagnosis, maintenance, and repair. As guardi- 
ans of civilian transportation lines vital to our wel- 
fare or to our defense, they won’t let us down... 
vou can depend upon it! 


You and I can expect from the automotive industry 
. its manufacturers, its suppliers, and its dealers 
. what we know we can expect from America it- 
self—a determination to win and a willingness to do 
whatever it takes to assure that victory at the lowest 
possible cost in human lives. 


* * * 


America is still a nation whose might is meas- 
ured, not by the power and authority of its gov- 
ernment, but by the unfettered strength of its 


individual citizens. 


America is a nation that can fight and still stay 
strong, in its cities, in its villages, and on its 
farms. 


As long as these things remain true, no enemy 


can defeat us. 
, ee - 


President, ROSS ROY, INC.,, 
Advertising 
DETROIT, CHICAGO, HOLLYWOOD 


National Automobile Dealers Association Convention. Permission is hereby granted to reprint 
or quote from this advertisement, in whole or in part, with or without credit to Ross Roy, Inc. 
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Unless and until $78,000,000 of | 
gasoline tax income collected dur-| 
ing the 1930s and diverted to relief | 
is turned back to the road fund by | 
the state highway department, the | 
Illinois Highway Users Conference | 
will oppose any hike in the gas tax | 
now amounting to three cents a} 
gallon. 

The organization so voted at a 
meeting. It took issue with Gov. 
Adlai E. Stevenson, who has cam- 
paigned for another two-cent-a- 
gallon boost, and with the Chicago 
Motor club, which has advocated a 
one-cent increase to be assigned 
for modernization of the major 
highways and their city connec- 


tions. 
* + > 


12-Point Safety Program 
Recommended in Florida 

A 12-point program to help curb 
a surging accident rate in Florida 
will be recommended to the next 
session of the state legislature. 

It will ask: “fair and adequate 
salaries” for traffic law enforce- 
ment agencies; up the number of 
highway patrolmen from 160 to 
270: break down the present gen- 
eralized reckless driving charge 
into several specific charges; re- 
quire driver examinations every 
five years for all Florida drivers; 
approve chemical tests as evidence 


in drunk cases; appropriate $60,000 | 


a year to provide staff and facili- 
ties for the governor's coordinating 
committee; require periodic inspec- 
tion of all motor vehicles, and sev- 
eral administrative changes. 

* * + 


Load Violation Penalties 


Toughened in Wisconsin 

Deliberately severe penalties 
for truck weight limit law vio- 
lators will be written into a bill 
now being drafted at the direc- 
tion of the legislative committee 
investigating Wisconsin highway 
problems. 

The order to draft a bill for 
the 1951 legislature was given by 
the committee after a three-day 
session during which research 
materials on truck transportation 
and truck law violations were re- 
ported by the committee’s staff. 

It is expected that a major pro- 
posal will be for higher fines for 
truck violations, and a progres- 
sively graduated system of fines 
to impose stiffer punishment for 
the “repeater.” 

* * * 
Cincinnati, Covington, Ky. 
Clash Over New Auto Tax 


A new tax of $5 a year for a 
sticker to be placed on cars used 
“in earning a living and using city 
streets” has been adopted by the 
Covington (Ky.) city commission. 

Mayor Albert Cash of Cincinnati, 
which is across the river from Cov- 
ington, has threatened a retaliatory 
measure because the tax will affect 
many residents of Cincinnati who 
work in Covington. 

* * » 


Dewey Promises Budget 


For Legislature by Feb. 1 

Gov. Dewey told the 1951 New 
York state legislature that the 
question of whether new or in- 
creased state taxes would be 
needed would be determined prior 
to submission of his annual bud- 
get message Feb. 1. 

“I hope it will not be neces- 
sary,” he said, “to recommend 


the restoration of the full normal ate 


I-H Driveaway from Calif. to 





rates for the personal income tax 
or increases 
rated business tax or the corpo- 
ration franchise tax. Attention is 
being directed, however, to cer- 
tain possible tax loopholes and in- 
equities. 


Equal Fees for Private Cars, 
‘Farm Trucks Asked in Wis. 


| An effort to equalize the license 
\fees for farm trucks and private 
passenger cars will be made in the, 
new legislature by the Wisconsin | 
highway users conference, accord- | 
ing to an explanation of its legis- | 
lative objectives distributed by con- | 
ference officers. 

Traditionally farm trucks, owned 
|by farmers and used on the farm, 
have been given preferential treat- 
ment in Wisconsin law. Today there 
is a $5 fee required of farm trucks, | 
many of them slightly converted | 
passenger cars, while the standard 


\fee for an automobile is $16. | 
* * * | 
\N. C. Safety Committee 
Advocates Safety Checks 

Reenactment of legislation in 
North Carolina’ providing for 
compulsory mechanical inspection 
of motor vehicles, with state- 
operated lanes examining only the 
essential features of every vehi- 
cle, was included among a num- 
ber of recommendations submit- 
ted to Gov. Scott by a highway | 
safety committee he named nine 
months ago. 

The committee also recom- | 
mended that no changes be made 
in statutes regulating truck and | 
bus weights, widths, lengths and | 
speeds, 





Truck Weight Battle Looms 


In Pennsylvania Legislature 
Defeated in both the 1947 and 
1949 legislatures, legislation to in-| 
crease truck weights in Pennsyl- 
|vania will be made again during 
the 1951 session, it is disclosed by 


|the Pennsylvania Motor Truck 
| Assn. 
The assn’'s goal is an increase 


from 45,000 to 62,000 pounds for 
trailer trucks with double rear 
;axles, PMTA President William 
Crossett, of Warren, said. An in- 
crease in the single axle weight 
from the present 20,000 pound limit 
to 22,000 pounds will also be sought. 
* * 


‘Ohio Tax Group Proposes 
Added Gas, Utility Fees 


The Ohio state tax and revenue 
study commission will recom- 
mend to the new general assem- 
bly an additional gasoline tax and 
increased public utility fees for 

| motor transports and buses. Ad- 
| ditional funds for road construc- 
tion will be required, the commis- 
sion says, because of increasing 
numbers and load capacities of 
motor vehicles, coupled with in- 
| creased costs in other items. 
| The commission also proposes 
that the 3 percent utility excise 
tax levied by the state be re- 
pealed and that counties be au- 
thorized to impose such a tax 
for “public assistance” purposes. 
oo * 





Proposed Truck, Bus Tax 


Delayed by Richmond Council 
Debate on an ordinance provid- 
ing an annual mileage tax on 
trucks and buses using Richmond 
streets has been postponed for fur- 
ther study by the city tax commit- 
tee. 
The postponement also put off 


Mich.— 


International Harvester Co.'s plant at Emeryville, Calif., is now sending trucks east. 


First 


driveaway delivery of the LD-300 line was made to Harold Whitchurch (center), of Dear- 
born. He receives the keys from J. W. Zimmerman, works manager. At the right is |. W. 
Davies, assistant district manager of Oakland, Calif, 





in the unincorpo- | 








For Ponca City (Okla.) Schools— 


a im 
a 






« hae 


|phia, chairman of the state coun- 
cil for a Pennsylvania FEPC, has 
announced preparation of a bill 
which would create a five-member 
state commission “to prevent ra- 
cial, religious or nationality dis- 
| crimination by employers, labor 
unions or employment agencies.” 
Although bills proposing a state 
FEPC were rejected by each of 
the last three Pennsylvania legis- 
jlative sessions, FEPC advocates 
are hopeful of success at the 1951 


Overstreet Nash Co. each year provides a new dual-control car for the city's driver-educa- 


tion program. Standing in front of the car is 


expected fireworks in the city coun- | 


cil as truck and bus firms were 
expected to fight the ordinance at 
the council's public hearing. 

+ * * 


lowa Safety Group Seeks 


Vehicle Inspection Law 

A state-supervised semi-annual 
motor vehicle inspection law has 
been advocated by the legislative 
committee of the Towa Safety 
Congress. 

Increased drivers’ license fees 
to finance substantial expansion 
and better pay for the Iowa high- 
way patrol also was proposed. 
Approval was given by the group 
for blood tests to determine in- 
toxication of drivers. 

o * * 


Mass. Bosses Propose Law 


To End Jobless ‘Chiseling’ 

A newly organized group of em- 
ployers proposed revision of the 
state unemployment compensation 
law, to end “chiseling” and build 
a reserve against periods of low 
employment. The Massachusetts 
council on employment security 
filed a bill with the legislature ask- 
ing for changes which the council 
said were based on experiences 
with the present 14-year-old law. 

Changes proposed included: 1. 
Readjustment of payment rates to 


of 23 weeks, plus $2 dependency 
benefits, in any calendar year. 


|Present rates are $6 to $25, plus| 


dependency benefits, based upon 
earnings in the 
months. 

2. Limiting payments to 50 per- 
cent—to a maximum of $25—of 
average weekly earnings during 
the year preceding application for 
benefits. The present limit is the 
employe’s weekly wage. 

3. Establishment of a solvency 
account for the fund, to insure 
preservation of a reserve fund to 


be used at times of low employ-| 


ment. 


Trucks Carry More Freight 
On Longer Routes in Wis. 

Commercial road users in Wis- 
consin are more 
ever before, they are carrying 
larger loads of freight, and their 
routes are growing longer, accord- 
ing to a research report on Wiscon- 
sin truck operations filed with a 
legislative council highway 
committee. 

The number of trucks registered 
in Wisconsin is up 35 percent, it 
was found, and there are nearly 
30 percent more trailers in the state 
than in the last prewar year, in 
1941. 

But registered truck and tractor 
tonnage is up 53 percent, 
tonnage is 67 percent higher, miles 


traveled are up nearly 22 percent, | 
|}and average weight of loaded vehi- 


cles has gained about 39 percent. 


Tie-in Sale Ban Asked 
A bill introduced in the New 


York State legislature would bar 
tie-in sales at the distributor level 
as a protection against unfair 
practices because of shortages re- 
sulting from the defense effort. 

~ *~ ~ 


Good Roads Group in Mich. 


Alters Legislative Tack 

In renewing its efforts to obtain 
the enactment of legislation pro- 
viding for a 


gan Good Roads 


lature. 


preceding three | 


numerous than | 


study 


trailer | 


long-range highway 
modernization program, the Michi- 
Federation will 
not suggest specific revenue-rais- 
ing measures to the 1951 state legis- 


Delbert Carlisle, driving instructor. 





to increase the state gasoline tax 
|from three to five cents and to 
|boost weight taxes about 25 per- 
|cent was rejected by directors at a 
|meeting in Lansing. A majority of 
[the group favored permitting the 
legislature to make up its own mind 


jas to the best method of raising | 


the revenue. 

In another change from its rec- 
ommendations of other years, the 
federation decided not to ask that 
local governments be required to 
match state highway-aid funds. 
The new proposal asks only that 
local units be permitted to contrib- 
ute if they want to. 

The federation was split by fac- 
tionalism when 
|}gram was before the last legisla- 
ture, resulting in resignations of 
the Michigan Petroleum Assn., the 


|bile Dealers’ Assn. and the Michi- 
gan Trucking Assn. 
| was over the revenue-raising phase 
|of the program. 


New Gas Taxes Sought 
By Governor of Missouri 


Pointing to Missouri roads as the 
most important problem before the 
state, Gov. Forrest Smith advocated 
increasing the gasoline tax as a 
remedy in his message to the 66th 
general assembly. He did not state 
how much gasoline taxes should be 





| $7 to $25 a week for the maximum | raised but it is not considered like- 


|ly that more than two cents per 
gallon will be asked. 
Gov. Smith rejected the proposal 
|of the Automobile Club for a sci- 
entific survey of Missouri highway 
needs, stating that an outside sur- 
vey was not needed to determine 
the condition and future needs of 
the state. The AAA actively op- 
posed the gas tax proposed in a 
referendum election last year. 

% * * 


S. Dakota Governor Seeks 


To Increase Gasoline Tax 


A one-cent increase in South 
Dakota’s gasoline tax rate, with 
the usual refund for nonhighway 
use, was recommended by Gov. 
Sigurd Anderson in his inaugural 
address to the state legislature. 

Transfer of $1,000,000 annually 
from the general fund for high- 
ways also was advocated by the 
new governor, Gov. Anderson fur- 
ther recommended that a 1949 law 
permitting special levies by coun- 
ties for highways and bridges be 
extended. His proposals also in- 
cluded a recommendation for 
legislative consideration of a 
drivers’ license law and compan- 
ion financial responsibility act. 

* ” * 


New FEPC Drive Slated 
For 1951 Pa. Legislature 


A strong drive is being prepared 
to obtain enactment of a state fair 
employment practices act by the 
| 1951 Pennsylvania legislature. 
Clarence E. Pickett of Philadel- 


| 





| For Savannah (Ga.) Fire Officials— 


its proposed pro-| 


Michigan Petroleum Industries | 
|Committee, the Michigan Automo- | 


The dispute | 


session because the 1950 campaign 
platform of both parties in the 
| State favored such legislation. 

* oa « 


‘Rhode Island to Carry Out 
Road-Building Program 


In his inaugural message to the 
Rhode Island legislature, Gov. Rob- 
j}erts promised, within limitations 
|imposed by defense conditions, to 
|carry out the state highway mod- 
| ernization program authorized by 
|the electorate last November with 
|the approval of a $12,000,000 high- 
| way bond issue. 

“Shortages of steel and other 
|materials required for the national 
defense program may cause us to 
readjust portions of our highway 
program,” he said. 


“But we know from our experi- 
ence in World War II that it costs 
much less to keep a road in good 
repair than its costs to reconstruct 
it after years of neglect. There- 
fore, within the limitations imposed 
by our country’s fight for survival, 
we shall carry out the state high- 
way program authorized by the 
people. 





lowa Weighs Changes 


In Antifreeze Act 


Recommendations prepared by 
the Iowa state legislative interim 
committee for submission to the 
1951 state legislature included a 
proposal that: 

“The Iowa anti-freeze act be 
amended to require approval by the 
U. S. Bureau of Standards or the 
chemistry department of Iowa State 
college before a license can be is- 
sued by the secretary of agricul- 
ture. The law should be further 
amended to permit issuance of a 
temporary antifreeze license for 
field testing purposes only, under 
the direct supervision of the secre- 
ee. sn 


* * * 
Improve Conditions of Labor, 


Urges New R. I. Governor 
| A number of proposals to “im- 


prove the condition of labor in 
Rhode Island and strengthen the 
;case of our economy” were made 
|by Gov. Roberts in his inaugural 
| message to the Rhode Island legis- 
| lature. 

His recommendations included a 
75-cent state minimum wage, aboli- 
tion of restraining orders without 
hearing in labor disputes, improved 
administrative procedures for the 
state workmen’s compensation act. 
and broadening and strengthening 
of the state unemployment com- 
| pensation law. 

* * * 


Colorado AFL Bares 
2 Legislative Aims 


| Organized labor will concentrate 
|On two major aims during the 1951 
session of the Colorado legislature, 
}according to George A. Cavender, 
| Denver city councilman and presi- 
dent of the Colorado federation of 
labor. 

One of the legislative objectives 
|calls for liberalization of the state’s 
|present $22.75 -a-week workmen’s 
| compensation statute, and “overall” 

rewriting of the state’s occupational 
disease act. The other aim will be 
(Continued on Page 21, Col. 1) 








The city's fire department has purchased two Oldsmobile 88s from Tarratus Oldsmobile 
Co. Bob Tarratus (third from left) presents the keys to Chief Walter S$. Blanton as aldermen 


A proposal to ask the legislature | and department officials look on. 
' 


en ee ee ee 
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) obtain repeal of the so-called 
Colorado labor peace act. 
* . * 


Yaine Lawmakers to Study 


Yew Sales Tax Legislation 


Plans for introduction of a 
sales tax bill in the 1951 Maine 
jegislature have been announced 
by Rep. Earle W. Albee. The pro- 
posed legislation would levy 1 
percent on sales involving 25 to 75 
cents, and average 2 percent on 
sales of more than $1. 

Rep. Albee said his bill would 
leave property taxation to mu- 
nicipalities, take off the current 
20 percent tax on tobacco prod- 
ucts other than cigarets, and ex- 
empt motor vehicle fuel, period- 
icals, meals served in schools, 
containers and religious litera- 


ture, 
* * * 


Buffalo Dealers Ask Change 
In State Jobless Law 


Members of the Buffalo Automo- 
bile Dealers Assn. participated in 
a conference of business and in- 
dustrial leaders aimed at making 
revisions in the New York state 
unemployment insurance law. 

The conference was jointly spon- 
sored by the Buffalo chamber of 
commerce and the Associated In- 
dustries of New York state. State 
senators and assemblymen from 
Erie county also attended. Evils of 
the law, cited at the conference, 


included provisions which tend to} 


benefit the “hop - skip - and - jump” 
type of worker and penalize the 


steady worker. 
* * * 


| nounced that it is opposed to any 
| legislation that would allow cities 

and towns to levy sales or wage 
| taxes. 
| * * * 


Higher Gasoline Tax Tops 
Illinois Governor’s List 


Gov. Adlai E, Stevenson of IIli- | 


|nois in his message to the 67th 
\legislature assembly made it clear 
that an increase in the state gaso- 
line tax is, in his opinion, the fore- 
|}most need in Illinois to assure 
| highway construction. 

Except for the state gasoline tax, 
Gov. Stevenson, a Democrat, told 
the legislature, both houses of 
which are controlled by Republi- 
cans, that he will seek no other 
tax increases during the next two 
years. 

Expectations were that opposition 
will develop against the proposed 
boost in gas taxes until more funds 
are set aside for highway construc- 


| tion as well as for maintenance. 
* * * 


Nevada Committee Seeks 
Outlawing of Closed Shops 


An initiative petition for a so- 
called “right to work” act in Ne- 
vada, outlawing the closed shop 
and other forms of compulsory 
unionism, will come before the 
1951 Nevada legislature. 

The petition has been filed in 
the secretary of state’s office by 
the Nevada Citizens’ committee. 

Enactment of legislation is re- 

quested by the petition to “pro- 

hibit agreements excluding any 
person from employment because 
of non-membership in a labor or- 
| ganization; prohibit strikes or 


| 
| will; prohibit conspiracies to | 
cause discharge of any person 
because of non-membership in a 
labor organization, and prescribe 
penalties for the violation there- 
of.” 

* * * 


Gotham Committee Studies 


|Plan to Hike Sales Tax 


Possibility of increasing New 
York city’s municipal 2 percent 
sales tax has been taken under 
|consideration by a special commit- 
tee. 

The city’s present 2 percent levy 
jon retail sales yielded about $132,- | 
/000,000 in the fiscal year ended | 
July 1. The yield for the five) 
months ended Nov. 30 was $66,995,- | 
/521, or $6,129,652 more than for the 
same period in 1949. 

Passage of an enabling act by the | 
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to permit the city to boost its rate. | 
If it is decided to seek such an} 
increase, the legislature would be| 
asked to give the city power to 


state legislature would be necessary | Cowboy Motif in North Hollywood— 


Al Knutsen (in western togs), president of Ranchero Motors, Inc. (Studebaker), North 
Hollywood, Calif., points out features of his new building to C. K. Whittaker, president 
of Studebaker Pacific division. Designed to reflect western flavor and traditions, the building 
has leather desks with the Ranchero ‘'R'' branded within circles of golden nail heads; 


impose a higher rate immediately. | 
| * * * 


| Higher Idle Compensation 
Asked by N. Jersey Unions 


| 
Increases in New Jersey unem- ||. lati 

ployment compensation and sick-|V!0lations. = 
|ness benefits were proposed by both| In its biennial report to Gov. J. 
the state CIO council and the state| Bracken Lee, the commission fur- 
federation of labor, AFL, at a hear-|ther recommended that funds be 
ing conducted by the New Jersey| provided to install 10 permanent 
commission to study employment | checking stations during the next 
security laws. | biennium. A commission survey 

Harry Kranz, legislative director | found that 49.1 percent of all two- 
of the state CIO, urged that maxi-|axle tractor trucks with two-axle 
mum weekly benefits be boosted | semi-trailers weighed in 1950 ex- 
from $26 a week to at least $30,|ceeded Utah’s legal loads. For 
plus $3 a week for each dependent! heavier vehicles, the percentage 
up to three. Louis P. Marciante,| overload ranged from 31 to 37 per- 
head of the state federation, pro-| cent. 
posed that the maximum benefit | ‘ 
rate be increased to $40 per week. Missouri Lawmakers Set 

* 


* + 
: : To Raise Gas Tax Again 
il tah Legislature Asked | Legislation of interest to auto 


1951 Utah legislature enact a “sub- 
| stantial minimum fine,” graduated 
|steeply upwards for repeated load 





* . 


cowhide trimmings, and other colorful items. The exterior is finished in redwood. 


tax from the present two cents per 
gallon to four cents. Such a law 
was passed at the last session but 
jthe lawmakers left out an emer- 
|gency clause which would have 
made it operative immediately and 
this fluke left it open for a refer- 
endum election at which the meas- 
ure was decisively defeated. The 
gas tax battle promises to be one of 
the major engagements of the leg- 
\islative year. 

| Another major problem faced by 
the legislators is how to get more 
money for Missouri roads which 
are said to need replacement and 
repairs. 


Bartlesville ( Okla. ) Group 


Elects Belt President 


Guy Belt, Buick dealer, has been 
elected president of the Bartlesville 








|dealers and their customers prom-|(Okla.) Automobile Dealers Assn., 


Tenn. Labor Group to Fight t 
picketing to induce violation of 


| To Stiffen Load Fines 


Pointing out that approximately |ises to form an important part of|it was announced by the group. 
Other officers elected were: Vice- 


City Sales or Wage Taxes 
Tennessee’s joint labor legisla- 

tive council, following a five-day 

meeting in Nashville, has an- 





| this act; make illegal compelling 
or attempting to compel a person 
| to join a labor organization or 











TREATS THE ENGINE— 
NOT THE Olt! 


Miracle Power doesn’t change oil— 
it’s not a chemical, detergent, or purge. 
it's all lubricant—colloidal synthetic 
graphite completely suspended in oil. 


BARE METAL 
SCRATCHES 


|one of every three heavy trucks|the new session of the Missouri | 


checked on Utah’s highways in 1950 | legislature. 
was overloaded, the state road com-| It is certain that the legislature 


leave his employment against his | mission has recommended that the will be asked to raise the gasoline | Jim Wood (Chevrolet). 


|president, Roy Hughes (Dodge- 


| Plymouth), and secretary-treasurer, 


Miracle Power sales 


practically doubled in 1950! 


Are you getting your share? 


Now, increased advertising in 


post) collier’ 


Sell Miracle Power —Ask your jobber salesman or write 


Miracle Power Division 


PARTS CORPORATION «+ 


TOLEDO 1, OHIO 


Manufacturers of: MUFFLERS ¢ PIPES ¢ MIRACLE POWER © dgf-123 
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Nash Poster—January, 1951 


Nass ENGINES weren’t designed with speed in mind. They were designed 
to be the most efficient power plants that could be built for a family auto- 
mobile—to deliver more power and more miles on a gallon—to last longer 
and require less upkeep. 

But look at the records for speed and endurance! The Nash Ambassador 
is one of the world’s outstanding performers. 

In the Pan-American Highway Race, a Nash Ambassador finished with 
the 3rd fastest time for the 2,176 miles—78.1488 miles an hour. And for a 
| stretch of 712 miles a Nash recorded an average of 95.3 miles per hour. 

In the even more gruelling Peruvian Road Race, 1830 miles over the Andes 
Mountains, Nash finished first—ahead of 38 American and European cars. 

Herschel Buchanan, named 1950 champion stock-car racer by the Inter- 
national Motor Contest Association, walked off with “the marbles”’ by taking 
12 ‘‘firsts” in a Nash Ambassador. 

In Europe, the new Nash Healey sports car, powered by a Nash Ambas- 
sador engine, is racing neck-and-neck with the Continent’s highest-priced 
racers in event after event. 

Add more than a score of mountain-climbing records—then consider that 
this Nash Ambassador averaged an amazing 26.4 miles to the gallon in the 
Grand Canyon Economy Run—and on regular gasoline. The Ambassador - The Statesman - The Rambler 

Here’s proof Nash leads in engine development. Out of such leadership, 
we pledge, will come still more proof that ““There Is Much Of Tomorrow In The World’s Most Modern Cars 
A'l Nash Does Today.” Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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ERE’S MUCH OF TOMORROW IN ALL NASH DOES TODAY 
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Year for New Records 


By Nat Wood 
Staff Correspondent 

New-automobile deliveries in 
Hennepin county (Minneapolis) 

during 1950 surpassed all previous 
years, setting records for 11 of the 
12 months of the year and an all- 
time yearly high of 39,650 cars, 
according to Finance & Commerce, 
local business daily. 

The 1950 volume was 46 percent 
above the previous high of 27,245 
cars set in 1949, and 87 percent 
more than the prewar high of 
22,193 cars set in 1941, 

The government’s credit restric- 
tions apparently had little or no 
effect in December when 2,558 cars 
were delivered, 43 percent more 
than in December, 1949. 

April was the only non-record 
month of 1950, falling 13 units be- 
low the previous April peak in 1929, 
when 3,857 cars were delivered. 

Chevrolet was the biggest selling 
car in the county last year with 
7,651 deliveries. Ford was second 
with 7,464, Plymouth came in third 
with 3,772 cars and Buick ended 
up in the fourth spot with 3,528 
deliveries. 

New-truck deliveries in the 
county during 1950 totaled 3,635, 
compared with 2,890 in 1949 and 
just 164 units below the alltime 
high of 3,799 deliveries made in 
1948, 

Federal credit restrictions have 
had little effect so far in curbing 
automobile sales in the Twin Cities 
area. Auto sales in the area are 
continuing high from all reports, 
including the most recent one of 
the Federal Reserve Bank, despite 
the fact that lending agencies have 
made fewer installment loans for 
car purchases. 

Here's a rundown of 1950 new-car 
sales in the area with 1949 totals 
given in parentheses: Anglia-Pre- 
fect, 1 (34); Austin, 52 (21); Buick, 
3,528 (1,899); Cadillac, 666 (421); 
Checker (taxi), 147 (3); Chevrolet, 
7,651 (5,548); Chrysler, 1,026 (875); 
Crosley, 5 (25); DeSoto, 810 (580); 
Dodge, 2,343 (1,512); Ford, 7,464 
(4,354); Frazer, 167 (95); Henry J, 
102; Hudson, 916 (909); Kaiser, 954 
(608); Lincoln, 172 (245); Mercury, 
1,895; (1,059); Nash, 934 (765); Olds- 


mobile, 
(785); Plymouth, 3,772 (3,144); Pon- 
tiac, 2,640 (1,614); Studebaker, 1,- 
609 (1,208); Willys, 99 (79), and 
miscellaneous, 3 (3), 

In the heavy car class it was 
noticeably a successful year only 
for Cadillac. Both Lincoln and 
Packard took delivery losses in 
1950 compared with the previous 
year. Only other car to show less 
activity in 1950 than 1949 was 
Crosley, . 

The new Henry J caught on fast 
with 102 deliveries, 22 of which were 
made in December. Steadiest seller 
during both 1949 and 1950 was Hud- 
son with a gain in ’50 of seven units 
over 1949. 


a2 * * 


Birmingham, Ala. 

Sales of new automobiles’ in 
Birmingham, Ala., continued at a 
brisk pace during December and 
registrations for the month totaled 
1,444—302 units above November. 

Dealers here went into the month 
with a good supply of '50 models 
and Regulation “W” did not serve 
as a brake on sales. Many transac- 
tions were for cash, dealers said. 

Sales by makes were as follows 
in December: Buick, 121; Cadil- 
lac, 16; Chevrolet, 346; Chrysler, 

44; Crosley, 5; DeSoto, 15; Dodge, 
102; Ford, 222; Frazer, 1; Henry 
J, 9; Hudson, 15; Kaiser, 6; Lin- 
coln, 4; Mercury, 74; Nash, 28; 
Oldsmobile, 71; Packard, 17; 

Plymouth, 158; Pontiac, 121; Pre- 
fect, 1; Studebaker, 60, and 
Willys 8. 

Sales of used cars for December 
were also above those of November, 
averaging about 10 percent more 
with prices firm at about the same 
level as the month before.—-(Stuart 


Riddle). 
+ + * 
Cleveland 

The new year opened with a 


splurge of activity in the Greater 
Cleveland area with the first week's 
sales marking the second highest 
total of any seven-day period for 
over two months. 

According to the Federal Reserve 
Bank, sales of new cars in the week 
ended Jan. 6 climbed to 1,557 units, 


don’t underestimate 


the importance of the 


great and growing 


Detroit market 


by trying to ec 


over it 


|Louis area report that late models 


lespecially late models. 





1,982 (1,459); Packard, 722|or 23 percent over the November- 


December average, excluding the 
week of the big snowstorm. The 
only week in the past seven to pass 
that total was the week ended Dec. 
23 when 1,625 cars were sold. 

Turnover of used cars gained 

over the preceding week with 
sales of 1,702. Like new cars, this 
was the second biggest week in 
two months. However, this was 
under the November-December 
average. 

New-truck sales for the week 
ended Jan. 6 totaled 110, and used- 
truck sales were 93, both being 
slightly above the previous week. 

Dealers are confident that the de- 
mand for new vehicles will con- 
tinue strong. Two of the leading 
outlets (Metropolitan Buick, J. 
Berry, and B. W. Blaushild 
(Dodge), Sanford Miller) maintain 
the strong trend will become even 
more pronounced within the next 
few weeks. 

During the past year, 231,323 
used-car titles were filed with the 
clerk of courts, an increase of 
about 47,000 over the previous year. 
New cars titled for the past 12 
months were 79,932, or 19,539 units 
over 1949. New-truck titles amount- | 
ed to 7,675, against 5,307 in 1949. | 


| 
Here is the breakdown of car | 
and truck sales by makes during 
both December and all of 1950 
(year’s total in parentheses). | 
New-car sales: Anglia-Prefect, 0| 
(1); Austin, 0 (27); Buick, 635) 
(6,503); Cadillac, 65 (1,270); Checker | 
(taxi), 0 (3); Chevrolet, 933 (17,187); | 


Chrysler, 270 (2,417); Crosley, 1! 
(63); DeSoto, 185 (1,420); Dodge, | 
591 (4,566); Ford, 761 (14,303); 


Frazer, 1 (100); Henry J, 29 (132); 
Hillman, 0 (1); Hudson, 79 (1,715); | 
Jaguar, 0 (8); Kaiser, 43 (1,000); | 
Lincoln, 38 (383); MG, 1 (4); Mer- 
cury, 390 (4,799); Nash, 107 (2,075); 
Oldsmobile, 406 (4,545); Packard, 74 
(884); Plymouth, 649 (7,213); Pon- 
tiac, 446 (5,639); Renault, 1 (9); 
Studebaker, 254 (3,276), and Willys, 
26 (388). 

New commercial vehicles: Auto- 
car, 5 (22); Chevrolet, 123 (2,675); 
DeSoto, 2 (37); Diamond T, 4 (86); 


Diveo, 16 (204); Dodge, 67 (585); 
Federal 2, (30); Ford, 169 (2,370); 
GMC, 53 (342); International, 51 
(644); Mack, 2 (83); Pontiac, 1 
(15); Reo, 4 (20); Studebaker, 10 
(152); White, 52 (333); Willys, 21 
(66), and Twin Coach, 0 (11).—| 
(Sanford Markey). 
“ ce * 
St. Louis 
Automobile dealers in the St. 


are moving at a good pace and the 
trade in used cars is stiffening, 





As new-car production decreases, 
dealers look for the price of used | 


|cars to rise. Service and parts busi- 
iness is also expected to show an| 


|ists will be compelled to keep their 
ears longer.—-(Sam X. Hurst). 
* * * 


increase during the year as motor- 


Akron 
Summit county (Akron) new-car 





Gives Car in Yule Drawing— 
R. J. Young (center), Dodge-Plymouth deal 
a new Dodge for Christmas. Contestants me 


er at 1317 S. Broad, New Orleans, gave away 
rely signed an entry blank in the showroom 
| Young is shown presenting the winner, Fitzgerald E. Manning, of Metairie, La., the certificate 
of title, while Mrs. Manning looks on. 


Road Progress Seen Fi acing 
New War Threats 


WASHINGTON.—Still harrassed 
with highway deficiencies and other 
problems created by World War II, 
highway users are again faced with 
the prospect of defense planning 
and mobilization. 

That’s the conclusion reached 
by the National Highway Users 

Conference in an appraisal of 





Added Posts Go 
To Curtice, Four 


Others at GM 


NEW YORK.—tThe board of di- 
rectors of General Motors last week 
announced organization changes af- 
fecting five executives. 


Harlow H. Curtice, executive vice- 
president, was elected a member of 
the financial policy committee, Cur- 
tice is a member of the board of 
directors, the operations policy 
committee and the administration 
committee. 

S. E. Skinner, vice-president in 
charge of the accessory group of 
divisions, was elected a member of 
the board of directors and of the 
operations policy committee, Skin- 
ner, who has just assumed his 
present assignment, served for more 
than 10 years as general manager 
of Oldsmobile. 

Arnold Lenz, recently appointed 
general manager of Pontiac, and 
Jack F. Wolfram, who succeeded 
Skinner as general manager of 
Oldsmobile, were elected vice-presi- 
dents of GM and members of the 
administration committee. 

Clarance Stanley, a member of 
the financial staff, also was elected 





|a vice-president. 


Stanley was recently appointed 
coordinator for GM in its invest- 
ment relations with the seven bank- 
ing institutions which have been 


| selected by the corporation to serve | 
as trustees under its newly estab- | 
lished non-contributory hourly-rate 
employe and salaried employe pen- 
sion plans. 


the legislative outlook in 48 states 
for 1951 as far as roads are con- 
cerned. 

Five years after World War II,” 
the NHUC says, “highway depart- 
ments have been unable in many 
places to carry out the full program 
of highway work deferred during 
that period.” 
| The NHUC recalled that early in 
|World War II numerous controls 
|were imposed that severely re- 
stricted highway transportation in 
|the war effort. 

“It became apparent later,” the 
NHUC added, “that many of these 
controls were issued without ma- 
ture consideration.” 


The NUHC and other highway 
user groups and officials have 
gone on record in urging that 
defense planning give some pri- 
ority to projects on the interstate 
highway system. 

“State user groups throughout 
the country,” the NHUC reported, 
“will direct attention to the neces- 
sary expenditure of highway user 
funds on priority projects essential 
for defense in each of the states. 

“Many user groups have been 
active in making long range high- 
way plans that will be of value in 
the determination of highway poli- 
cies.” 

All state legislatures except those 
in Kentucky, Louisiana, Virginia 
and Mississippi will meet in regu- 
lar session this year. Special ses- 

sions may even be called in the 
four not scheduled to convene. 

The NHUC said that increased 
motor fuel and registration fees 
will be considered in at least 30 
states. Ton-miles and mileage 
taxes are expected to be an issue 
in at least 10 more. 

Toll road legislation will be up 
for discussion in seven states. 
Amendments to prevent diversion 
of road funds may be considered in 


Arizona, Connecticut, Delaware, 
Georgia, Illinois, Maryland, New 
Jersey, New Mexico, New York, 


Utah, Vermont and Wyoming. 
Comparisons of traffic laws, the 
NHUC said, have been completed 


jsales in the last week of 1950 
| slipped somewhat from the previous 
|week’s level but remained strong 
at 406 units. In the preceding week, 
ithe total was 492, while for the 
comparable 1949 period, it was 270 
units. 

| Used-car sales did not fare as 
|well. For the week ended Dec. 30, 
| the total was 268, against 368 in the 
|previous week and 140 in the like 
1949 week. 


with less 






















than two newspapers — 


one of which. 





r . e * * 
The Detroit Times, ; 
Pittsburgh 
Counter to usual seasonal pat- 
terns, new-car_ registrations de- 


7 
° ere / 4 

covers HALI |clined in the Pittsburgh area dur- 
}ing the last week of 1950, the Uni- 
|versity of Pittsburgh reports. 
| No index of business activity was 
|available for the final week of 1950 
|due to revisions in some lines of 
| activity, the school announced. The 
|index for the week ended Dec. 23 
| was 209.5, while for the week ended 
|Dec. 31, 1949, it was 185.1, 
| min 
| 


the market. 


You’re missing something 
if you miss The Detroit Times 











| Ww. 
| Crawley 
IC., 
the Shelby Chamber of Commerce 
and Merchants Assn. 


W. Crawley, manager of the 
REPRESENTED NATIONALLY BY HEARST ADVERTISING SERVICE 








| Crawley Heads Local Group | Gilmore Donates Car— 


Chevrolet Co., Shelby, N. presented to San Francisco by Don Gilmore 


has been elected president of | (above), Chevrolet dealer. The car is being 
used by hostesses to welcome newcomers to 


the city. 


in 31 states and are under way in 
13 more. New or additional pro- 
posals for uniform laws in varying 
degrees of extent are expected to 
be considered in 36 states. 


Ford Ore Ships 
Break Record 


DEARBORN. — Two Ford ships 
hauled a record 1,098,140 gross tons 
of iron ore before winter ice ended 
the 1950 Great Lakes shipping sea- 
son, it was revealed last week by 
Logan C. Miller, general manager 
of Rouge division. 

The best previous season for the 
vessels—the Henry Ford IT and the 
Benson Ford—was in 1948 when 
1,065,566 gross tons were carried by 
the two ships. 

In addition, vessels from six in- 
dependent companies carried an- 
other 369,539 gross tons to the ore 
docks at the Rouge. Also, 102,428 
tons of Brazilian ore was delivered 
this season, bringing the total to 
|1,570,107 gross tons, approximately 
| 500,000 tons more than delivered in 
any previous shipping season. 
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A Chevrolet Welcome Wagon has been 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
ard sales every week. 
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Major Changes Made 


In Spring Suspensions 


y=. auto body changes have been limited in 1951|* 
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models, there have been some important developments 
in spring suspensions. Oldsmobile, for example, is changing 
over from coils to leaf springs in the rear. Several other 
car producers have made substantial changes in their leaf 


spring designs. 
The latest spring leaves are 


both wider and longer than 
the previous designs. This changes 
the ride characteristics of the car 
and gives more resistance to side 
sway. 

Another reason for changing | 
spring designs is to make possible | 
a reduction in the number of 
spring leaves. Previously, most 
car models used eight to 10 spring 
leaves in the rear. 


One 1951 Studebaker model has 
only three rear spring leaves. Most 
other producers will use not more 
than five spring leaves, thereby 
cutting almost in half the number 
of leaves required. 


Incidentally, some critical short- 
ages are developing in plastics and | 
it will not be surprising if many 
car producers find it necessary to 
change the plastic materials they 
have been using between spring 
leaves. Several alternate materials 
are available so the situation is not 
expected to become critical. 

% * 


Steel Bar Ruled Out 


T NOW seems certain that at 
least in the foreseeable future, 
none of the motor car manufac- 
turers will use a single bar of 
spring steel in the rear suspension. 


Much research has gone into this 
project. From an_ engineering 
standpoint, such a suspension is 
promising. However, costs seem far 
out of line. 

A changeover to single leaf rear 
springs would require new rolls 
in the steel mill. High alloy steel 
with exceptional finish would un- 
doubtedly be required. The pro- 
tection to passengers offered by 
multi-leaf springs would have to 
be sacrificed. 

Detroit producers who have in-| 

vestigated the possibilities of single | 
leaf springs in the rear of the car| 
agree this is practically a dead 
issue for the present at least. 

The change by Oldsmobile from | 
coil to leaf springs in the rear| 
leaves Buick and Nash as the only | 
producers with coil springs in the 
rear. 

* * * 


Engines Deferred? 
\ OST Detroit observers are in- 
clined to interpret the recently 
announced Chrysler engine plant at 
Trenton, Mich., as a long-term proj- 
ect which may well see engines 
built for the government before the 
plant is used to produce auto en- 
gines. 

Chrysler undoubtedly has ambi- 
tious engine plans and has high 
hopes its new engine will make a 
tremendous hit with the public. It 
is a fact, however, that the indus- 
try’s engine programs have been 
taking a step backward with each 
new reverse in Korea. 

Meanwhile, limited production 
of Chrysler’s new high-compres- 
sion V-8 engines at its Jefferson 
plant has been confirmed. The 
original tooling order for this en- 
gine called for 20 engines per 
hour. This was later increased to 
40 per hour and finally doubled 
again to 80. 

Current output, it is reliably re- 
ported, is far below the original 
20 per hour. Deliveries of equip- 
ment to raise the output to 80 per 
hour are still being made. 

Generally speaking, all of the new 
high-compression engine programs 
except Chrysler are now seriously 
threatened by the _ international 
crisis. Where tooling orders carry- 
ing a priority have not interfered, 
there have been shortages of steel 
Plates and electrical equipment that 
é seriously slowed down ma- 
ch:ne tool deliveries. 

oth General Motors and Chrys- 
ler have been very active in defense 
tovling in recent weeks. Chrysler, 
it $s reported, is making some ex- 
he istive studies on tooling for 
Sc ie of the products it produced 
d\\ing World War II. However, no| 


ave 


oo 





tooling placements have been re- 
ported. 

Detroit tool and die shops are 
known to be buying substantial 
amounts of equipment that might 
be used to produce the necessary 
jigs and fixtures for war products. 
* * * 


Reliance Electric to Build 


New Cleveland Factory 


CLEVELAND. — Rapidly mount- 
ing demand for electric motors and 
controls from the military services, 
as well as from industries now 
swinging into the national defense 
program, makes imperative a furc- 


OS 


Spicer 


: a 25 


cording to Dr. C. C. Hurd, director 
of International Business Machines 
Corp.’s applied science department. 

He said a good many problems in 
modern chemistry and engineering 
are expressed in the form of mathe- 
matical equations far too complex 
to solve using mechanical com- 
puters, thus engineers have been 
forced to test their plans by erect- 
ing experimental or “pilot” plants 
which may cost $50,000 to build and 
may have to be run as long as two 
months at a cost of $1,000 a day. 

* 


‘Linde Products Offers 
Data on Heliarc Welding 


NEW YORK.—A 12-page booklet, 
|“Heliare Welding in the Automotive 
|Industry,” has been announced by 
the Linde Air Products Co., a unit 
|ther expansion in manufacturing|cost in excess of $1,500,000, the She beable ganencioe te io 
|facilities by Reliance Electric &/| project involves construction of 8 | advantages of the inert gas shielded 
| Engineering Co., J. W. Corey, presi- | one-story building of 130,000 square |arc welding process for automotive 
|dent, said in announcing plans for | feet. | work. 

janother plant in the Cleveland oh Re, | It describes in detail several ap- 


| SeeR. : Electronic Calculators a ~ peoete already 

A 60-acre plot has been pur- ‘Dp: ’ well established in the automotive 
chased in Euclid, Corey said, paral- | Replace Pilot’ Plants ‘industry. Information is given on 
leling for 2,000 feet the Nickel| ENDICOTT, N. Y.—Engineers are | fixture and equipment require- 
|Plate right of way immediately to now able to solve an increasing|ments, methods, procedure, and 
|the east of the Tapco plant near| number of industrial design prob-|welding costs. Copies can be ob- 
|Babbitt Rd., with access from| lems with the aid of mass-produced |tained by writing Linde Air Prod- 
|Euclid Ave. in the 24700 block. To! electronic calculating machines, ac- | ucts, 30 E. 42nd St., New York 17. 
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500 Club Awards at 


Alvin Motors— 
| The entire sales staff of the Chicago Ford dealer has been inducted into the club. Presen- 
|tation was made by C. L. Miller (left), Ford assistant district sales manager, to Victor | 


|Duski, Charles S. Upham, Henry Ludwig and James S. Healy. Also present was E. E. Welsh 
| (right), Ford zone sales manager. 
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CUCM yetlies 

During forty-seven years of America’s advancement 
to international supremacy, Spicer has developed an 


ever-growing family of power transmission products 
that has become the standard of the automotive world. 
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POWER TAKE-OFFS 
EXPERIENCE... unexcelled in the field 
---has been the guiding hand that has 
made Spicer progress so sound and steady. 


KNOWLEDGE of automotive problems 
..and daily contact with engineering per- 
sonnel engaged in their solution... dictate 
Spicer policies of design and development. 


RECOGNITION of responsibility . . . 
in every detail of engineering, manufac- 
ture and service ... has always been a 
Spicer obligation. 


COMPLETENESS of the Spicer line 
meets a large majority of the power 
transmission demands in the passenger 
car, truck, bus and tractor fields. 


FACILITIES for the production of the 
Spicer line are the most modern and 
efficient in the automotive industry, and 
are available in their entirety to you. 
SPICER MANUFACTURING Division of 
Dana Corporation, Toledo 1, Ohio. 
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trip to Detroit 25 years ago, h 
reported that the closed car wa 
|passing away in popularity an: 
ithat the latest fad in cars was th: 
|top- down model with furs for th 





been 
named used-car manager for Ed- 
wards Motors Sales, Springfield, II1. | 
|Edwards is a veteran of 23 years 
|in the auto business and for 15 
4 | years was a Hudson sales executive. 
* * * 


Howard O. Palmer has 





Alvey Files Bankruptcy 
A voluntary petition in bank- 
ruptcy has been filed in U. S. 
| district court, Buffalo, by Alvin 





Ford Cites 5 New York Area Dealers— | — “7 - — 


Five Ford dealers from the Metropolitan New York area display placques attesting to their) __ . ‘ 
being honored as Four Letter Award dealers for 1950. Left to right are F. J. Schaffeld, Canadian Chevrolet Dealer 
assistant district sales manager; George Patterson, Paterson, N. J.; R. P. Sullivan, Hacken- | (5 ives 140 Employes Cars 
sack, N. J.; Nelson F. Bowe, N. Y. district sales manager; Alex D. Maxwell, Bergenfield, 
N. J.; R. J. Copp, assistant district sales manager; R. R. Bennett, Jersey City, N. J., and 


A. Pasquini, Hasbrouck Heights, N. J. 


Vancouver, B. C., entertained 140 
lof its 270 employes at the annual 
|}employe-car banquet. 


Dueck Chevrolet-Oldsmobile, Ltd. | 


use. Junior employes get the use| Passenger. 


of a car for their annual vacation. 
In addition to the presentation 
of cars, approximately 100 employes 
received prizes for leads which had 
resulted in extra car sales during 
the year. 
* * * 


Erie (Pa.) Automotive Assn. 


Elects Reslink President 
Harold Reslink, of Reslink- 


ceeds C. Otto Birkland., 

Reelected as_ vice - presidents 
were Norman Cohen, Erie, and 
William Harris, Albion. A Grant 
Walker was renamed secretary- 
treasurer. Carlon Weber was 
named a director. 


Sad Op pening 


Firm’s First Sale Brings 
Bad Check 


James Cobb, who has just opened 


his new dealership at 373 S. Good- 


man St., 


Rochester, N. Y., got off 


on the wrong foot—thanks to a 
check-passing artist. 


drew the bad check. 
* 


| board. A 


| E. Alvey, Lakeview, N. Y., doing Wiggers Co., Erie, Pa., has been A swindler set up a bank account 
| business as Alvey Motor Sales Co.  gjected president of the Erie |long enough to buy a $1,716 auto- 
The schedule showed liabilities of Automotive Assn. Reslink suc- |mobile from Cobb. His first sal 


* * 


Tomlinson on Police Board 

Illinois Gov. Adlai E. Stevenson 
has appointed Lyle Foster Tom- 
linson, West Frankfort Ford 
dealer, to the state police merit 
graduate of the Uni- 


versity of Illinois and a wartime 


Fur Fed Faded 


Sante Fe Dealer Recalls 


airbase commander, Tomlinson is 
a nationally known breeder of 
is purebred Angus and Hampshire 
Report Made in °25 hogs. During the war years, Mrs. 


Award to Ontario The employes attending were 

Ontario Automobile Co., Ltd. | ciency. The presentation was made | presented with free Chevrolets by 

(Chrysler - Plymouth - Fargo), 1001|by John C. McGuire, sales manager |the company. Since 1945 more than 

Bay St., Toronto, has received its|of Chrysler, to George C. Bear,|half of the employes of the com- 

second ‘Chrysler Corp. of Canada| president and general manager of |pany have been provided with new When Ed Thomas, Santa Fe, Tomlinson ran the dealership. 
award for attaining highest effi- 'Ontario. ears each year for their personal N. M., dealer, returned from a a: * * 

: Bank Names Holland 


Cecil P. Holland, president of 
All-Miami Motors (Ford), has been 
jelected a director of the Pan- 


| American Bank of Miami, Fla. Hol- 
land has been associated with Ford 
|Motor since 1922. He established 
|All-Miami Motors in 1946. He is a 
|past president of the Miami Auto- 
|mobile Dealers Assn. and is active 
in the Masons, Elks and Kiwanis. 
* + * 


Frankhauser Blast 
During the coldest day so far 
of the winter, a gas blast in the 
furnace of the Frankhauser Mo- 
tor Co., Anthony, Kans., caused 
several hundred dollars damage. 
Although no one was _ injured, 
Cliff Graves, foreman, narrowly 
escaped. He was standing only a 
few feet from the furnace. Sev- 
| eral windows were broken in the 
motor car building. 


An Automobile advertised in GRIT shows this substantial increase in the GRIT Market... a 


with more than 27,000 GRIT Families now owning this one make of automobile. Cleveland Plymouth Dealers 
Incorporate Association 


The Plymouth Dealers Assn. of 
Greater Cleveland has been incor- 
porated. 

There are 45 members in the or- 


GRIT reader-response to GRIT-advertised products shows a high record in many other cases, 
including a Truck, 27% increase in sales—a Spark Plug, 5 times more sales than any other 
‘ ; ; ganization. Serving as trustees un- 
brand—a Gasoline, 41% increase in sales. til an election is held are Herbert 
L. Wright, Philip Zimmerman, H. 


M. Sierling and I. Henderson. 
+ . * 
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‘ GRIT Sells for Its MT aie 


39% 
Increase in Sales 


over a 2-year period 
for one Automobile Advertised in GRIT 






Nearly three million weekly readers of GRIT, in 16,000 True Small Towns, express their 


; ; Hamel on Hospital Board 
as well as their confidence in GRIT-advertised products*. . 


A. M. Hamel, president of Lud- 
low Motor Co., Inc., Binghamton, 
N. Y., has been appointed to the 
|board of managers of Binghamton 
|city hospital. Hamel came to Bing- 
hamton to join the Ludlow firm in 


Larger than average, GRIT Families have dependable employment, spendable income. 
79% own Automobiles, 22% own Trucks, 81% buy Tires, 81% buy Spark Plugs, 79% buy ee Cae ee a 
company in 1947, 


Batteries, 84% buy Oil, 87% buy Gasoline, 77% buy Anti-Freeze. a 
Idaho Magic Valley Dealers 


Name Four New Directors 
| New directors for district four, 
| Idaho Automobile Dealers Assn., 
| which comprises the Magic Val- 
ley, including Twin Falls and sur- 
rounding territory, include Glen 
| G. Jenkins, Twin Falls; Ed Fronk, 
| Burley; Kenneth Curtis, Buhl, 
| and Emmett Kelly of Gooding. 
* * * 


Bank Elects Meacham 
| Paul R. Meacham, president of 
|Meacham Pontiac Co., Inc., Roch- 
ester, N. Y., has been elected to 
|the board of trustees of the Mon- 
|}roe county savings bank of Roch- 
| ester, 


. preference for GRIT... 


GRIT sells for its Advertisers . . . it can sell for you! 


*Ask the GRIT Representative 
for the GRIT Reader Survey 





ee euier PA 
Small Town America’s Greatest Family Weekly 


—with more than 600,000 Circulation 


+ * * 


Son Joins Father 
Joining his father, B. F. Patton, 
lin the Patton Chevrolet firm at 
Owatonna, Minn., is William B. 
Patton, a lawyer. He was an in- 
structor in the college of admin- 
istration at University of Minne- 
|sota before entering law practice 
}in Owatonna. 

i * * * 


2 Mercurys, $300 Stolen 


|\From Greenville Dealer 
The Bob Nelligan Motor Co. 
| (Lincoln - Mercury), Greenville, 
| S. C., was looted of about $300 
|} and two Mercury club coupes 
when thieves burned open the 
office safe and drove off in the 
cars. 


Police said the safe was rolled 
(Continued on Page 27, Col. 1) 
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(Continued from Page 26) 


from the office to a washroom 
and burned open with a _ blow- 
torch. One of the two cars was 
found wrecked near the city the 


| tary of the SCADA, was among 


the guests, 
The social committee was head- 
ed by George W. Shelor jr., L, E. 
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has been elected president of the 
Greenwood chamber of commerce. 
* * * 


Councilman Taylor 
Jack Taylor, Oldsmobile dealer in 


South Gate, Calif., has been ap- 


pointed a councilman for that city. 
* * * 


Jeffreys Motors Expands 


morning after the robbery. 
* * * | 


Ohio Dealer Committee | . imei ti 
President Ralph J. Rodgers of| Davis Marks 25th Year 


the Ohio Automobile Dealers Assn.| With Chevrolet in N. D. 

has named the following legislative| yp, st M. Davis. head of Davi 
committee: A. E. White, Columbus; | Chevrolet, Bismarck, N. D., has 
Birkett L. Williams, Cleveland; D.| completed his 25th year asa Chev- 
J. Towell, Akron; R. E, Reinhold,| -ojet dealer, starting in business 
Cincinnati, and H. K. Raney, Day-|in jate 1925. 

ton. * * * 


yay Fire Damages Spangler 
Bloom Throws Party Fire of undetermined origin 
Bloom Motor Co. (Ford), Scran- | completely destroyed the north 
ton, Pa., held its annual Christ- wing of the building housing 
mas party at the Jermyn hotel. | Spangler Motor Co. (Kaiser-Fra- 
Larry Bloom, president of the | zer), Bellville, Kans., Dec. 19. 
firm, received his factory’s spe- | Firemen battled the blaze for 
cial award for excellence in deal- four hours. Parts of both east 
ership operations at the meeting. | and west wings of the U-shaped 

Bloom Motor has been in business | structure were partly damaged. 
in Scranton since 1937. Contents of the repair wing, 


Ashley and Pete Smith, all of 
Anderson. 





* * * where the fire originated, were 
Booth Reelected completely destroyed, as were two 
Ted Booth (Packard) has been 


reelected as a director of the board | 
of the Grand Rapids (Mich.) cham- | 
ber of commerce. 

+ * * 


Wilson’s Safe Looted 


Using an acetylene torch from 
the company’s repair department, 
burglars opened a safe in the Bill 
Wilson Motor Co., Haskell, Tex., 
and escaped with $103. Checks 
totaling $2,866 taken from the safe 
were discarded, 

* * 


Milwaukee Ford Sales Title 


Won by Former Fireman 


When Frank Cavanaugh, of 
Northwestern Motor Car Co., Mil- 
waukee, won high-point sales hon- 
ors in the Ford Rockford district, 
no one was surprised. Friends and 
associates have long come to take 
for granted Cavanaugh’s pattern of 


success—a pattern that  surpris- 
ingly began with a six-floor fall 
to the basement of a_ burning 
building. 


As Lt. Frank Cavanaugh of the 
Milwaukee fire department, he was 
given six months to live after the} 
fall. That was in 1918 and he’s 
been selling Fords ever since. 

With Northwestern Motor Car 
Co. for 32 years, Cavanaugh’s top 
sales record has carried him, his 
wife and six children through the 
lean depression years as well as the 
hey day of raccoon coats and the} 


Charleston. 
* ~ * 


Baker, Ore., Dealers Elect 
Vego and Edge 

Frank Vego, manager of Bar- 
ker Motor Co., Baker, Ore., has 
been elected president of the 
Baker Automobile Dealers Assn. 
Marvin Edge, sales manager of 
Burnside Chevrolet, is secretary- 
treasurer. 


Keep It Green 
Cars Minus Ash Trays 


Ruled Out in S. D. 


Rapid City’s automobile dealer 
association has gone on_ record 
against further sale of any cars, 
new or used, that do not have ash 
trays, in a cooperating move with 
the state’s conservation drive to 
“Keep South Dakota Green.” If ash | 
trays are not on regular equipment | 
they will be installed along with a| 
nctice to use them to keep South 
Dakota green. 

+ * + | 


Fire Destroys Sales Quarters 
The sales building of Link Motor 


Co., Media, Ill., was destroyed by | 
fire last week. Floyd Link is owner | copy now. 
of the dealership. | 
* * VER 


+ | 
Anderson (S.C.) Dealers Hold | 


Annual Christmas Party 


The Anderson Automobile Deal- 
ers Assn., Anderson, S. C., held 
its annual Christmas  dinner- 
dance at Clemson, S. C. President 
W. Theo Eskew served as master 
of ceremonies, Guest speaker for 
the evening was J. A. Cochran, 
of Chester, president of the South 
Carolina Automobile Dealers Assn. 
Elia W. Ford, executive secre- 


| 


'Has Windows on Three Sides— 
Erb-Pierce, Inc. (Studebaker), Willoughby, O., has announced the opening of its new sales 
and service building. The L-shaped structure has windows on three sides, fluorescent lighting 





throughout, with a used-car lot and customer 


room and offices are located in the ‘stem’ of the L, with the 60 foot by 60 foot service | 


| area concentrated in the ‘base.’ 


theres. nothi 


passenger cars. N. S. Spangler is 
owner and operator of the firm. 
+ * * 


Will Carried Out 


Aikens Motor Sales, Inc., Corry, 
Pa., has been purchased by Roy 


Aikens from his brother, Al Aikens. | 
Under the terms of the will of the 





Every car purchaser and owner is o sure prospect when you show him just 
how Mortex is applied — how it soundproofs and rustproofs. On every new 
car order, your salesman should include a soundproofing undercoat. 


MORTEX SALE MEANS DOUBLE PROFITS 


1 Your profit on the application 

2 You save comebacks for expensive free service to 

remove squeaks, vibrations and rattles which easily 

develop without this “tightening,” rustproofing, 
soundproofing undercoating. 

It pays handsome dividends to merchandise Mortex. Soundproofing is 
explained in free booklet, “There's Nothing Like Mortex.” Send for your 


lke MORTEX 


Jeffreys Motor Co., Inc. (Chev- 
rolet-Oldsmobile Cadillac), Chase 
City, Va., has completed a $50,000 
addition to its present building, 
according to Shelton H. Short jr., 
president, and Robert L. Wallace, 
vice - president. The additional 
space will almost double present 
service facilities. New equipment 
includes twin post lifts and a 
front-end machine. Jeffreys has 


been in business since 1912. 
parking area at the sides and rear. The show- | e e * 
| 


Bradford Appoints Angell 


| Bradford Motors (Dodge-Plym- 
: ie si , outh), 117 Orange Ave., Daytona 
ae oe oan tue grovaen |Ce Fla., announces that Gil 
that the share left to Roy Aikens |“"*™ - saa ee ree 
be purchased. 
‘ * 4 Fox Chevrolet Opens 
Hamrick Honored | Fox Chevrolet Co., Greenville, 


L. F. Hamrick, president of Ham-|Ala., has opened a new $50,000 
‘rick Motor Co., Greenwood, Miss., | building. 






Use the KNUCKLE TEST 


Ask your customer to rap on 
the hood of any untreated 
car. It will sound tinny. Now, 
let him rap on a door panel 
and notice the difference] 
It’s solid, firm sounding, 
having been sound deadened 
at the factory. 


* Listed with 
UNDERWRITERS’ LABORATORIES 
Re-examination Service. 
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NEW YORK.—The average mid- 


dle-income American family taking 


a vacation away from home this 


year will travel farther than ever} 


before—an average of 2,076 miles 


and 83 percent will use an auto-,| 


mobile for all or portions of the 
trip. 
This is indicated by a nationwide 


survey conducted by the American | 


magazine among a cross-section of 








Vacations in Autos 


83% of Middle-Income Families Will Travel 
By Car in 1951, 
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Survey Reveals 


vacationed in 1950, they spent 
appreciable sums on new Cars, 
auto repairs and in buying tires 
or auto accessories. 


cars repaired and 8 percent bought 
new autos for the vacation journey. 
Eighteen percent invested in new 
tires and 4 percent in car acces- 
sories. 

As has been the case during the 










Twenty-two percent had their 


six years the magazine has con-| 





Opened in Queens Village, N. 


the eee 





EE AOE 


Y— 


| Village Chevrolet Co. has moved into its new home on Jamaica Ave. R. G. Seibert heads | travelers, 








LT TLE 











distance, the car is in a class by 
itself with 83 percent voting it 
their means of transportation. 

Next come railroad coach and 
railroad pullman, each with 7 per- 
cent; bus and regular airline, 
each with 5 percent; steamship, 
2 percent, and air coach (reduced 
fare), 1 percent. 

Nearly three out of every 10 
families who sought assistance in 
vacation planning in 1950 obtained 
help from gasoline and oil com- 
panies, and 23 percent were given 
assistance by automobile clubs. 

Furthermore, the survey revealed 
|that cleanliness in gasoline station 
restrooms is of vital importance to 


Methods of Vacation Travel 
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The following advertised-delivered prices 


are based on factory retail prices at the 
factories, They include federal excise 
taxes and factory handling charges, and 
dealer delivery and handling charges. 
They do NOT include transportation 
charges, state or local sales taxes or 
optional equipment. 

AUSTIN—A40—4-dr. 
539; stat. wag. (Countryman), $1,649. 
A90—Atlantic conv., manual top, $2,460 
(hydraulic top, $2, 634); sports sed., $2,865. 
(Delivered in New York.) 

BUICK—Special Series 40—4-dr. tour- 
back sed., $1,941 (deluxe, $1,983); 4-dr. 
jetback sed., $1,909 (deluxe, $1,952); sed. 
cpe., $1,856 (deluxe, $1,899); bus. cpe., 
$1,803. Super Series 50—4-dr. tourback 
sed., $2,139; 4-dr. Riviera sed., $2,212; 
sed. cpe., $2,041; conv., $2,476; Riviera, 
$2,139; stat. wag., $2,844. Roadmaster 
Series 70—4-dr. tourback sed., $2,633; 4-dr. 


sed. (Devon), $1,- 


Riviera sed., $2,764; sed. cpe., $2,528; 
conv., $2,981; Riviera, $2,633 (deluxe, 
$2,854); stat. wag., $3,433. (Dynafiow 


standard on Roadmaster, optional on Spe- 
cial and Super models at $169.20.) 
OADILLAC—Series 61—4-dr. sed., §$2,- 
866; club cpe., $2,761. Series 62—4-dr. sed., 
$3,234; club cpe., $3,150; conv., $3,654; 
Coupe DeVille, $3; 523. Series 60 ‘Special— 
4-dr, sed., $3,797. Series 75—4-dr. 7-pass. 
sed., $4,770; 4-dr, 7-pass. Imperial sed., 
$4,950. (Hydra-Matic standard on Series 
and 60 Special, optional on Series 61 


an 75 at $174.25.}) 

OHEVROLET — Styleline Special — 4-dr. 
sed., $1,450; 2-dr. sed., $1,403; club cpe., 
$1, 408; bus. cpe., i: 329, Styleline Deluxe 
—4-dr. sed., $1,529; 2-dr. sed., $1,482; 
club cpe., $1,498; conv., $1,847; Bel-Air, 
$1,741; stat. wag., $1,994. Fleetline Spe- 
clal—4-dr. sed., $1, o sed. cpe., $1,403. 
Fleetline Deluxe—4-dr sed., $1,529; sed. 
cpe., $1,482. (Fowergitde optional en De- 


— 4-dr. sed., $2,- 


luxe models at $158.50.) 
OBRYSLER — Royal 





153.75; 8-pass. 4-dr. sed., $2,875; club cpe., 
$2,133.75; stat. wag., $3,183.75. Windsor 
—4-dr. sed., $2,348.50; 8-pass, 4-dr. sed., 
$3,069.75; club cpe., $2,327.50; conv., $2,- 
761; Newport, $2,656.50; Traveler, §$2,- 
579.75; lim., $3,196. Saratoga—4-dr. sed., 
$2,667.25; club cpe., $2,641. New Yorker 
—4-dr. sed., $2,783; club cpe., $2,756.75; 
conv., $3,263; Newport, $3,157.75. Town 
& Country—Newport, $4,027.75; stat. wag., 
$2,759.50. Imperial — 4-dr. sed., $3,080 
(deluxe, $3,201). Crown Imperial — 4-dr. 
sed., $5,278.75; lim., $5,383.75. (Presto- 
matic optional on Royal at $120.90, stand- 
ard on other series.) 


CROSLEY—bus. cpe., $915.50; stat. wag., 
$972.50; Hotshot roadster, $924. Super— 
2-dr. sed., $1,003; stat. wag., $1,046; 
Soon.” $1,005.50; Super Sports roadster, 

DeSOTO—Deluxe—4-dr. sed., $2,008.75; 
8-pass, 4-dr. sed., $2,698.75; club cpe., 
$1,998.75; Carry-All, $2,213. Custom—4-dr. 
sed., $2,196.25; 8-pass. 4-dr. sed., $2,- 
885.25; club cpe., $2,178.25;; conv., §$2,- 
600.50; Sportsman, $2,511.25; stat. wag., 
$3,115.25 (all-steel, $2,739.25); Suburban, 
$3,201.25. (Tip-Toe Hydraulic Shift stand- 
ard on Custom, optional on Deluxe at 
$120.90.) 

DODGE—Waytfarer—2-dr. sed., $1,755; 
roadster, $1,744.50; bus. cpe., $1,628.75. 
Meadowbrook—4-dr. $1,865.75. Coro- 


net—4-dr. sed., $1,944.75; |8-pass. 4-dr. 
sed., $2,634.25; club cpe., $1,931; conv., 
$2,346; ot $2,240.75; stat. wag., 


$2,882.50. (Gyro-Matie optional on Coronet 
models at so2 60.) 

FORD—Deluxe Six—4-dr. ee * < 
2-dr. sed., $1,422.50; bus. 
Deluxe Eight—4-dr. sed., $1 1,543.50; "par 


Cus- 
sed., 


$1,496.50; bus. cpe., $1,417.50. 
Six—4-dr. sed., $1,556.50; 2-dr. 
club cpe., $1,509.50; stat. wag., 
$2,027. Custom Eight—4-dr. sed., $1,- 
635.50; 2-dr. sed., $1,588.50; club cpe., 
$1,593.50; conv., $1,947; Crestliner, $1,- 
709.50; stat. wag., $2,106. (Fordomatic 
optional on all models at $168.50.) 

FORD OF BRITAIN—4-dr. sed. 
cloth), $1,122; 2-cr. sed. (Anglia), 
(Delivered in New York.) 

FRAZER—4-dr. sed., $2,359; Vagabond, 
$2,399. Manhattan — conv., $3,075; Vir- 
ginian, $3,075. (Hydra-Matic optional on 
Frazer models at $158.61, standard on 
Manhattan models.) 


sed., 
tom 
$1,509.50; 


(Prefect, 
$1,004. 


HENRY J—Four—2-dr. sed., $1,299. Six 
Deluxe—2-dr. sed., $1,429. 

HILLMAN MINX — 4-dr. sed., $1,495; 
conv., $1,745; stat. wag., $1,797. (Deliv- 
ered in New York.) 

RENAULT — 4-dr. sed., $1,035. (Deliv- 


ered in New York.) 

HUDSON—Pacemaker Custom—4-dr. sed., 
$2,088.50; 2-dr. sed., $2,046.50; club cpe., 
$2,088.50; bus. cpe., $1,912.50. Super Six— 
4-dr. sed., $2,227.50; 2-dr. sed., 


sed., $2,415.50; ‘club cepe., $2,391.25. Hor- 
net Six—4-dr. sed., $2,501.50; club cpe., 
$2,477.25. Commodore Eight — 4-dr. sed., 
$2,501.50; club cpe., $2,477.25. (Hydra- 
Matic optional on Commodore and Hornet 
models at $158.50, Super-Matic optional on 
Pacemaker and Super Six models at 
$199.31.) 

KAISER — Special — 4-dr. sed., $2,109; 


2-dr, sed., $2,059; club cpe., $2,039; 4-dr. 
utility, $2, 209; 2-dr. utility, $2, 159; bus. 
cpe., &: 899. Deluxe—4-dr. sed., $2, 219; 
2-dr, sed., $2,169; club cpe., $2,189; 4-dr. 


utility, $2,319; 
epe., $2,059. 


2-dr. 


models at $158.61.) 


LINCOLN — 


4-dr. 


Current Prices on New Automobiles 





utility, $2,269; bus. 


sed., 


$2,572.50; 


(Hydra-Matic optional on all 


club 


pe., $2,525.50; Lido, $2,720. Cosmopolitan 
club cpe., 


—4-dr. sed., 


conv.., 


$3,236; 
$3,946; Capri, 


$3,404. 


50. 


$3,183.50; 


(Hydra- 


Matic optional on all models at $174.25.) 


MERCURY — 4-dr. 


sed., 


$2,031; 
$1,978.50; 


club cpe., $1,873; 72-B club cpe., 


Monterey, $2,146.50 (leather trim, 
$2,410.50; 
(Merc-O0-Matic optional 


conv.,, 


$168.50.) 


NASH—Rambler 


stat. 


732. Rambler Custom—conv., 
wag., $1,837. Statesman Super—4-dr. sed., 
$1,815; 2-dr. sed., $1,790; club cpe., $1,812; 


bus. cpe., 
sed., 
$1,971. 
162; 2-dr. sed., 


$1,974; 2-dr. sed., 


Ambassador Custom. 4-dr. 


2-dr. sed., 


$2, 


296; 


wag., 
on all 


Super—Suburban, 


72-A 
$2,157); 


$2,559.50. 
models at 


$1,- 


$1,837; stat. 


$1,710. Statesman Custom—4-dr. 
$1,949; club cpe., 
Ambassador Super—4-dr. sed., $2,- 
$2,137; 


club cpe., $2,158. 
sed., $2,321; 
club cpe., $2,317. 


(Hydra-Matic optiona' on Ambassador and 
Statesman models at $158.50.) 


OLDSMOBILE — Series 88 — 4-dr. sed., 


$1,978 (deluxe, $2,056); 
(deluxe, $1,998) ; 


sed. 


cpe., 


2-dr. sed., $1,920 
$1,904 (deluxe, 


$1,982); club cpe., $1,878 (deluxe, $1,956); 


conv., $2,294; Holiday, 


267); stat. 
Series 98—4-dr. 
393); 4-dr. 


sed., 


town sed., 


$2, 


267 


$2,162 (deluxe, $2,- 
wag., $2,520 (deluxe, $2,662). 
$2,299 (deluxe, 


$2,- 
(deluxe, 


$2,361); sed. cpe., $2,225 (deluxe, $2,319); 


conv., $2,772; 
$2,641). 


els at $158.50.) 
PACKARD— 
d., $2,305; 


bus. 


Holiday, 
(Hydra-Matic optional on all mod- 


383 


(deluxe, 


200—4-dr. sed., $2,355; 2-dr. 
cpe., $2,195. 200 Deluxe 


—4-dr, sed., $2,495; 2-dr. sed., $2,445. 300 
—4-dr. sed., $2,895. Patrician 400—4-dr. 
sed., $3,495. (Ultramatic standard on Pa- 
trician 400, optional on other models at 
$185.) 

PLYMOUTH—Concord—2-dr. sed., $1,- 
507; Suburban, $1,855 (Savoy, $1,960.75); 
bus. cpe., $1,385.75. Cambridge—4-dr. sed.. 
$1,566; club cpe., $1,534.25. Cranbrook— 
4-dr, sed., $1,644; club cpe., $1,617.50; 
conv., $1,997. 

PONTIAC—Chieftain Six—4-dr. sed., 
745 (deluxe, $1,840); 2-dr. sed., $1, 694 
(deluxe, $1,789); club cpe., $1,694 (deluxe, 
$1,789); conv. deluxe, $2,122; Catalina de- 
luxe, $2,000 (super deluxe, $2,058); stat. 
wag., $2,264 (deluxe, $2,343); bus. cpe., 
$1,571. Chieftain Eight—4-dr. sed., $1,813 
(deluxe, $1,908); 2-dr. sed., $1,763 (de- 
luxe, $1,858); club cpe., $1,763 (deluxe, 
$1,858); conv, deluxe, $2,190; Catalina de- 
luxe, $2,069 (super deluxe, $2,127); stat. 
wag., $2,332 (deluxe, $2,411); bus, cpe., 
$1,640. Streamliner Six—sed. cpe., $1,673 
(deluxe, $1,768). Streamliner Eight—sed. 
cpe., $1,742 (deluxe, $1,837). (Hydra- 
Matic optional on all models at $158.50.) 


STUDEBAKER—Champlion Custom—4-dr. 
sed., $1,571.50; 2-dr. sed., $1,539.75; club 
cpe., $1,566; bus. cpe., $1,471.25. Cham- 
pion Deluxe — 4-dr. sed., $1,649.50; 2-dr. 
$1,617.75; club cpe., $1,644; bus. 
cepe., $1,549.25. Champion Regal — 4-dr. 
sed., $1,728.50; 2-dr. sed., $1,697; club 
cpe., $1,723.25; bus. cpe., $i, 628.50; conv., 
$2,033.75. Commander Regal—4-dr. sed., 
$1,838.75; 2-dr. sed., $1,807.25; club cpe.. 
1,833.50. Commande dr. 


$ -dr. sed., 
$1, 939; 2-dr. sed., club cps. 4 

7 ‘50; conv., "$2,244. 
$2, 071. (Auto. 


sed. 

= optional on all models at $201.25.) 
WILLYS-OVERLAND—Four — Jeep, $1,- 
368.24; Jeepster, $1,492.78; stat. wag., 
$1,703.59 (four-wheel-drive, $2,107.69). Six 
—Jeepster, $1,597.70; stat, wag., $1,782.58. 
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Sage Taylor, Sam Raphael 
Frank Van Ryper. 


‘Vancouver (B.C.) Assn. 
Asks Easing of Credit 





Used-Car Notes 


other 





identification | ‘ 


and 
marks on their property and keep! 


Chicago Used-Car Dealers names 


Install New Officers it in a safe place, 


CHICAGO.—Installation of new/ ‘me association points out that 
fficers by the Greater Chicago) .4-h a list will prove invaluable in this aven 
Used-Car Dealers Assn. featured | 9 only in retrieving stolen equip- | ; 
the annual meeting ae ment, but also in aiding police 
dance attended by more than | authorities to prosecute the thieves! more in British Columbia than in 


persons, land discourage “stripping.” : i - 
The officers installed were Sol . a a ee uur freight charges 
Steelman, president; Ed Zubok, Ore. Dealers Give Baskets “The dealers are asking the 


vice-president; Hal Opper, secre- 

tary; Lee Klinger, treasurer, and| To 60 Needy Families 

Manuel Kaplan, sergeant-at-arms. | 
* . + 


works hardship on B.C. car buy- 
PORTLAND, Ore.—Oregon Used | ers,” Clarke Simpkins, president of 


7 New Directors Elected seats at Cortstenns, soporte Dae — with car i - 
avis, secretary and chairman o e proposal would cut down 

By Portland (Ore.) Dealers the Christmas committee. Original-| payments by about $90 and reduce 
PORTLAND, Ore.—New directors ||y they planned giving 50 baskets,|monthly payments by about $10. 

of the Oregon Used-Car Dealers | but the fund was oversubscribed. | . © 2 

Raabe, as ‘Tay! ‘2 Hoff.|__Names were secured through| Rosenblatt, of Louisville, 

Raabe, wage Sa? F . Bout-|™inisters and religious relief OF- | Boot 1S 

man, Walter Martin, Fran 0 ganizations to avoid duplication. 2@8#"s Jail Sentence 

hiller and M. W. Van Riper. Through these contacts the com-| LOUISVILLE. Nathan Rosen- 

ee mittee located several deserving | blatt, former used-car dealer here, 


° ° families of men in the state peni-|last week started his year-and-a- 
Californians Hear tentiary. The baskets were deliv-| day sentence for misapplying bank 
ered 
Plan to Halt members 


and | 


VANCOUVER, B. C.—The Van-| 
;}couver Motor Dealers’ Assn. has | 
}asked the Canadian government to) 
ease credit restrictions on car sales | 


Relaxation of credit curbs were | 
asked because cars cost $270 to $300 


credit law to be eased because it! 


Car Dealers Assn. distributed 60) the association, said. “It also inter- | 





% 
' 


oe w 


| Horgan Salesmen Win Ford Awards— 

Ten employes of Ralph Horgan, Inc. (Ford), 1842 Broadway, New York, have been in- 
ducted into the 500 club. Left to right are: S. Goldner, F. Doolittle, D. Russell, G. Pittman, 
G. Glaser, Horgan truck and fleet manager; C. Reilly, L. Richards, R, Pezzino, J. Phelan, 
| T. Farragher, John Crane-Baker, district car sales manager, who presented the awards, and 
| Horgan 
| fine, was charged with juggling his| here last week on charges that he 
| business and personal bank ac-|Wwas a member of a ring alleged 
| counts. to have stolen about 30 late-model 
" cars. 

Brown was arrested in Albany py 
Federal Bureau of Investigation 
agents. There he admitted purchase 
of 12 to 15 cars from two Louisville 
Frank Brown, men with auto theft records, Jo- 


+ 


| Albany (Ky.) Dealer 
| Held in Auto Thefts 
| LOUISVILLE. 








personally by association funds. He is serving the time in 
Other committee 
~ . . 9 
Car ‘Stripping 


not sent by messenger. | the federal correctional institution 
and John Daskalos, Ernest Bisio, 
SAN FRANCISCO.—In a warn- 


members: Bill|at Ashland, Ky. 
Rosenblatt, 

ing just issued by the California 

State Automobile Assn. it is pointed 

out that since the outbreak of the 

war in Korea, automobile “strip- 

ping” had materially increased, 

with tires and car radios the prin- 

cipal losses and new-car models the 

special targets of this thievery. 

Both local and state police are 
reported doing a good job in ap- 
prehending these thieves, but in 
many cases are unable to restore 
the stolen articles to owners. 

The reason is that motorists can- 
not always make proper and un- 
mistakable identification of recov- 
ered tires and radios. Known cul- 
prits escape punishment because of 
the theft victim’s inadequate evi- 
dence of ownership. 

CSAA suggests that in order to 
avoid this condition car owners 
make a list of serial numbers, trade 





Safety Council 
To Test Stability 


Of Semi-Trailers 


CHICAGO. — A three - pronged | 
winter research program will be 
conducted Jan, 22-Feb. 2 at Clinton- 
ville, Wis., by the National Safety 
Council’s committee on winter driv- 
ing hazards. 

The major phase of the program 
will be tests of stability of tractor 
semi-trailer units. The committee | 
also will complete tests of special- | 
ized winter tires by checking per- | 
formance on hard-packed snow, | 
and truck tires with imbedded steel 
coils will be tested to determine 
the effect of wear and its relation 
to traction. 

The stability tests planned in-| 
clude locking each axle separately | 
and in combination on an_ icy! 
straightaway and a curve, applying 
excess torque on the straightaway 
and curve, and maximum speed on 
a circle. 

Ross G. Wilcox, secretary of the| 
committee, said that this winter's | 
work on stability will be a pilot) 
study limited to development of 
procedure and instrumentation for 
measurement. 

“We don’t know whether reliable | 
instrumentation can be developed | 
or not,” Wilcox said. “If it can, | 
we will be able to add important 
knowledge of what we already} 
know about winter driving hazards 
from our previous traction tests. A| 
measurement of resistance to skid- | 
ding should be especially significant 
in relation to jackknifing. 

“Since the only satisfactory test 
area is a frozen lake, the gross 
weight of the vehicles will be lim- 
ited to approximately 40,000 pounds. 
That is another questionable fac- 
tor—whether performance stand- 
ards determined at that weight can 
be extended to heavier rigs.” 


Chemco Gets New Name 


LYONS, Ill—The name of Chem- 
‘0 Products Co., Inc., has been 
thanged to Pelron Corp., according 
o Paul E. Pelletier, president. The 
company manufactures industrial 
themicals. 





No soap! 


The standard formula for fiction 
is boy meets girl in the first paragraph 
and gets hitched in the last. 

Occasionally the plot is varied by 
girl meeting boy, and in some stories 
they get married in the penultimate 
paragraph and go to Renoin the coda. 

Fiction offers a fine release from 
reality, an escape mechanism working 
unfailingly as Harry Houdini’s locks, 
and in its best form can be almost 
as exciting as fact. 

In agriculture, the fast succession 
of new and exciting facts, the ever 
expanding fields of exploration and 
discovery, the amazing adventures in 
creative research make fiction seem 
almost old-fashioned. 


Across the SF editor's desk move 
factual stories of how man’s ingenuity 
defeats the most ravaging forces of 
nature, the wind and eroding rains, 
turns the gouged gully and barren 
hillside into green pastures. 

Mighty jinn released from the test 
tube, wipe out the blight of the locust, 
cut down the weed while permitting 
the corn to grow. 

Modern power machinery garner 
harvests far greater than all the King’s 
peasants, make the gleaner a 
dimly remembered figure 
of folk lore. 

New varieties grow 
more ears on the stalk, 
more beans on the vine, 
create the hens which 








lay twice as many golden eggs... 
and put two chickens in every pot, 
not by economic legerdemain, but 
by reducing losses, evolving better 
species, speeding growth by sound 
nutrition and better balanced rations, 


skyrocketing production per season. 


With so much happening on real 
farms and among real farmers... the 
editors of SuccessFuL. FARMING just 
don’t have room for fiction! 

And are proudand happy toreport 
that among agricultural publications 
—SUCCESSFUL FARMING ranks 
last in fiction... 

SUCCESSFUL FARMING is 

the handbook, practical 
manual, and daily guide 
to better farm living and 
better farm business... 


who paid a $2,000 | Albany (Ky.) auto dealer, was held | seph 


published for the nation’s best farm 
families, concentrated in the fifteen 
agricultural Heart States. For more 
than forty years, it has better served 
their interests, helped them to higher 


yields and greater incomes, 


The million SF subscribers in the 
Heart States alone earn easily 50°, 
more income than the average US 
farmer. And ten years of peak prices, 
production, and profits have made 
these SF families the best automotive 
market in the world! That is fact—not 
fiction! Any office of SF will gladly 
supply substantiating data and detail 
on request. For better sales, better ask 
soon SUCCESSFUL FARMING, Des Moines 
...New York, Chicago, Cleveland, 
Detroit, Atlanta, San Francisco, and 
Los Angeles. 


Mullin and Edward Metcalf. 











J. F. Davis, traffic manager of 
Babcock & Wilcox Tube Co., Beaver 
Falls, Pa., has been elected a mem- 
ber of the Motor Transportation 


Advisory Committee for the v4 named John H, Bivins, formerly 


burgh area. 
* + * 


Gadd Gets Hose Job 


Arthur W. Gadd has been ap- 
pointed manufacturers representa- 
tive for Hose Accessories Co. of 
Philadelphia in Missouri, 
southern Illinois, western Iowa and 
Nebraska, 


* * * 


Petroleum Industry Group 


Reelects Dorwin President 


Oscar John Dorwin, general 
counsel of the Texas Co., has been 
reelected chairman of the Ameri- 
can Petroleum Industries Com- 
mittee for 1951. Dorwin has been 
chairman of the APIC since June, 
1949, and a member of the coin- 
mittee since 1944, 

Cyrus S. Gentry, vice-president 
and general counsel of Shell Oil 
Co., was reelected secretary of 


WGN 


Auto Personnel 


Kansas, | 


APIC, a post he has held since 


1941. The committee 
nounced reappointment of Baird 
H. Markham as director, and 


| assistant director, to the newly- 


created post of associate director. | 


* * * 
40 Years 
Goodyear Honors Telford 
For Long Service 

Presentation of a 40-year service 
|pin, marking his four-decade asso- 
ciation with Goodyear, was made 
by P. W. Litchfield, chairman of 
jthe board, to Frank W. Telford, 
|many years manager of the com- 
pany’s Detroit manufacturers’ sales 
office. 

Telford joined Goodyear in 1910 
in Buffalo, in its sales organization 








also an- 


and came to Detroit in 1917. He is|department associates gave 
ithe only member of the original | solid silver cigar chest atop which 
|manufacturers’ sales office organi-|is a replica of the 40-year service | 
ization in Detroit, still active, and|pin he received. The chest is in-| as president and Clark W. King 
enjoys the unofficial title of dean'scribed: “From your associates in| as executive vice-president of Al- 





To Joe Palooka's 'Boss'— 
Ham Fisher (left), creator of the cartoon character, Joe Palooka, receives a plaque of 
appreciation from J. H. Shields, president of Superior Coach Corp., for Fisher's part in 
preparing Superior's school bus safety campaign. 


of the manufacturers’ representa- 
tives in the city. 

As a memento of his 40th anni- 
versary, his manufacturers’ sales 
him a 


IN 1950 
THE CHICAGO DAILY NEWS 
PUBLISHED MORE NEW 
CAR ADVERTISING THAN 
ANY OTHER CHICAGO DAILY 
NEWSPAPER 


the manufacturers’ sales 


ment.” 
+ * * 


| Allegheny Ludlum Ups 
| Hanley to Presidency 


Source: Media Records, Inc. 


NEW PASSENGER CAR ADVERTISING LINAGE PLACED 


IN CHICAGO DAILY NEWSPAPERS DURING THE YEAR 


Daily 


Daily 


PAPER 


News 
ribune 


Daily Herald-American 
- Daily Sun-Times 


TOTAL 


Sales-minded executives in the new passenger 
car field will find that regulation “W” in Chicago 
is not a difficult problem when they use the 
Chicago Daily News. With 70% of its more than 
562,000 circulation concentrated among the ABLE- 
TO-BUY FAMILIES, the Daily News is a powerful 
medium for reaching the kind of people who buy 


NEW YORK 
9 Rockefeller 
Plaza 


LINAGE 


527,211 
407,875 
238,711 





1,784,406 


PERCENT 
OF FIELD 


eases s er. Me 


29.5 
22.9 


13.4 


100.0 


the overwhelming percentage of new cars sold. 
The Chicago Daily News reaches this great re- 
sponsive market effectively, economically ... and 
at the ideal time ... in the EVENING ... in the 
HOME. Here the family group can leisurely read 


and carefully consider automobile 
contemplating the purchase of a 


MORE THAN 8 OUT OF 10 OF THE NATION'S NEW CARS 
ARE SOLD TO UPPER HALF OR ABLE-TO-BUY FAMILIES 


Source: Federal Reserve Board 


advertising when 
new car. 





CHICAGO DAILY NEWS 


For 76 Years Chicago’s HOME Newspaper 
JOHN S. KNIGHT, Publisher 
DAILY NEWS PLAZA: CHICAGO 6, ILLINOIS 


MIAMI BEACH 
Southern Publications 
420 Lincoln Road 


LOS ANGELES 


Story, Brooks & Finley, Inc. 


624 Guaranty Building 


DETROIT 
Free Press 
Building 


depart- 


Election of Edward J. Hanley 


legheny Ludlum Steel Corp. has 
been announced by H. G. Batchel- 
| ler, chairman of the board. 

Hanley, formerly executive vice- 
| president, will succeed E. B. Cle- 
| borne, who announced his resig- 
nation effective Dec. 31, 1950. 
King, who was vice-president and 
| treasurer, succeeds Hanley and 
| will retain the position of treas- 
urer. Cleborne will continue as a 
director and vice-president. 

The retirement of Frank B. 
Lounsberry as vice-president and 
technical director, and the ap- 
pointment of W. B. Pierce, man- 
ager of sales development and 
engineering service department, 
| as technical director were an- 
nounced at the same time. 


* * + 
Billiard Ch 
iar amp 
Lee Wins Amateur Title 
For Third Time 
| Kd. L. Lee, executive secretary 
of Automotive Affiliated Repre- 
|sentatives, again was successful in 
climaxing the national amateur in- 


vitational three-cushion billiard 
championship held at the Buffalo 
| athletic club recently. 

| Other representatives in this 
[tournament came from _ Buffalo, 
Chicago, Cleveland, Minneapolis 


}and Denver. 

He won this title in Cleveland 
| last year and Denver in 1948. He 
|also won the title at Minneapolis in 
|1945 (did not compete in 1946 and 
|1947) and was out of competition 
prior to that time since 1936 when 
he was’. international amateur 
‘champion, Prior to that time (1931 
to 1935) he held the title for five 
consecutive years, This is the ninth 
time he has held this title. 

* * * 


Hastings Mfg. Promotes 5; 


Duval Heads East Division 

Hastings Mfg. Co. and its sub- 

sidiary, Casite Corp., announce 
| the following appointments within 
| their sales organization. 

Richard E,. Duval has been ap- 
| pointed eastern divisional man- 
ager, representing Hastings pis- 
ton rings and Casite in the New 
England states. For the past 10 
years he has been associated with 
Hastings as District Manager for 
several northwestern states. 
| Vernon V. Engle has been ap- 

pointed district manager, cover- 

ing Indiana, western Ohio and 
| southwestern Michigan. His new 
| headquarters will be in Indian- 
| apolis, 
| A revision in territories in the 

Northwest brings William E, Cox, 

a district manager in the North- 
west for the past few years, from 
Spokane to Seattle. His new ter- 
ritory includes the entire state of 
Washington, northern Idaho and 
Montana, Russell Heller, formerly 
with Hastings Spark Plug divi- 
sion, has been appointed district 
manager for Oregon and southern 
Idaho with headquarters in Port- 
land, 

Max Key has been appointed 
district manager for Colorado, 
Utah, Wyoming and western Ne- 
braska, He will headquarter in 
Denver. 


* * * 


Farwell Joins Johnson 

Fred M. Farwell has been named 
executive vice-president of S. C. 
Johnson & Son, Inc. He will as- 
sume his new duties with head- 
quarters in Racine, Wis., on Apr. 1. 
Farwell is resigning as vice-presi- 
dent of International Business 
Machines World Trade Corp., with 
which he has been associated in 
Rio de Janeiro, Brazil. He started 
his career with IBM as a student 
salesman, moving up through the 
ranks to the post of sales manager 
of the electric accounting division 
in 1935. The appointment of Hamil- 
ton Croft, acting general manager 
of the Johnson company, to head 
the company’s newly-created inter- 
national division with the title of 
international vice-president, also 
has been announced. Croft will re- 
linquish his present duties with the 
company but will retain his position 
as managing director of S. C. John- 
son & Son, Ltd., Brantford, Canada. 

* * 7 


New Orleans Wholesalers 


Elect Zahn President 

R. E. Zahn has been elected 
president of the Automotive Whole- 
salers of New Orleans. Harry 


Weakes was named vice-president; 
Archie B. Kiefer, secretary, 
Robert Cook, treasurer. 


and 


ER “mar ewen 


Se 


, 


“po 


—s a. a. ae a ee 


l 
Vv 





weomtma#£ -—'™ 


wSeelU 


oa so ee ae Oe Oe a le Ce 


race tell 


“OE A nee ee ee RT ae 


“ys 


lighways & Safety... 





Vore Highways Urged 
To Aid Defense Plans 


By Tom Hewitt 
Staff Writer 


CONTINUING and accelerated 

program of highway construc- 
ion and maintenance to sustain 
the nation’s defense and economic 
requirements was called for at the 
36th annual meeting of the Ameri- 
can Assn. of State 
Highway Officials 
in Miami. 

A resolution 
adopted declared 
that the nation’s 
highways are ina 
7 “seriously weak- 


Re ae SC 
MATIONAL SAFETY 
COUNCIL'S 


wr 
iy 


AUTOMOTIVE ©ned condition re- 
sulting from in- 

NEWS adequate main- 
EMEMEMEMES tenance and con- 


struction during the depression and 
neglect during the last year.” 
The resolution stated that the 
people, agriculture, industry and 
commerce of the U. S. are de- 
pendent on vehicles and high- 
ways. It warned against relegat- 
ing highway needs to the back- 
ground during a war period. 

The highway officials also urged 
completion of the Interstate System 
of Highways, which is needed for | 
the defense effort. 

Further studies on effects of | 
heavy truck loads on highways re- 
ceived AASHO support. The recent 
order of military authorities that 
defense cargos moving by highways 
must conform to state weight and 
size limits was commended. 

* * * 

THOMAS H. MacDONALD, Bu- 

reau of Public Roads commis- 
sioner, told the parley that the 
nation now is more dependent upon 
highway transportation than it was 
in 1941 because of decentralization 
of industry, population shifts from 
cities to suburbs and a population 
increase of 14.5 percent since 1940. 


MacDonald recommended a 10- 


Better Highways 
Seen Needed to 
Aid Truckers 


Construction and _ rehabilitation 
of highways to withstand heavier 
truck loads, rather than ruling the 
vehicles off the roads, has been 
suggested at a meeting of the New 
York State Bituminous Concrete 
Producers Assn. in Buffalo. 


“Instead of legislating truckers 
off the highways except under re- 
stricted conditions of loading,” said 
Herbert Spencer, district engineer 
of the Asphalt Institute, “perhaps 
it is about time we paid more 
attention to the road itself and 
adopted a type that will stand the 
stresses imposed by present-day 
loading. 

“A little more calm thinking is 
in order, rather than taking too 
vociferous an attitude in condem- 
nation of the trucker and his heavy 
loads as the cause of all our high- 
way failures.” 

* * * 


Drivers Warned 


Of Monoxide 


Exhaust system inspections and 
the habit of always driving with a 
car window partially open will cut 
down the dangers of monoxide gas 
poisoning, the Keystone Automobile | 
Club, Philadelphia, advised last 
week. 

Drivers also were warned not to 
warm up motors in closed garages 
and not to run the motor of a 
stationary vehicle for any great 
length of time. 

* 


Chicago Council Enacts 
New Traffic Code 
Chicago’s city council has enacted 
a new code that sets up a traffic | 
commission and _ revises virtually | 
the entire system of traffic ordi-| 
nances. ol 
The code establishes a truck load | 
limit of 18,000 pounds gross weight | 
per axle, places a 25-mile-an-hour | 
speed limit on residential streets 
and bans diagonal parking. 


year program of road rehabilita- 
tion by providing adequate main- 
tenance and by reconstruction to 
standards adequate for volumes 
and weights of the expected fu- 
ture traffic. 


Maj. Gen. Philip B. Ficcniad,| 
undersecretary of commerce for | 
transportation, told the delegates | 
that the highway system plays an} 
“indispensable role” in the nation’s 
economy and that “a war economy | 
will require that .. . highways be | 
kept in as good shape as the rail- 
roads and other’ transportation 
media.” 

He decried the tendency in the 
last war to consider highways as| 
expendable and expressed the be- 
lief that “we are going to take a 
longer, and I think more construc- | 
tive, view during the emergency 
period that lies ahead—particularly | 
since no one can predict the dura-| 
tion.” 
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“Took a tip from a factory assembly line—installed ARO Overhead 
Reels!” says Charles O. Gracey, vice president of Colonial Motors, 
Inc., Chicago, talking with Al Ricci, service manager. “ARO is tops 
for saving time and increasing lube profits!” 


ed 


“We found that ceiling space is just as 
space for lube work—handy, too!” says Lester H. Till- 
man, vice president of Jamaica Lincoln & Mercury 
Corp., Jamaica, N. Y, “This ARO installation is a 
money-maker!” 





A-Bomb Hospital on Wheels— 


Essentiality of motor vehicles is pointed up in this self-contained hospital trailer for 


treatment of A-bomb victims. It recently left Chicago for inspection by civil defense 


| authorities in Washington. In addition to two operating tables that fold out from its sides, 


2,200-pound 
into a 


the unit contains oxygen equipment for 10 persons at a time. This 12-foot, 
trailer can provide hospital facilities for up to 100 patients when it is rolled 
hospital area, it is said. (Acme photo) 


Safety Foundation Names nounces Chairman Alexander 
ren i ‘ | Fraser. 

Fritts to Head Engineering | 

| 

Carl E. Fritts has been named | 

engineering vice-president of the 


highways division, has been with 
the organization since 1942. For a 
time he was loaned to the War De- 





Automotive Safety Foundation, an- | partment’s highway traffic advisory.! Virginia Ave., Indianapolis. 


overhead! 
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| 
Fritts, formerly director of ASF’s 
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B&O Is Indicted 
In Below-Cost Sale 
Of Land to GM 


WILMINGTON, Del.—The Balti- 
more & Ohio Railroad has been 
charged with violating the Elkins 
act by granting illegal concessions 
to General Motors in the sale of a 
local plant site. 

The federal act prohibits com- 
mon carriers from granting rebates 
or concessions to shippers. 


In an indictment returned by a 
federal grand jury here, the B & O 
was accused of selling to GM a 128- 
acre plot of land for about half of 
what it cost the railroad. The B & O 
originally paid $285,000 for the land 
but sold it to GM in 1948 for $150,- 
000, according to the indictment, 

The 15-count accusation cites 
specific shipments to or from the 
GM assembly plant. The Elkins act 
provides fines of $1,000 to $20,000 on 


-| each count. 


$30,000 in Bonuses 


Bonuses totaling $30,000 were 
passed out to 85 employes of the 
Harry A. Sharp Co. (Ford), 443 






Here’s the MODERN LOW-COST way to expand 
your service facilities and INCREASE PROFITS! 


Clear your floor for ACTION ... use ARO Reels 
More “bend-over” space... 


reduce 


hose wear... all control nozzles handy for chassis 


grease, gear oils, motor oils, water and air. 


SEE YOUR ARO JOBBER 
The Aro Equipment Corporation, Bryan, Ohio 


Aro of Canada, Ltd., Toronto, Ont. 


LUBE EQUIPMENT 


ALSO...AIR TOOLS... 
HYDRAULIC EQUIPMENT... 
AIRCRAFT PRODUCTS... 
GREASE FITTINGS... 
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Better Ride Claimed: Price 





Freeze Bars Boosts .. . 


‘a1 Plymouth Goes on Display 





New Grille on 1951 Plymouths— 
Here's a front-end view of the new models 

1951 Plymouths as the result of adoption of S 

Plymouth cars are electrically operated. 


More passenger comfort is claimed for the 
afety-Filow ride. Windshield wipers on all new 


_| DLYMOUTH 


‘ox 1951 Plymouth, first of the 
Chrysler Corp. new models to 
be unveiled, went on dealership 
display Saturday. 

Features of the Plymouths are 
improved ride, new cooling 
system and new names for each 
of the three Plymouth series. 
The 111-inch- wheelbase Deluxe 
group is now called the Concord; 
the 118%-inch Deluxe, the Cam- 
bridge, and the 118%-inch Special 
Deluxe, the Cranbrook. 

Until the March 1 expiration date 
lof the new-car price freeze, 
least, the 1951 Plymouth prices will 


terpart models. 
|planned to raise Plymouth prices 


federal regulation. 

* + * 
engineers say 
“Safety-Flow ride” 
and wallop out 


the 





new 


bounce of 


the 
bumps. 
draulic flow control in the shock 


absorbers provides a more gradual 


change of resistance during spring | 


| Cranbrook Convertible for 1951— 


deflections and thus a softer ride 
when driving on average roads. 

It also exerts extra resistance on 
rough roads to a degree where 
driver and passengers are almost 
completely freed of the discumfort 
of being jolted around. 

The Safety-Flow ride is one of 
the greatest contributions to driv- 
ing comfort and safety in recent 
years, according to D. S. Eddins, 
president of Plymouth. 

“The 
roadability never before offered in'| 

any car,” he said. “There is no} 
necessity for steering-wheel fatigue | 
to control the car on difficult roads. | 


|be the same as those on 1950 coun- | 
Chrysler had| 


by $80 to $140, but cancelled the} 
|plans in compliance with the new| 


takes | 


A new appdication of hy-| 


new Plymouth gives you 
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| 


| 








Other Models and Features 





Plymouth’s Only Fastback Model— 


The II1l-inch-wheelbase two-door sedan is a 


member of the 195! Plymouth Concord series 


at | The new "'Safety-Flow'’ ride is highlighted on the new Plymouths 





Plymouth's open-air model rides on a 118!/2- 


inch wheelbase as a member of the Cranbrook 


series. Again this year, Plymouth will offer the 97-horsepower six-cylinder engine with a 7-| 


compression ratio 


Instrument Panel Restyled— 
Here's a view of the instrument panel found 
has been increased in size on the new models 





Columbus McKinnon 


Buys Dixon Chain 
TONAWANDA, N. Y.—Franz T.)| 
Stone, president of Columbus Mc- | 
Kinnon Chain Corp., announced 
that the company is purchasing the 
plant, equipment and inventory of 





Dixon Chain Mfg. Co., Inc., of 
Dixon, Ill. 
Columbus McKinnon now has 


plants at Dixon, Tonawanda, North 
Tonawanda and Angola, N. Y., as| 





in 1951 Plymouth cars. The glove compartment 


well as subsidiary companies in 
St. Catharines, Ont., and Johannes- 
burg, South Africa. 





Cleveland Deal Ups 5 
Jack V. Hackleman has been 


named new-car sales manager of 
Downtown Chevrolet, Cleveland. 


Newly appointed assistant sales 
managers are Lou Samsa and 
Thomas W. Conner. William and 


Melville Haas have been moved up 
to general managers’ posts. 


Quantity 
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“The driver is no longer required 
to focus full attention on the con- 
dition of the road. 
more watchful of oncoming traffic, 
pedestrians, curves, crossroads and 
other potential hazards.” 

. * + 
I INES of the new Plymouth have 

4 been redesigned. An appearance 
of massiveness combined’ with 
streamlining is encompassed by a 
new grille, 
signed front fend- 
ers and hood, a 
wider windshield 


window. 
Narrower wind- 

shield pillars to- 

gether with the 


provide addition- 
al lateral vision. 
To utilize fully 
the greater vision 





D. 8S. Eddins 
through the new rear window, the 


rear view mirror is two inches 
wider. The chair-height front seat 
and the new design of hood and 
front fenders permit the Plymouth 
driver to see the road nearer the 
car. 

Windshield wipers are now 
electrically operated, and are of 
the single-speed, self - parking 
type. 

A unique pressure-vent radiator 
cap, which has been added as 
standard equipment, permits the 
cooling system to be operated at 
atmospheric pressure during nor- 
mal driving conditions. 

Under high-load, high-tempera- 
ture driving conditions, the new 
radiator cap provides a pressurized 
cooling system to allow high cool- 


ant temperature without boiling or | 


loss of antifreeze. 
* * . 


LL Plymouth engines now have 


a built-in bypass cooling system | 


He may be} 


rede- | 


and a larger rear | 


| 


wider windshield | 


| 





permitting water circulation and/| 


resulting in more uniform tempera- 


ture throughout the engine during | 


the warm-up period. 


The new system consists of a| 
passage in the cylinder head and| 
block providing direct access to the | 


water pump, 


and a_choke-type | 


thermostat to regulate coolant flow | 


to the radiator. 


Generator output has _ been 


raised to 45 amperes, an increase | 


of five amperes, providing greater 
electrical capacity for the opera- 
tion of car accessories. 

The new handbrake T-control 
handle is more accessible, and, as 
on former models, it operates inde- 
pendently of the foot brake as an 
added safety measure. 

In the Cranbrook convertible club 
coupe, the spare tire is 


mounted vertically as in other 


now | 








| Side View of Cranbrook Sedan— 


The Cranbrook series, also including a convertible and a club coupe, is the former Specia! 
Deluxe group on the 118!/2-inch wheelbase. The Plymouth engine, yielding 97 horsepower on 
a 7-1 compression ratio, has been retained in 1951 models 


coupe and sedan models, rather 
than on the trunk floor. 
The new Plymouth interiors 


offer a wider selection of uphol- 
stery and trim. Plymouth now 
also claims more headroom and 
more room to stretch out in the 
rear seat. 

There is a new instrument panel 
which features a more convenient 
grouping of controls, newly-shaped 
instruments and improved coloring 
and lettering for easier checking 
while driving. 

There are nine body-types in the 
new Plymouth line: the Concord 
series includes a two-door sedan 
and a three-passenger coupe as well 
as the two all-metal utility models, 
the Suburban and the Savoy; the 
Cambridge series has a four-door 
sedan and a club coupe, and the 
Cranbrook series includes a four- 


door sedan, a club coupe and the} 
| convertible club coupe. 


Among the Plymouth features 
which are retained are the six- 
cylinder 97-horsepower engine with 
a 7-1 compression ratio, the com- 
bination ignition and starter switch, 
automatic electric choke, cushion 


Ki 
1m 


|= 


Easier to Open— 
It's a snap to open the trunk of the 195! 
coor A new hinge arrangement has been 


incorporated into the cars, which went on 


dealership display Saturday. 
|tires, safe-guard hydraulic brakes 
|and safety-rim wheels. 

The Concord has overall length 
of 188% inches and overall width 
of 73 inches. The Cambridge and 
Cranbrook models are 193% inches 
long and 73% inches wide. 


am 
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PREMIER 
SEASON 


PRIVATE BEACH - SWIMMING POOL 


CABANAS 
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Air Conditioned Lobby, Cocktail 


Lounge, Coffee Shop. 


AirConditioned and Oceanfront Rooms. 


Casual attire encouraged. 


Sport fishing, golf, tracks, and all Miami 


Beach attractions few minutes away 





In driving, the Ocean Route takes you 
to the Kimberly in the better North 
Miami Beach area. Ample free parking 


on premises. Write for brochure 


Moderate Rates Always 


OCEAN FRONT AT 158th ST., 
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Memos to Dealers 





HE method in which information | Nash Owner's Policy presented to 
is offered to others is often as 


important as the information it-| 
self. If the approach isn’t right, 
the shot will miss its mark. 

In this respect, William Ran- 
dolph, executive secretary of the 
New Mexico Auto Dealers Assn., 
uses a well-written fly-leaf insert 
for material on the essentiality of 
the auto: 

“The New Mexico Auto Dealers 
Assn. takes pleasure in making 

available to you this material. 

“We hope it will prove of inter- 
est; will contribute in some meas- 
ure to a better understanding of 


the subject and will crystalize in| 


your mind the definite essentiality 
of the automobile to the American 
family as well as the tremendous 


By Bob Finlay 


| you at the time of delivery. 

“Our thanks for the confidence 
have placed in us. May you ton area. For instance: 
enjoy your Nash Airflyte to the} 
fullest and join the list of our en- 
|thusiastic owners.” 

. 


| you 





effect of the automotive industry | 
upon our national, state and local | 


economies.” 
The message carries the associa- 
tion and Randolph's name. 
. * * 


Personal 

WASH makes an important con- 
tact with new owners through 

a personal letter from H. C. Doss, 

sales vice-president. Dealers follow 

up with phone or personal calls. 

The letter goes like this: 

“Welcome to you as the owner of 
a new 1951 Nash Airflyte! 

“The new Nash you are now driv- 
ing represents nearly a half-century 
of experience in building fine cars. 
It incorporates engineering ad- 


vancements, refinements, and fea- | 
tures found in no other automobile. | 


“For instance, you are enjoying 
the greater strength, safety, stabil- 
ity, economy, and quiet afforded 
by Ajirflyte construction—proved 
through millions of driving miles by 
enthusiastic owners. You are en- 
joying the comfort of exclusive 
Weather-Eye conditioned air . 
the economical performance of a 
high-compression engine . . . the 
unobstructed visibility of a one- 
piece windshield. 

“We want you to get the maxi- 
mum enjoyment from your Nash 
Airflyte every mile you drive. For 
this reason, we suggest that you 
read the Nash Owner’s Manual 
supplied in the glove drawer of 
your new car, and we urge you to 
have your car serviced regularly 
by the Nash dealer who is par- 
ticularly qualified with factory- 
trained mechanics, approved 
equipment and adequate facilities 
to properly service Nash cars. 


“We are enclosing a handy cal- 
endar designed to fit your wallet 
or purse. On the reverse side you 
will find some practical service tips 
that will help you get the most 
from your Airflyte. Why not slip 
this card into your purse now and 
carry it with you as a reminder to 
give your car the best of care? Be 
sure to get your 1,000 and 2,000 
mile inspections from your Nash 
Dealer in accordance with your) 


News Holley Plant 
Waits Court Edict 


BOWLING GREEN, Ky. — A 
“friendly” suit has been filed in 
county circuit court here to test 
the legality of whether this city 
can issue $500,000 worth of bonds 
to build a plant for lease by the 
Holley Carburetor Co. of Detroit. 

Under the overall plan, Bowling 
Green would get a new industry, 
provide employment for its citizens 
and rental fees would eventually 
pay off the bonds resulting in the 
city owning the plant free of en- 
cumbrances. 

The suit merely seeks a legal 
opinion on the plan. The proposed 
plant would produce carburetors 
and other automotive parts. In 
Paris, Ky., recently, a court ruling 
upheld the right of cities to issue | 
similar industrial development | 
bonds. | 


Salute 


YRACUSE Buick Co., 
N. Y., marked the delivery of 


room. 

Said ad copy: 
|Buick delivery in 1950, an alltime 
record-breaking achievement, calls | 
for a note of sincere thanks and_/| Boston. 
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|appreciation to all Buick owners | 
|and the friends of Buick through- 
|out the Syracuse area. 

| “It is not pride that prompts this | 
|/announcement, but, naturally, we || 
|are proud of our accomplishment. 
| This announcement is made crow | te 
'cipally to acknowledge this show! 
of great confidence in Buick as a 
leader and a popular automobile in| 
this year, 1950. We salute the own- 
‘ers of the thousandth Buick and 
warmly congratulate them.” 

* * 


* * 


“The thousandth 
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Popular 
“Boltaflex" Cap 


Reinforced 
at all points 
of stress 


This is news that can make more 
money for you in seat cover sales. 
Now Rankin gives you more to 
sell than ever before. Smart new, 
195t patterns and colors in na- 
tionally advertised Lumite 
woven plastic and Polychrome 
plastic coated fibre fabrics. Pop- 
ular “Boltaflex” and _ specialty 
trims. Finer custom fit. Superior 
Rankin tailoring. Style, quality, 
long-lasting construction .. . all 
at POPULAR Rankin prices! 

Rankin warehousing gives you 
fastest delivery on models for 
every car... every car owner. 

Write today! Get free catalogs, 


prices and complete informa- 
tion on this BETTER PROFIT 
Rankin Plan. 


RANKIN MANUFACTURING CO. 
fol UT VG oh.) 
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Boston Ballyhoo | 

Auto advertising for both new 
and used cars is turning more to) 
eye-catching gimmicks in the Bos-| Gjf# fe Stowe (V#.}) Doctor— 


“Follow those searchlights or 
those flying saucers, they’ll lead 
you to Newton Motor Sales Co.” 
“Crazy Prices, and you will be 

crazy to pass them up,” Mahan Mo- 
Syracuse, | tors, Roxbury. 
“Take A Tip From A Man Who 


the 1,000th Buick in 1950 with a| Knows—Get Your Used Car Now!” Price Reduced 


while you 







WALNUT CREEK, CALIFORNIA | City 





* 


Raeburn R. McMahon, Chevrolet-Buick dealer in Morrisville, Vt., presents the keys of a 
new Chevrolet to Dr. H. W. Barrows. The car was a gift of the community for the doctor's 
| 60 years of service. Barrows bought his first car, a Model T Ford, from McMahon 35 
years ago. 





pound. The company says this re- 
|duction, of approximately 18 per- 
cent, is the first in 10 years. 


D. S. Frederick, vice-president, 


Plastic Ingredient 


large institutional newspaper ad|W. J. Walker Co., Wakefield. 

carrying a photo of the customer “Prices Drastically Reduced. PHILADELPHIA An eight-/|says the price cut is the result of 

taking delivery in the firm’s show-- We Mean Business—Do You?” | cent-per-pound price reduction on|improvement of manufacturing 
Healer Motors, Watertown. ;methyl methacrylate monomer in| processes and an intensive sales ef- 


“Good Advice! If you are going to) carload quantities has been an-|fort to uncover new uses which 
| need a car in the future, buy it now| nounced by Rohm & Haas Co. The| have justified large-scale produc- 
Hoover Motors,| cut is from 44% to 36% 


cents. In| tion. The product is one of the chief 
tank cars the Price is 35 cents per!intermediates in plexiglas. 









Note Superior 
NR Rankin 
Tailoring 


Lock-stitched 
throughout 










“s. Finest 
supported 
plastic 
facing 
Highest Quality 


Lumite woven 
plastic fabrics 


The Rankin SUPER 
COVER with “Boltaflex” 
cap and Nationally Adver- 
tised Lumite Woven 
Plastic Fabric. Number One 
in an All-Star line. 






In '51, Rankin Gives 
You Still Bigger 
Seat Cover Profits 


MAIL COUPON TODAY 
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§ RANKIN MANUFACTURIN | 
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{ Please send prices, samples and your bigger profit plan on the ! 
j Rankin Seat Cover Line. | 
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Good News for 
Automotive News Advertisers 


132 newsmen — 121 in the U. S. publication week after week 


and abroad and 11 in the Motor © to keep them renewing their sub- 
City . . . by far the largest in the 


industry. That’s what it takes 


scriptions year after year (price: 
$8.00, with no premiums). 


®@to get the news while its news Also — that’s what it takes to give 


THE MOST FOR THE MONEY to 


the automotive industry advertiser! 


® to keep those Decision Men reach- 


ing for the industry’s No. 1 


Reserve Space Now! 
Automotive News Almanac for ‘51 


ISSUED APRIL 30, 1951 
FIRST FORMS CLOSE MARCH 15 





THE WEEKLY NEWSPAPER OF AMERICA’S NO. 1 INDUSTRY 





DETROIT 26, MICHIGAN 


PENOBSCOT BUILDING ° 


ADVERTISING OFFICES: 


NEW YORK CHICAGO DETROIT LOS ANGELES 
Edward Kruspak J. Goldstein Dick Webber R. H. Deibler 
SI E. 42nd St. 360 N. Michigan Penobscot Bidg. 2506 W. 8th St. 

Murray Hill 7-687! State 2-6273 WO. 3.0495 Dunkirk 3-0303 









Expected Within Week .. . 





U.S. Maps 
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On ’51 Car Prices 


(Continued from Page 1) 


ing all prices and wages vanished. 
A plan for a 30-day freeze was 
conceived by DiSalle, but vetoed 
Thursday by Valentine. 

3. Valentine indicated that ra- 
tioning might be near, telling the 
National Retail Dry Goods Assn. 
that one of ESA’s hardest jobs is 
planning an equitable distribu- 
tion of scarce goods. 

4. Labor Statistics Commissioner 
Ewan Clague, speaking in Detroit, 

forecast a cost-of-living raise for 
automotive workers March 1 un- 
less the federal pay freeze is ex- 
tended. The new-car price and wage 
curb expires on March 1, the next 
review date for the cost-of-living 
escalator plan. 

5. Steel mills, after a meeting 
with ESA officials, agreed to con- 
sider a voluntary freeze on steel 
|prices at present levels on a com- 


as promptly as possible to deter- 
mine if the order should be amend- 
ed. Since that time requests for 
ceiling price adjustments have been 
received from several manufactur- 
ers, DiSalle said. 


The price director said that on 
| the basis of data and information 
presented at the hearings and to 
be made available, Hancock 
would provide the basis for a 
formula for such price adjust- 
ments as a study of the facts 
might prove necessary in the au- 
tomobile industry. 

The rollback on new automobile 
|prices was based on findings by 
| Valentine, including findings that 
|“(1) manufacturers’ prices for pas- 
|senger automobiles have risen and 
| threaten to rise unreasonably above 


| 


ithe prices prevailing during the 





|period from May 24, 1950, to June 
| 24, 1950; (2) such price increases 
Sd _ |will materially affect the cost of 
I ITTLE could be learned in| jiving and the national defense; 
4 Washington as to when addi- (3) the imposition of the ceiling 
tional mandatory controls over! prices established by this regulation 
prices ~_, po al pe be = is necessary to effectuate the pur- 
nounced. residen ruman Nad! pose of the Defense Production Act 
told a press conference that all per-| of 1950; (4) it is practicable and 
missible controls of prices and) feasible to establish ceiling prices 
wages would be applied as soon aS/for manufacturers’ sales of new 
possible. : as |automobiles; (5) such ceilings will 
DiSalle said the scheduling of the| be generally fair and equitable to 
Hancock hearings was in line with | sellers and buyers of new passenger 
a oo ba A en tae ——— — - buyers and sell- 
| industry a e ~|ers of related and competitive ma- 
lation was issued that automobile |terials and_ services, an the 
|price ceilings would be examined jssuance of this regulation will help 
‘eins ae | to effectuate the purpose of the Na- 
{tional Defense Production Act of 
Forum — 

(Continued from Page 4) Hancock, a partner in Lehman 
| down the vital relationship of |Brothers and chairman of Lever 
service volume to long-term suc- | Brothers. was a member of the War 
ones. Resources Board in 1939, an asso- 
| With the kind of uncertainties | ciate of Bernard Baruch in survey- 
‘that face all industry in 1951, auto-| ing United States rubber needs and 
mobile dealers with less than 100|SUDplies during World War II, an 
percent service absorption should alternate to Baruch on the United 
promptly initiate a program to ag-| Nations Atomic Energy Commis- 
gressively sell service on the streets, | Sion in 1946. 

on showroom floors and in service 
‘departments. Essentially, service) ( )FFICIALS of the ESA met Jan. 
department training, organization, 5 with 21 representatives of the 
facilities and management should | steel industry to discuss problems 
be up to topnotch standards. involved in establishing a price 
eae a stabilization program for the indus- 


NOTHER weakness in many try. : : 
f\ dealer organizations is that not) The big steel companies last Dec. 
enough is done to encourage and |! increased their prices by 5% per- 
‘hold manpower even in ordinary Cent after granting wage increases 
‘times. In extraordinary times like to their workers. Their refusal to 
these, all dealers must be concerned | Tevoke these increases has contrib- 
with retaining mechanical person-|Uted to a squeeze on new-car mak- 
nel. | ers. 
Nothing is more essential to the| At the meeting, called by DiSalle, 
welfare of the nation than uninter-|the ESA representatives were re- 
rupted private and business trans-| ported to have “proposed stabiliza- 
|portation. During World War II,|tion of existing steel prices on a 
automobile dealers were not only| voluntary company - by - company 
able to operate their business prof-| basis.” 
itably, but they prevented paralysis In a statement, the ESA said 
of the nation’s transportation. This’ that the industry representatives 
makes our job one of necessity to agreed that “this should be a 
the community and the country. | sound and satisfactory approach 
Dealers should convince their to the problem.” 
new-car sales forces of the divi- This » —_ : 
dends they collect by promoting is meant, it was pointed out, 
more parts and service volume. |°"!Y that the steel firms were ap- 
The dealer sales forces should | ?°Ving the “voluntary” company- 
make a point of selling new and | by-company approach, not that they 
used-car customers on the advan- had committed themselves to freeze 
tages of bringing cars back to Pces at existing levels. 
| their authorized dealers for serv- Companies represented at the 
| ice. meeting included U. S. Steel, Beth- 
Dealers should follow through|lehem, Republic, Jones & Laughlin, 
with service organization and man-| Youngstown Sheet and Tube, Kai- 
|agement of a kind to keep custom-| ser, Armco, Weirton, Sheffield, 
lers enthusiastically sold—both on|Sharon, Allegheny-Ludlum, Cruci- 
|product and service. All the tools|ble, Inland, Pittsburgh, Lukens, 
lof selling and advertising and pro-| Wheeling, Atlantic, Kaiser Steel 
|motion and publicity used to help| Products and Colorado Fuel and 
| sell new cars can and should be| Iron Corp. 
japplied by dealers in selling and | 


pany-by-company basis. 





* * * 


* * * 


promoting service and parts vol- 
ume. It is the same in principle and 


practice. 
| 
| 


* * * 
N A PERIOD of curtailment, 
more and more owners will be 


receptive to service selling. The 
stage of opportunity is set for us 
to play our part. 

Let’s go out after a large share 
of the gross service dollar for the 
authorized dealers who made the 
original sales and let’s do it today! 
There is much to gain and nothing 
to lose. Some will—some won't. 

Every man will write his own 
ticket, depending on how eager he 
is to get the business and make a 
reasonable profit in his operation. 





EPRESENTATIVES of the sul- 
fur, lead and zinc industries 
also met with officials of ESA to 
discuss problems relative to putting 
stabilization programs into effect. 


Car Rental Group 


Meets in Detroit 


| DETROIT.—Members of the Na- 
|tional Car Rental System, Inc., will 

arrive here tonight (Jan, 15) for the 
| system’s fourth annual convention 





| opening Tuesday at the Book-Cadil- 


lac hotel. Reservations have been 
made by representatives of more 
than 40 companies. 
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Mack's Distributor Council— 
The distributor advisory council of Mack M 


ssential part of Mack's policy-making gro 


stating membership plan gives representation for all types of distributors. 
December meeting in New York are (left to right): 
J. W. McCarthy jr., 


Charles Saitta, East Paterson, N. J.; 


Arcata, Calif.; 


Sook, Jackson, Miss., and Joe Sullivan, Grand 


Used-Car Chart Shows 
Gain of $31 in ’50 


(Continued from Page 


1950, the overall average price of 

used cars was $799. The inclusion 

of new models during January 

brought the overall figure to $970. 
> > > 


EBRUARY saw this sum shrink | 
it began the | 


to $956, before 
spring surge which carried it to 
$982 in March, $1,021 in April and 
$1,031 in May. 


That was the end, everybody 
thought, and prices slid during | 
June to $1,010—a figure which 


would have been lower had not the 
final week in the month seen some 
fancy prices paid for cars as a re- 
sult of the Korean fighting. 
Used-car prices hit their peaks 
in July and early August, but be- 
cause of time lags, the July index 
showed the overall average price 





Accessory of the YEAR 
The Sensational NEW 1951 


VISOR POUCH 















Everything at your fingertips, Zipper- 
fastened. The cleverest motoring conven- 
ience since the cigarette lighter. Simply 
slips over the sun visor of your car. 
A handy carry-all for sundry items. When 
the visor is in the “up position, the 
pouch can be used as a map carrier, with 
@ penciled route visible through the 
transparent plastic sleeve. 


Made in 3 sizes to insure 
custom fit. 
Packaged—I2 (Assorted) 
will package to dealers’ $10 X() 
specifications. Nationally 
advertised at $1.49. ° 
EXTRA DISCOUNTS Doz 
on gross lots 
Sent postpaid if check or money order 
2124 Fifth Ave. 
Pittsburg 19, Pa. 
PE oA 
A Tey 


on silent sales card, or 
IMMEDIATE DELIVERIES 
NAME PLATES 








DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-s: 
FREE SAMPLE... Yours to keep ro 
compare! 

@ NO OBLIGATION @ 


Stemac.. a 


oS eh ee ee = 


Ol na ae: COLORADO 





J. L. Reich, Winston-Salem, N. 
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(Continued from Page 1) 


from 128,300 units to 98,900. Much 
of this decline was due to holiday 
curtailed activity. Last week, in 
transit volume started to move up- 
ward again. 
* * * 

: oa : ANY dealers, who used “low- 
i oe 7 as Sak ce _ \ profit” selling to cut 1950 model 
Above, at the, inventories during November, said 
Johnstown, Pa.;| they continued such sales practices 
h. W. Benaticea. ‘| during the first 20 days of Decem- 


N.Y; W. G. 


up. The council 


George Leitenberger, 
Lawrence, Mass. 
C.; A. M. Hamel, Binghamton, 
Mich. After that, they 
showroom traffic picked up and 
they began trying for and getting 
full profit on most sales. 

For example, many dealers 
handling a dual line of cars for a 
large corporation which had not 
yet introduced 1951 models, said 
they still had a “cleanup prob- 
lem” on their hands up until just 


for the month to be only $1,006. | before Christmas. 

The index caught up with the ac-| Prior to Chr’stmas, they reported, 
tion in August, when the highest |they were discounting or trading 
loverall average price of the year! generously to pare stocks of both 

$1,063—was posted. 


* * * 


HE MARKET then started to | bracket. 

subside, and with the first im-| But after Christmas, they said, 
position of Regulation W on Sept.| they were taking no loss at all on 
|18, the descent picked up speed. the lower-priced jobs and giving 
| The average for September Only $100-$150 away on the medium 
wound up at $990, just $73 below priced ones. 
the average for the preceding | : arent 
month, and the second largest tai eons is no indication of hys- 
monthly decline of 1950. teria buying,” one dealer re- 


The original terms of Regulation 
W called for a down payment of | 
jone-third with 21 months to pay 
|the balance. These terms were in 
leffect less than 30 days when the 
| government tightened them on Oct. | 
| 16, decreeing that the time-payment 
limit be shortened to 15 months. 

The effect on used-car prices was 
to shrink the overall average to 
$927 during the month—$63 below 
ithe September figure and $136 un- 
|der the August level. 

” + 7x 


i NOVEMBER, things were even 
| worse. The average fell to $850. 
This was $77 below the average for 
October and was the largest month- 
| ly decline of the year. 

December started out to be just 
|}as poor a month as November and 
| by the middle of the month the av- 
|erage had sunk to $818. 


Announcements of defense con- 
| tracts and the prospect of a 
| shortage of new cars served to 

spur the market at that time, | 
however, and prices began to inch 
upward. 

Increases in the last two weeks 
;of 1950 were heartening but not 
|quite strong enough to pull the av- 
erage for the entire month over to 
the black ink side of the ledger. 


* * * 


HE OVERALL average for De-| 
cember leveled off. at $830. This 
was $20 under the November aver- 
age, a considerably smaller decline 
than the $60 and up losses of the| 
preceding three months. 
The upward trend has contin- | FOR SERVICE MANAGE: 
ued in the first two weeks of 1951. asad a a, s 
Excluding 1951 models, the cur- See mn Be oe 
rent overall average price is $846, ; 
only $4 under the level of Novem- oo S ne 
ber, 1950. The tremendous trifle 
The course of used-car prices in of service. 
|1950 was in marked contrast to the Mechanic's Assignments 
road traveled in 1949. In the latter Manpower Available 
year, prices declined in all but one 
month, and even that one month- 
June, 1949—saw the average ad- 
vance only $4. | 
| The 1949 price graph shows the 
|Overall average at the start of the 
year was $1,242. The price curve 


Rapids, 


9 
2) 


the other in the so-called medium 


* * * 


| ported. 
be apprehensive that automobile 
production will be hit harder than 





POSTED SCHEDULE: 


Measures mechanics 
efficiency. 


FOR DEALER: 

Flow of Work 
Efficiency of Department. 
Unsold Time 

Used profitably for 


used car conditioning. 


FOR MECHANICS: 
Jobs Waiting 

Speeds up work. 

Time Allowed 

Speeds up work, 


rose in March of 1949 when new Start and Finish Time 
models were included, but it would of Each Job 
have declined if the new models| 
hadn't been listed. 
+ * + 


VERAGE prices continued to fall 
4 in 49 until June when a $4 in- 
crease occurred. After that month, 
|the descent resumed, and the year 
|ended with the overall average fig- 
ure at $799—a loss of $443 from the 
average at the start of the year. 

There was not much change in 
| model-year volumes in December 
| Of 1950, measured against Decem- 
| ber of 1949. 
| 


fs 





The average value of a current 
(1950) model in December, 1950, 
was $1,594, against $1,566 for a cur- 
rent (1949) model in December, 
1949. 

—Bos Gorpon 


Jan. 1 Totals Average 9.2 Cars 


: New-Car Stocks Dip Again 


er Dealer... 
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| is generally expected by the govern- | stocks of 1951 model cars on Jan, 1 
ment’s mobilization program.” 
According to the survey’s find- 
ings, dealers are somewhat ap- 
prehensive, too. Most of them in- 
dicated that they expect substan- 
tial curtailment about the end of 
the first quarter of the year. 
Especially was this the outlook |™#@ny dealers have eased their at- 
held by one line of dealers whose t@#¢ks on Regulation W. Generally, 


reported that | 


lines—one in the lower-priced field, | 


“But the public appears to} 


Cars Cars Total 
Actu- in Poten- 
ally in Transit tial 
Period Dealers’ to Inven- 
Ending Stock Dealers tory 
Jan. 1. °47.. 75,838 175,000 250,838 
duly 1,°47.. 56,752 205,000 261,752 
Jan. 1, ’48. 78,636 242,000 320,636 
duly 1,°48.. 84,559 214,000 298,559 
Jan. 1, °49.. 196,883 293,000 489,883 
Mar. 1, '49.. 205,681 244,000 449,681 
Apr. 1, °49.. 194,949 310,000 504,949 
Sept. 1, °49.. 286,686 306,000 592,686 
Oct. 1, °49.. 340,457 278,000 618,457 
Nov. 1, °49.. 339,858 233,000 572,858 
Dec. 1, °49.. 298,781 122,000 420,781 
dan, 1, '50.. 261,754 188,500 440,254 
Feb. 1, °50.. 313,491 192,000 505,491 
Mar. 1, °50.. 312,457 159,500 471,957 
Apr. 1, '50.. 276,136 158,000 434,136 
May 1, ’50.. 196,738 152,000 349,238 
June 1, ’50.. 247,680 160,200 407,880 
July 1, ’50.. 311,084 167,500 478,584 
Aug. 1, °50.. 268,937 161,300 430,237 
Sept. 1, °50.. 239,642 160,400 400,042 
| Oct, 1, °50.. 208,367 157,800 366,167 
| Nov, 1, °50.. 330,571 158,500 489,071 
Dec, 1, ’50.. 295,521 128,300 *423,821 
Jan, 1, °51.. 308,714 98,900 407,614 
N.B.—Above figures include new cars 
actually in dealer hands, plus those in| 
transit, but consigned to individual dealers. | 
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(Estimated by Automotive News) 


To 


was well above the general average. 
|The consensus here was that cars 
eventually will become scarce, while 
high wages are bringing back many 
of those buyers who were pushed 
|out of the market by Regulation W. 


The survey found that a good 


|however, they would still like to 
see the length of time payments in- 
| creased to at least 21 months. 


'Two Subsidiaries 


‘Absorbed into 
Studebaker Corp. 


SOUTH BEND. Studebaker’s 
domestic subsidiaries have been 
merged with the parent firm, ac- 
cording to Harold S. Vance, presi- 


dent and board chairman. 
The move, made to. simplify 
Studebaker’s corporate structure, 


will in no way affect personnel or 
the responsibilities of those who 
have directed the branches, Vance 
said. 

Studebaker Pacific Corp., which 
has conducted operations in the Los 
Angeles area, will be known as the 
Pacific division and Studebaker Ex- 
port Corp. will be known as the ex- 
port division. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
jand sales every week. 
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|On the Financial Front . . 


Deep Roots 


Company Chiefs Picked 
From Own Ranks 

NEW YORK. — “Rolling stones” | 
seldom become presidents of well- 
managed companies, according to a 
study of 159 concerns considered 
in that category by the American 
Institute of Management. 

In fact, 36 percent of the presi: | (CORPORATION profits in 1951 
dents covered in this survey spent|\4 may well exceed those for all 
their entire working life with just|other years except 1948 and 1950, 
one company, and over half of 


By George Deery 
Associate Editor 





them stayed either with one com-| president of Standard & Poor’s 
pany or within the same industry, Corp. The statistical organization 
all the way to the top. Those who | 
worked for no more than three} 
concerns, including the one they | Auto Stocks Dee, 
now head, constitute three-fourths | Obeyeler ........:. 74 68% 
of the total. ; ) BRIE cenanceess 4 3% 
One conspicuous exception to this| General Motors .. 48% 46% 
general rule worked for 13 different; Hudson .......... 17% 16 
companies, according to the insti-| Kaiser-Frazer . 1% 1% 
tute’s report—but it took him 42| Nash-Kelvinator .. 19% 17% 
years to make the grade, whereas he eae coos .s an e 
his contemporaries in the group —— er crarees Xs % 
studied averaged 28 years from Willys-Overland 1% 11% 
opening job to president. Those Average for sae 
who remained with one concern 10 Stocks ...... 21.86 19.30 





averaged only 26. 


TO PRODUCTION 


“BLIND SPOTS” 


In concealed and HARD-TO-REACH places MIDLAND 
WELDING NUTS simplify the attachment of metal 
parts. As indicated by the illustration above, the Midland 
Nut is welded to the part so that a bolt can be turned 
into it without needing any device to hold the nut 
from turning. 

The Midland Welding Nut will save you time and money 
in like circumstances. Write or phone for full details. 


THE MIDLAND STEEL PRODUCTS CO. 
6660 Mt. Elliott Avenue «+ Detroit 11, Mich. 
Export Department: 38 Pearl St., New York, N. Y. 





World's Largest Manufacturer of 
AUTOMOBILE and TRUCK FRAMES 


be 





Air and 
Electro-Pneumatic 
DOOR CONTROLS “ 


Air and Vacuum 
POWER BRAKES 








|according to Charles A. Schmutz, | 





3rd Best Profit Year 
On Horizon Now? 


anticipates that volume of produc- | 
| tion will be at least 8 percent above | 


last year. 
Factors that will have an ad- 
verse effect include government 


lids on profits from its contracts, | 


price controls that will limit mar- 


gins, a probably drop in worker | 
efficiency similar to World War | 


II. 

Another is that accelerated de- 
preciation on essential new plant 
will take some cut out of reported 
profits, although this feature will 
increase real earnings—the cash 
flow, the firm states. 

* + * 


GAINST these are found several] 


advantages such as “long and| 


uninterrupted production runs and 
the thinner spreading of overhead 
burden over large production,” says 
Schmutz. 

“Balancing these factors,” he 
adds, “suggests that profit margins 
may be little changed from those 
of 1950, but that, by virtue of in- 
creased sales, total net before taxes 
will be higher. 

“There is a very good chance 
that this figure may run in the 

neighborhood of $45 billion for 
all corporations combined, which 
would compare with $38 billion in- 
dicated for last year. 

“The effective taxes, we believe, 


will average in the neighborhood of |such importation recently granted} , 


55 percent, or approximately the 
same as 1942. Unless another meas- 
ure is passed later in the year (and 
retroactive), corporations not sub- 
ject to excess profits taxes will pay 
normal and surtaxes at a combined 
rate of 47 percent. 
* + * 


— subject to EPT have an 
upper limit of 62 percent on 
total taxes, so that an average of 
around 55 percent seems a reason- 
able assumption.” 

Using the above formula, net in- 
come after taxes would drop to 
$20.2 billion. This would compare 
with about $21 billion indicated for 
last year and would outdistance any 
year before 1950, exclusive of 1948, 
when $20.9 billion was earned. 


“Not only will this year’s net 
profits be high, but they cover the 
current rate of dividend pay- 
ments—in the neighborhood of 
$9.5 billion, including extras—by 
a wide margin. 

From the standpoint of both 
earnings protection and dividend 
income, investors would seem to 
have little to fear in the coming 
year,” Schmutz concludes. 


Federal-Mogul 
Boosts Output 


Operations in the Detroit plant 
of Federal-Mogul Corp. are now 
already higher than they were be- 
fore the company’s eight-month 
strike, the corporation announced 
in a note to stockholders. 


“Within three months after the 
strike ended, more than 1,100 or- 
ders for our regular line of Detroit- 
made products and a small number 
of military orders were on our 
books,” the firm states. Employ- 
ment has been increasing steadily 
and is now well over the 400 mark 
(as compared with 291 before the 
strike), it adds. 


American Brake Shoe Sales 


Pass $100,000,000 Mark 


Shipments of American Brake 
Shoe Co. will approximate $106,000,- 
000 in 1950, William B, Given jr., 
chairman, predicted in a new year’s 
statement. This compares with $91,- 
734,000 in sales for the year 1949. 

While profits for 1950 will be 
affected by the application of an 
excess profits tax in the last two 
quarters, they show substantial im- 
provement over 1949 which was a 
bad period for this concern, he said. 

= +. + 


Earnings 
Hayes Industries, Inc. — Quarter 
to Oct. 31: Net profit, $163,777, or 
49 cents a share, against $147,597, 
or 44 cents a share for the similar 
quarter a year ago. 





By Douglas Grahame 
Staff Correspondent 


EXICO CITY.—Mexioan assem- 

bly plants have tripled their 

production of automobiles and 

|trucks, and an output of more 

|than 28,000 vehicles is forecast for 
1951. 

That total is expected to cover 


all car and truck needs of the | 


country for the year. 

Maximum production has been 
achieved now because the govern- 
ment lifted output restrictions early 
last fall. 
| * * * 

No Imports 

MPORTATION of all automo- 

biles, new or used, now is for- 
|bidden, and the special permit for 


residents of U. S, border zones has 
been cancelled, the ministry of 
finance has announced without ex- 
planation. 

However, the ministry pointed 
out that U. S. and other foreign 
tourists can continue to bring in 
their cars, but strictly for their 
own use. It continues to be illegal 


for visitors to sell their automo-| 


biles in Mexico, 

The federal supreme court has 
upheld the national law of July 
9, 1947, which allows the govern- 
ment to confiscate all automo- 
biles illegally brought into Mex- 
ico, 

The case was the rejection of a 
request for a writ to restrain the 
government from confiscating a 
smuggled car. The court, however, 
ruled that the law allows the gov- 
ernment to “deport” cars of illegal 
entry when fines are paid. 

7 * * 


Road Race 
HE 1951 automobile road race, 
from Mexico’s northern to 
southern border, will be held in 


_ American Titan 
30-Page Booklet Gives 
A Look at GM 


DETROIT.—General Motors, the 
world’s richest corporation, is 
owned by 430,000 stockholders. Of 
them, 82 percent are individuals, 
none of whom owns as much as 1% 
percent of the total. 

These and many other facts are 
given in a 30-page booklet pub- 
lished by the GM public relations 
department. Subtitled “Some facts 
about General Motors, an American 
industrial enterprise,” the booklet 
is called “A Look at GM.” 

Looking further into ownership 
of GM, the reader finds that the 
largest group holdings—22.7 percent 
—is owned by E. I. duPont de Ne- 
mours & Co. But, the booklet points 
out, that this common stock is 
really owned by about 110,000 du- 
Pont stockholders. 

GM employs more than 450,000 
workers—not counting its 18,000 
dealers, 12,000 suppliers and their 
employes—in over 100 plants in 52 
communities in 16 states plus 
branches in 18 other countries. 

C. E. Wilson, GM’s president, has 
listed six basic principles to guide 
management in running this com- 
plex organization which consists of 
over two dozen semi-independent 
divisions. Those principles: “Put the 
right people in the right places; 
train every one for the job to be 
done; make the organization a co- 
ordinated team; supply the right 
tools and right conditions; give se- 
curity with opportunity, incentive, 
recognition, and look ahead, plan 
ahead . for more and better 
things.” 


U.S. Rubber Record Since 1939 


Auto News from Mexico 


Vehicle Output Tripled; Car Imports Halted; 
North-to-South Border Race Set 
















Earned Price Range 

Year Ended Net Sales Per Share, Common Common 

Dec. 3! (Thousands) Common Dividends High Low 
Pre 195,311 2.91 —_ 52% — 31% 
erieisiuxasedan 228,989 3.58 — 41% —15 | 
BEE cc sececssesvess 315,345 4.36 2.00 28% — 18% » 
Ebrs<stteeveevesss 290,992 1.82 — 27% — 18% | 
P66 edeeseoveesed 422,271 5.09 1.00 46% — 25% | 
1944.. 443,077 6.04 2.00 54% — 40 i 
DNS wettweeseee sen 471,506 4.44 2.00 713% — 51% 
PN 60 Vesveevusese 494,753 10.23 4.00 830 — 48% 
__... SEE ee 580,968 9.39 4.00 60% — 40% 
Serer ee 572,025 8.48 4.00 49% — 37% 
SPN 600056 ceeteueen 517,440 5.62 3.00 48 — 31% 









|March, although no definite date 
has been set yet. 
The race will begin at Ciudad 
Juarez and end at El Ocotal. The 
grand prize will be $57,800, plus 
| $1,720 for the winner of each lap. 
| This annual event, which was 
|started last year, draws many U. S. 
| entries. 

| An automobile theft ring, which 
is said to have stolen 30 cars 
worth $115,000, has been broken, 
according to the Secret Service. 
| The ring operated in Mexico City, 
| Vera Cruz, Tamaulipas and Ta- 
basco states. 

The ring-leader is Carlos Gutier- 
rez Marie, millionaire vanilla plant- 
er, police said. Only eight of the 
stolen cars have been recovered and 


returned to their owners. 
* + * 


New Vehicle Tax 

A 10 PERCENT levy on new cars 
é and a 4 percent tax on new 
[trucks and buses assembled in 
|Mexico has gone into effect here. 
The funds will be used by the re- 
|cently created national local roads 
|committee to build and_ repair 
Mexican highways. 

In passing the new tax law, the 
| federal legislature remarked that it 
|hopes the levies will curb disordi- 
nate price hikes of vehicles assem- 


|bled in Mexico. 
7 7 * 


Fiat Agreement 


ARRANGEMENTS by Italy’s Fiat 

for the manufacture of its 
diesel motor for eight-ton trucks 
|are nearing completion, said Ing. 
| Jesus Aguirre Delgado, manager of 
“Anahuac,” the semi-official motors 
and machinery works here, after an 
interview with President Miguel 
Aleman. 

Observers here believe that 
Fiat has made a deal to use 
Anahuac’s plant. Delgado re- 
vealed that final arrangements 
await only President Aleman’s 
decision about how much the gov- 
ernment will participate in the 
| undertaking, in which private 
Mexican interests will also share. 

Government and automotive 
transportation companies hail the 
pending agreement as a boon to 
Mexico because it should consider- 
ably reduce the shortage of heavy 
trucks in this country. 





LICENSE PLATE 


FASTENERS 


—= | 


On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
li- 
cense plate securely in place. Will 


and square shoulder) fastens 


not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from... 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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Magnetic Force 
Operates New 
‘Button’ Brake 


RENSSELAER, N. Y.—The ac- 
elerator may soon be left in lone- 
ivy splendor as the only foot gadget | 
n the modern automobile. 

The emergency brake lever has | 
long since retreated under the dash- 
board. The clutch pedal is becom- 
ing obsolete in the day of auto- 
matic gears. 

Now the old foot brake bids fair 
to give way to a pushbutton on the 
steering wheel. A magnetic brake 
fluid has been developed in the 
department of mechanical engi- 
neering at Rensselaer Polytechnic 
Institute. 

A thin liquid, which becomes 
solid in proportion to the amount 
of magnetic flux through it, is the 
gripping agent in the brake. 






oer 


Fordville in Georgia— 


This is a night view of Franklin-Overstreet's remodeled 
dealership says its brightly lit lot draws much attention in Swainsboro (Ga.), 


5,000 persons. 


Affecting Factories and Dealers. . . 


“outdoor showroom."' The 





Auto Advertising 


The brake takes hold so smooth-| 


ly and its power increases so even- 
ly as the magnetic current is 
stepped up, that Prof. Neil P.| 
Bailey, head of the department, 
foresees many practical uses and 
says it may very well be adapted | 
to automobiles and other vehicles. 


The magnetic fluid was a dis- 
covery of Jacob Rabinow in re- 
search for the Federal Bureau of 
Standards. It is simply a mixture 
of oil and iron dust. 


Iron particles form into chains | 
along the lines of magnetic force. | 
in the magnetic fluid act) 


Those 
precisely the same. 


As the magnetic force increases, 
the chains of iron particles become 
more massive and the fluid pro- 
gresses by degrees into a solid. 


When it is confined between a 
stationary metal face and a mov- 
ing one, it sets up a stronger and 
stronger binding action as it be- 
comes more and more solid. Its 
grip dissolves immediately when 
the current is turned off the iron- 
oil mixture instantly liquefies. 


Trucks Not Cause 
Of Poor Roads, 
Black Declares 


CLEVELAND.—America’s truck- 
ing industry has played a vital role 
in this country’s growth, and trucks 
today are not’ responsible for 
clogged and deteriorating high- 
ways, said Robert F. Black, presi- 
dent of White Motor Co. in a 
speech before the East Cleveland 
Kiwanis club. 

Black pointed out: “We simply 
could not have had the benefits 
of mass production and distribu- 
tion, upon which our economy is 
based, without the corresponding 
growth in truck transportation, be- 
cause trucks serve industry at both 
ends in supplying materials 
and parts to meet production line 
schedules, and in distributing fin- 
ished products at the wholesale, 
retail and consumer levels.” 

He said that maintenance of 
highways and streets have not kept 
abreast with the nation’s growth 
for “since 1930, the population of 
the country has increased 22 per- 
cent, while automotive registrations 
of passenger cars, trucks and buses 
have increased 80 percent... . But 
we are struggling along with a 
highway system not much better 
than it was in 1930, and in some 
respects it has deteriorated.” 


Auto Sales Best 
Of Alltime for 
Canada in 1950 


TORONTO. Canadians bought 
400,000 cars and trucks during 1950, | 
more than in any previous year, 
the Canadian government reported 
last week. 

More than 2,500,000 cars and} 
trucks are now traveling Canadian 
highways, it was said, 250,000 more 
than at the end of 1949. Of these, 
1,800,000 were designated as cars, 
one for every 7.6 Canadians. 

Canadian auto plants turned out 
379,919 cars and trucks in 1950, 
compared with 292,584 in 1949. Of 
the 1950 volume, about 265,000 were 
passenger cars. 

During 1950 Canada _ imported | 
79,000 cars from Great Britain, | 
Europe and the U.S., while export. | 


The oil industry information com- 
mittee of the American Petroleum 
Institute is expanding its advertis- 
jing campaign in 1951 to reach a 
| larger percentage of the American 
people and at the same time to 
|give increased support to its rap- 
idly-growing field organization of 


| 


15,000 district, state, area and com- | 


munity committeemen, it was an- 
nounced last week. 

The committee’s 1951 ads, which 

take a factual, pictorial-news ap- 
proach to the petroleum business, 
will appear on the average of 
| Once a week in a major publica- 
tion. Twenty magazines and 
newspaper supplements having a 
total circulation of 46,961,267 will 
run the advertisements. 

The new campaign got under way 
in the first week in January. Dur- 
ing the year, advertisements will be 
seen in Life, Look, Saturday Eve- 
ning Post, Collier's, U. S. News & 
World Report, Pathfinder, Ameri- 
can Weekly, This Week, Capper’s 
Farmer, Country Gentleman, Farm 
Journal, Successful Farming, Farm 
j}and Ranch—Southern Agriculturist, 
| Scholastic Magazines (Senior and 
Junior), Grade Teacher, The In- 
| 8tructor, Editor & Publisher, Amer- 
ican Press, Publishers’ Auszxiliary 
and Broadcasting-Telecasting. 

The agency is Sullivan, Stauffer, 
Colwell & Bayles during 1951. 

*” * os 


Graf Is Auto Editor 


Gene Graf has been appointed 
automobile editor of the New 
York Mirror. He will continue to 
serve as manager of the Detroit 
office. 


* * + 


Lumite’s Plans 


A new national advertising cam- | 
paign will be launched in 1951 by | 
the Lumite division of Chicopee | 
Mfg. Corp. of Georgia, to promote 
Lumite fabric for auto seat covers. 

The campaign will feature a 
series of full-page, four-color in- 
sertions in Holiday and the Sat- 
urday Evening Post, leading off 
with the back cover of Holiday, 
in the March issue. 

Tieing in with the national cam- |} 
paign in selling color coordination 
will be a number of merchandising | 
dealer aids, including window} 
streamers, consumer folders, coun-| 





|ter cards, decals, dealer mats and 


radio spot announcements. Geyer, | 
Newell & Ganger is the agency. | 
+ * * 


Promoted by N. Y. News 


Thomas J. Cochrane has been ap- | 


|pointed advertising director of the | 
|New York News, 


with John H.| 





T. J. Cochrane J. H. Glass 
Glass succeeding him as advertising 
manager, Glass had previously been 
local advertising manager. Coch- 
rane came to the News in 1919 as 
the first fulltime member of the 
advertising department. He had 
started with the Chicago Tribune 
in 1909 as an office boy. Glass joined | 
the News in 1921. | 

| 


* 
| Redbook Ge ains 
Phillips Wyman, publisher of 





ing 31,000 cars. 


Redbook, reports that total circu- 





lation in the last six months of 


2,000,000. The increase (approxi- 
over the corres- 
months of 1949, 
caused almost entirely by gains 


mately 40,000) 
ponding 


a town of 
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avs 
Victor Hawkins, 
search for Capper 


Farmers & Magazines 
director of 


Capper to prove it. 

The Capper group intends to 
point out that the increase in 
urban TV sets can be misleading 
if applied to “those big income 
farmers in Illinois, Wisconsin, 
Iowa, Kansas and other leading 
farm states.” 


“A survey 


was made 


come farm families of the U. S., 


Ford 


time of the survey,” 
* * * 


\75th Anniversary 
The Chicago Daily News was 
75 years old Jan. 3. Only a few 
| thousand copies of its first issue, 
| which contained four pages, were 
| printed. It pointed to an average 


1950 will be the largest in its | daily sale last November of 
history. 562,824. 
It is expected to average over At one time it was controlled by 


six 


in _newsstand sales, he said. 


LADY VOYAGER 


Ladies’ 3-pc. Set consists of Weekender, 
ond Pullman in TOP-GRAIN ANILINE COWHIDE. 
Matching cowhide binding gives bumper protection 
not just the ends. 


the long way around each case... 
Lined with Coronation Satin. 


Dealer's Cost: $116.00 per set 


Also shown: Victoria Train Case. 


Dealer's Cost: $31.00 
WARDROBE p> 


Scientifically designed lightweight hanging fixture car- 
ries eight dresses without wrinkling. Protected by a 
pleated curtain. Tie-tapes and four full-shirred pockets 


care for a large quantity of addi- 
tional clothing and accessories. 
Three shirred pockets keep numer- 
ous small items securely in place. 
(21''x18"'x8'/2"'). 


Men's 2-pc. set consist- 
K ing of Convertible 2- 
Ne Suiter and Companion 
in Imported Pigskin 
(hazel) or Top-Grain Aniline Cow- 
hide. Simply snap Maximillian's Ex- 
clusive SUIT-PAC (shown at right) 
out of Convertible 2-Suiter (shown at 





left) and you have an ultra-lightweight all-purpose 
bag. SUIT-PAC permits easier and rapid wrinkle- 
free packing and unpacking. Contains: 
tie rack; 
zipper closed curtain; 


Dealer's Cost: 


soiled laundry compartment; 
weight hangers; 
divider. 


YOUR CUSTOMER'S INSURANCE POLICY 
Only Maximillian Luggage is 


BONDED by a National Bonding Company for five years 


for lasting satisfaction. 


against all defects in workmanship and 


FIRMAN LEATHER GOODS 
137 E. 25th St., NEW YORK 10, N. Y. 


(rich medium tan), SADDLE 
also in eggshell-white RA 


Firm Name 
Addres 





@ Hand-polished solid 


COLORS: Cherrywood (Soop cherry-brown), 
eae natural tan). VOYAGER 


City. 


the late Col. Frank Knox, Repub- 
lican vice-presidential candidate 
in 1936 and secretary of the Navy 
in World War II. After Knozx’s 
death in 1944, the controlling in- 


is 


Wardrobe 








<q PULLMAN 


Ideal for packing bulk weor- 
ing apparel for long trips. 
Five full-shirred pockets, one 
of which is removable, zip- 
pered and waterproof, hold 
accessories. Tie-tapes prevent 
shifting. (26''x16''x8"') 


a WEEKENDER holds ample 
clothing for ao weekend trip. Smaller 
version of Pullman case (see above) 
(20° x13'/y''x6'2"") 


8 TRAIN CASE An ideal case for the 


overnight visit, with ample space for per- 
sonal clothing. Removable easeled mirror 
in lid. Sliding jewel tray. Shirred pockets 
loops hold your 
(14°'x10''x8"') 


Lifetime wear elastic 
cosmetic botties and jors. 





brass hardware 


built-in 
2 light- 
and stiff 


$89.00 


materials. 


CORP. 


Please ship following: 


GINGER 
Matching Victoria Train Case 


#2—2 pe. FIELD EXECUTIVE Set 


sec cccieaideie 


re- 
Publications, 
wants ad people to know that “big 
income” farmers are forgotten men 
when it comes to television owner- 
ship and offers a map prepared by 


in April, 
1950, among 1,300,000 of the top-in- 


all of whom subscribed to Capper’s 
Farmer. Only 2.8 percent of these | 
families had television sets at the 
Capper states. 





#i—3-pe. LADY VOYAGER Basic Set 


37 
terest was sold to John 8. Knight 
who also publishes the Detroit 
Free Press, the Akron Beacon- 
Journal and the Miami Herald. 

7 + 


A. J. Eldred Dies 


Andrew J. Eldred, 57, who re- 
signed as advertising manager of 
Hudson in 1931 to become president 
of Autopulse Corp., at Ludington, 
Mich., died at his home there last 
week. 


100th Birthday 


With its Jan. 1 issue the New 
York Times started its centennial 
year. The anniversary date is 
Sept. 18. The prospectus prepared 
for the paper called for a one- 
cent newspaper to be distributed 
| “in the cities of New York, 


Brooklyn and Williamsburg.” 
* + * 


L. P. Hardy Dies 

Lawrence P. Hardy, 72, former 
auto editor of the New York World, 
| died at his home, Jan. 2, in 
| Peacham, Vt. 


* 





* * * 


Names 

Joel McPheron has joined Geyer, 
Newell & Ganger, Inc., as an ac- 
count executive. McPheron was 
formerly assistant to the vice-presi- 
dent of traffic and sales of Pan 
American Airways, in charge of 
media advertising. 


$159.50 
EXTRA ON 
EVERY CAR 
46°) me) 38 E 








NOW IS THE TIME! 


Here's your opportunity to increase sub- 
stantially your earnings per car. Car buyers 
are travel-minded and, therefore, excellent 
luggage prospects. 
quick to accept a handsome set of luggage 
which can be paid conveniently as part 
their on 


car. . 


Your customers will be 


of regular monthly payments 


the 


Make $159.50 when you sell the 4-piece 
LADY VOYAGER set and the 2-piece men's 
FIELD EXECUTIVE set. 


LOW PRICED SPECIAL—make $84.60 when 
you sell the low priced Leather-Hyde* 
6-piece WAYFARER set. 


*Leather-Hyde is a leather-plastic blend. 





ORDER 
DIRECT 
FROM 

THE 
MANUFAC- 
TURER 


TODAY! 
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Advertised 
Consumer Priced 
Quantity Color Dealers s Cost Incl. Fed. Tax § 
| aaa $116.00 | $232.80 
| fi $ 31.00 __| $63.00 
| ~ $ 89.00 $178.80 





TRAVEL MASTER 2-pc. Matched Men’ s Sets (Not Illustrated) 





Travel Master in Top Grain Cowhide 





Buyer's Signature. 


BONDED LUGGAGE — THE IDEAL GIFT 
bm YT Te La balt]| 


* Appreciated 
* Practical * Original 


ae la at eT tol 





“who has everything’ 


Travel ‘Master in Deep Buff Cowhide 











rite Includes Men's 2-Suiter and Com- 
* Suitable panion, Ladies’ 14°' Train Case; 
21"' Weekender; 21" Wardrobe: 
26"' Pullman 


| | i $7 72.50 | $147.00 00 
| $ 54.00 | $107.90 

6-pc. Leather- Hyde* WAYFARER. Set (Not Illustrated) 
$127.00 $253.95 
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figure should have been $936. 


Events of the past week have illustrated a continuing strength in 


the market, The overall average 


for the preceding seven-day period, The latest postwar models paced 


the rise. 


The price of ’51ls gained $16 to an average of $1,994, while ’50s rose 
15 and ’49s went up $18. The market, otherwise, was slow, while 
prewars lost ground, One-dollar gains were chalked up in the prices 
of ’46 and ’48 models, while ’47s advanced $7. 

There was improved action at the auction marts during the period. 
A breakdown of sales at nine representative auctions last week 
shows that 739, or 69 percent, of the 1,075 offerings were sold. In the 
previous week at the same auctions, 609, or 64 percent, of the 959 


offerings were sold. 


Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


LEBANON, N. J. 


(Lebanon Auto Auction, Sale every 
Wednesday. Prices are for sale of Jan. 3.) 
(Market strong for clean postwars, par- 
ticularly '49s. Prewars are finished, unless 
very clean, Sold 42 units out of 51 offer- 
ings.) 
BUICK—’'50 Super Riviera coupe, $2,150*. 


‘49 Super sedan, $1,580*, $1,570*, 2 at 
$1,540*. '47 RD sedan, $925. ‘41 Special 
sedan, $300. 


CHEVROLET—’51 SL Deluxe sedan, $2,045. 
50 SL Deluxe sedan, $1,590, $1,550, 
$1,480. '49 FL Deluxe sedan, $1,225; SL 
Special club coupe, $1,140. '48 FL sedan, 
$1,005. ‘46 FL aerosedan, $770. "41 
_ coupe, $425, $390. '40 MD sedan, 
$225. 


CHRYSLER—’'49 Windsor sedan, 
'48 NY sedan, $1,090°*. 

DODGE—’48 Custom club coupe, $1,005. 

FORD—’'50 CD (8) sedan, $1,450. '49 Cus- 
tom (8) sedan, $1,150; Standard (6) se- 
dan, $1,030. '47 SD (8) sedan, $780. ‘41 
SD (8) conv., $340. 

HUDSON—'47 Super (6) sedan, $660. 

KAISER—'49 Deluxe sedan, $940*. 

LIN COL N—'49 Cosmopolitan 
$1,475°. 

— - sedan, $1,335. '46 sedan, 


NASH—'47 (600) sedan, $700. 
OLDSMOBILE—'49 (98) sedan, 
"46 (66) sedan, $695*. 


$1,565". 


sedan, 


$1,590". 


PLYMOUTH—'48 SD sedan, $775. ‘46 SD 
(taxi), $210. 
PONTIAC—'49 Chieftain (6) sedan, 


$1,480°. ‘46 SL (6) sedan, $795. ‘41 SL 
(8) sedan, $405, $260. ‘40 Deluxe (6) 
sedan, $225. 

—— Commander sedan, 


HOUSTON 


(Gulf Auction Co, Sale every Tuesday. 
Prices are for sale of Jan. 2.) 

(Market is good. Sold 30 units out of 60 
offerings.) 
CHEVROLET—’'51 FL Deluxe 2-dr., $1,875. 


‘49 SL Deluxe 4-dr., $1,140. ‘41 club 
coupe, $230. 

FORD—'51 Custom (8) 2-dr., $2,125, 
$2,150, $1,925. ‘50 Deluxe (6) 2-dr., 


$1,280. '49 Custom (8) 2-dr., $1,075; \%- 
ton pickup, $825. ‘48 %-ton pickup, 
$695; 2-dr., $660. '47 %-ton pickup, $475; 
2-dr., $710; station wagon, $865. '46 club 
coupe, $735. "45 %-ton pickup, $450. ‘41 
2-dr., $260. '36 2-dr., $110. 
KAISER—’'51 Henry J 2-dr., $1,210. 
MERCURY—'48 club coupe, $875. 
OLDSMOBILE—'50 (88) 4-dr., $2,150". 
PACKARD—'50 4-dr., $1,425, 
PONTIAC—'50 (8) Catalina, $2,400°*, 
SL (8) 2-dr., $1,200. 
STUDEBAKER—’'50 \%-ton pickup, $1,310. 
‘47 4-dr., $450. 
ee GMC %-ton panel, 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 

Thursday. Prices are for sale of Jan. 4.) 
(Market is picking up. Prices on clean 

pleces were up. Sold 39 units out of 58 

offerings.) 

BUICK—’49 Super sedan, $1,430. '47 Super 
4-dr., $880. '41 Special sedan, $220. ‘39 
Special 4-dr., $190. 

CADILLAC—'46 (61) 4-dr., $1,155. 

CHEVROLET—’51 FL Deluxe 2-dr., $1,850, 
$1,810. ‘50 SL Deluxe 4-dr., $1,400, ‘49 
FL Deluxe 4-dr., $1,220, $1,205; 2-dr., 
$1,225; SL Deluxe 2-dr., $1,180; SL Spe- 
cial club coupe, $1,195. ‘48 FL aero- 


"49 


sedan, $1,095, $1,090, $1,085, $1,075. ‘46 
FM 4-dr., $780. '39 4-dr., $215. 
DeSOTO—’'41 Custom 4-dr., $205. 
DODGE—'41 2-dr., $225. 
FORD—'50 CD (8) 2-dr., $1,400. '49 Cus- 
tom (8) club coupe, $1,050*. '47 SD (6) 
2-dr., $735. '46 Deluxe (8) 4-dr., $645. 


HUDSON—’'46 Super (6) 4-dr., $485. 
KAISER—’'49 Special 4-dr., $875. 
NASH—'47 Ambassador Super 4-dr., $730. 
OLDSMOBILE—'50 (88) Deluxe club coupe, 
$1,710. '48 (66) Sedanet, $1,005. 
PACKARD—’'47 (Taxi) 4-dr., $280, $250. 
PLYMOUTH—’'49 SD 4-dr., $1,220. '47 De- 
luxe 2-dr., $660. '39 Deluxe coupe, $165. 
PONTIAC—’50 (8) Catalina, $2,075. ‘48 
(6) 4-dr., $1,155. '47 Sedanet, $835. 


OAKLAND, CALIF. 


| 
(A. L. Pollock's Auto Dealers Wholesale 


Auction. Sale every Wednesday. Prices are 
for sale of Dec. 27.) 


(Market strong on all postwar models.) 


BUICK—'47 Super 4-dr., $990. ‘42 Super 
sedan, 4-dr., $450; 2-dr., $385, $410, ‘41 
4-dr., $165; 2-dr., $250. ‘40 club coupe, 
$225; station wagon, $290. 

OADILLAO—’'49 (60) Special 4-dr., $3,160*; 
(62) club coupe, §2,800°. ‘48 4-dr., 
$2,185°. '47 conv., $1,635°; 4-dr., $1,575*. 

CHEVROLET—'50 SL Special club coupe, 
$1,395; SL Deluxe 2-dr., $1,600; 4-dr., 
$1,625, $1,775*; conv., $1,700; %-ton 
pickup, $1,445. °49 FL Deluxe 2-dr., 
$1,310. '48 4-dr., $1,030. '47 club coupe, 


‘46 

conv., $875. 

OHRYSLER—'50 NY 4-dr., "39 
Royal 4-dr., $180. 

DeSOTO—'40 4-dr., $200. 

DODGE—'48 4-dr., $1,070. '47 %-ton pick- 
up, $760. '42 2-dr., $300. '41 4-dr., $325. 

FORD—'49 Custom (8) 4-dr., $1,150, 


$2,745°. 


Used-Car Auction Prices 


Market Trend 


Due to a clerical error, last week’s issue of Automotive News 
(Jan, 8) listed the overall average price of used cars as $1,127. The 


'51 SL Deluxe 2-dr., $1,825. 
"49 SL De- 


CHEVROLET 
50 FL Deluxe 2-dr., $1,475. 





luxe 4-dr., $1,190, $1,205. '48 FM 2-dr., 
$865, $890. '47 FL aerosedan, $895. ‘42 
Master 2-dr., $255. ‘41 MD 2-dr., $370. 

FORD—'51 Custom (8) 2-dr., $1,980, 
$2,055*. '50 CD (8) 2-dr., $1,340; Crest- 

| liner, $1,710*. '49 Custom (8) 2-dr., 
$990, $1,045, $1,090. ‘46 2-dr., $660, 
$665, $555. 

FRAZER—’'48 4-dr., $830. 

HUDSON—’46 Super (6) 4-dr., $390. 

KAISER—'48 4-dr., $645. 

LINCOLN—'49 2-dr., $1,440". 

MERCURY—’49 2-dr., $1,315*, $1,375*. 


OLDSMOBILE—’49 (98) 4-dr., $1,475*. 
PLYMOUTH—’'50 Deluxe Suburban, $1,610; 
SD 4-dr., $1,740. '47 SD 4-dr., 


rose to $990, $4 above the figure 





PONTIAC—'51 Chieftain (8) 4-dr., , d8E 
2-dr., $2,395*; Catalina, $2,755*. '48 (8) 
2-dr., $1,115. 

ALBANY, N. Y. 
(Tim Anspach's Dealers Auto Auction. 


Sale every Monday. Prices are for sale of 
Jan, 2.) 

(Prices just about steady on nearly 
new cars. High-mileage, average cars 
were a little harder to sell than in the 






































Average Used-Car Prices 


(Compiled by Automotive News) 


Model Jan. 1951 Dec. Nov. 
(to date) 1950 1950 
1951... $1,994 one aves 
1950 1,628 $1,594 $1,620 
1949. 1,217 1,197 1,221 
1948 950 920 944 
1947 766 763 7 
1946 702 671 683 
1942. 319 338 368 
1941. 341 328 337 
Overall - ae - ~~ 
Average... $ 990* $ 830 $ 850 


*Includes °51 models, 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 































previous week, Sold 66 units out of 97 SL Special sedan, $1,185, $1,235, $1,230, $775; ‘4-ton pickup, $600. ‘46 SM club 
offerings.) $1,240, $1,245, $1,250; %4-ton pickup, | oe wre ao ean coupe, $700, ‘41 
BUICK—'49 RM 4-dr., $1,560°. ‘46 RM $995. '48 FM sedan, $805, $850, $955,| MD 4-dr., $400, geul). ; 

4-dr., $775. ‘41 Special 4 ‘ni $500, °39 $960, $1,050, $1,055, $1,090. '47 SM sedan, | CHRY ae Res wen al $1,- 
Special 4-dr., $200. $745, $765, $775, $780. $510, _ 3825. 46 | erie an Deh i $830; 1-ton 

$1,200; 2 $ $ CADILLAC—"49 (61) 4-dr., $2,500. 51h0. geen di "sodan’ 9385" $3) 9 ee 3500. ee ce 
200; 2-dr., $1,230-$1,155; (6) 4-dr., |\CHEVROLET—'51 SL Deluxe 2-dr., $1,-| $780, $805. ‘41 sedan, $375, $385, '40|_ stake, $000. , . : 
$1,105. "47 (8) 4-dr., $700; 2-dr., $705;| 850°, ‘50 SL Deluxe 4-dr., $1,550; SL| sedan, $425. wee Corem (2), Sar-cen plete 
cony., $860; (6) 2-dr., $700. '46 (6) 2-dr.,| Special 4-dr., $1,435; FL Deluxe 4-dr., | CHRYSLER—'49 Windsor sedan, $1,420, | 050; 2-dr.,_ $1,979. (00. hall-ton Biblia, 
$605. 41 (6) 2-dr., $220; (8) 2-dr., $425. $1.670*; 2-dr., $1,550, ‘49 SL Special $1,450. '48 Windsor sedan, $995, $1,065, $1,050. 49. —— = = “rn oN 

HU DSON—'47 4-dr., $605. '46 4-dr., $485. 4-dr., $1,135; SL Deluxe 2-dr., $1,150; $1,075, $1,255. '47 Windsor sedan, $875, | $1,050, a as "on “g540; etnies 
42 club coupe, $220. 4-dr., $1,160. ‘48 SM 4-dr., $860, $790; $925. | ae 815 a7 SD <8) club coupe 

LINCOLN--'49 4-dr., $1,375. ‘41 2-dr., station wagon, $860; FL aerosedan, $970, | DeSOTO—’'50 sedan, $2,135. (8) _2-dr., $ or Sar 760, $640, $830. 
$245. c $940. °47 FL aerosedan, $805; FM 4-dr., | DODGE—’'48 ‘'%-ton panel, $600. $875. 46 Deluxe song,” $760, , 

MERCURY—'49 club coupe, $1,360; 4-dr.,| $790. $750, | FORD—'51 Custom (6) sedan, $1,995. '49 39 Deluxe 2-dr., "as 660 
$1,465. ‘47 club coupe, $905. CHRYSLER—'50 Windsor club coupe, §2,- Custom (8) sedan, $1,065, $1,075, $1,210, | LINCOLN— 49 4-dr., $ 1 180; 2-4 $1,- 

onan i-dr., $545. 025*, ‘47 Windsor 4-dr., $950, °46 NY| $1.245*. "48 (8) sedan, $800. ‘47 (8) eeeOuns 49 4-dr., $1,150; 2-dr., §1, 

OLDSMOBILE'48 2-dr., $1,120. 4-dr., club coupe, $725. sedan, $805. ‘46 (8) sedan, $505, $575, 50. 7 -“ " es 
$940. '46 (76) 2-dr., $800. '41 2-dr., $325. | DeSOTO—'48 Custom (7-pass.) sedan, $960.| $590, $595, $690. ‘41 sedan, $240, $245, | OLDSMOBILE — 00 & iat dite: 
'40 4-dr., $225. '39 4-dr., $205. DODGE—’47 Custom 4-dr., $780. '41 Cus-| $285, $335, $405. 2-dr., $2,010%. "4s «i 8) me : 

PLYMOUTH—'47 4-dr., $700. ‘46 2-dr.,| tom 4-dr., $290. HUDSON—’50 Pacemaker sedan, $1,455*. | __(88) station — luxe 4-dr., $1,500 
$565. '42 4-dr., $385. '41 business coupe, | FORD—’51 Custom (8) 4-dr., $2,025*, '50 '46 Super (6) sedan, $370, $375, $455. PLYMOUTH ane: SD S-ér $1,400, '49 
$250; 2-dr., $275. '39 4-dr., $165. Deluxe (6) 2-dr., $1,280; (8) %-ton| KAISER—’49 sedan, $975*. club Coupe, $1, si x o $1 100: SD 4-dr.. 

PONTIAC—'46 4-dr., $680. ‘41 4-dr., $330; pickup, $1,110. ‘49 Custom (8) 4-dr.,|LINCGOLN--'49 Cosmopolitan sedan, SD club coupe, a 0 be ob0 nas canes 
business coupe, $235. ‘40 club coupe, $1,075: 2-dr., $1,060, °47 SD (8) busi- $1,555"; sedan, $1,405. $1,050; Deluxe 2-dr., $1,020. 
$125. ness coupe, $650. '46 SD (8) 2-dr., $570. | MERCURY—’51 sedan, $2,525*. '49 sedan, 4-dr., $300. 5) Qed $1,375; conv 

STUDEBAKER—'49 Champion 4-dr.,|HUDSON—'49 Commodore (8) club coupe,| $1,205, $1,320, $1,370*, $1,425*, '42 se- | PONTIAC—'49 Guomele axdenek ‘$1,150. 
$1,600°. '41 4-dr., $225. $1,200, ‘48 Super (6) 4-dr., $950; Com- dan, $260. $1,500°. on oar Ch a ion 4-dr., $700 

modore (8) 4-dr., $1,010. OLDSMOBILE—'50 (98) Deluxe sedan, | STUDEBAKE! ay ab $950,” '48 
CONCORD, MASS KAISER—’51 Henry J (6) 2-dr., $1,230,| $2,300%; (88) sedan, $1,985*; (76) sedan, | WILLYS — 49 station wagon, 9vvl. 
2 , re $1,080. ‘48 4-dr., $700, ‘47 4-dr., $520. $1,600. *49 (98) sedan, $1,380*, $1,740*.| Jeepster, $700. 

(Concord Auto Auction, Inc, Sales every | MERCURY—’49 club coupe, $1,235, $1,270. "48 (98) sedan, $1,105*, °47 (76) sedan, nl 
Monday and Friday. Prices are for sales "41 4-dr., $385. $810*. '41 (8) sedan, $345*. e 
of Dec, 29 - Jan, 2.) NASH—’50 Statesman 4-dr., $1,230. ‘48| PLYMOUTH—'50 Deluxe club coupe, $1,600. iet ( olors 

(Sold 114 units out of 135 offerings.) Super (600) 4-dr., $720. ‘49 Suburban, $1,310; Deluxe sedan, $935. | u 
BL ICK—'50 Special sedan, $1,610, $1,615. | OLDSMOBILE—'49 (98) 4-dr., $1,510*. ’48 ’48 sedan, $710, $715, $745, $770, $775. 

49 RM sedan, $1,510*, $1,455*. ‘'47 (76) 4-dr., $960*, ‘47 (66) 2-dr., $750*. '47 sedan, $510, $545, $555, $515. | 1951 Auto Tags Due 

Super sedan, $850, $920. ‘41 Super conv., | PACKARD —'48 Super (8) 4-dr., $970. PONTIAC—’51 Chieftain (8) sedan, $2,595". | x 

$310. ‘40 Limited sedan, $125, ‘39 Spe- | PLYMOUTH—'48 SD 4-dr., $ ‘47 SD] ’50 SL (8) sedan, $1,500, $1,735*, | For Toning Down 

cial club coupe, $240; sedan, $140, ‘38 club coupe, $825; 2-dr., $635. ‘40 SD $1,770*, $1,775*. '49 Chieftain (S) se an, | , 

Special sedan, $200. conv., $270. '39 SD 4-dr., $170. $1,405*, $1.415*. "48 (8) sedan, $1,230*:| WASHINGTON. — New license 
CADILLAC—'47 (61) sedan, $1,300*. ‘46 | PONTIAC—'51 SL (8) 4-dr., $2,575". '49 ’47 (8) sedan, $775. ; |plate color combinations along 

(61) sedan, §1,325*. 42 (62) sedan, Chieftain (8) 4-dr., $1,550*. °47 (8) sta- | STUDEBAKER—'50 Champion sedan, | : highways will be toned 
750°, tion wagon, $850. '46 SL (8) sedanet, $1,410. ‘49 Commander sedan, $1,290*; | AMerican & y . 
CHEVROLET—'51 FL Special sedan, $1,- $600. Champion sedan, $1,045. |down in 1951, the American Auto- 

725; SL Special sedan, $1,697, $1,780; | STUDEBAKER—'48 Commander 2-dr., $1,- | WILLYS—’51 station wagon, $1,890; Jeep, | mobile Assn. reports. 

SL Deluxe club coupe, $1,945*. ‘50 FL 130*, '47 Champion 4-dr., $800, $1,310, $1,340. ’49 Jeep, $650. ‘48 Jeep, | . 

Deluxe sedan, $1,400; SL Special sedan, $495, $570. | “Only 19 states are adopting all- 

fol oe Eee a Te tee DETROIT , /new color combinations for next 

s ’ +479. ] ' | ” : “ 

sedan, $1,175, $1,300, $1,275, $1,250, $1,- (Aptco Auto Auction, Sale every Wednes- | MANHEIM, PA. year, _the AAA said. Ten states 

230; SL Deluxe sedan, $1,250, 2 at $1,-|day. Prices are for sale of Jan. 3.) (Manheim Auto Sales & Auction, Inc.| are using current tags with a new 

~~ “Suen, "hee en a (Sold 45 units out of 63 offerings.) | Sale every Friday, Prices are for sale of| gate tab to be inserted. In the 19 

$800; club 7 47 SM club | BUICK—'50 RM conv., $2,300*, '47 Super | Dec. 29.) i remaining states and the District 

$800; club coupe, $930. 47 SM club/''4.ar $850, ‘46 Super 4-dr.. $745. °40| (Sold 20 units out of 39 offerings.) e s. : 

$875.” =a eal mnie, “areaetee, | Geeeiel 6-as., 9000, GT. | BUICK ‘49 RM 4-dr., $1,500*; Super | Of Columbia, the tag designers took 

Sedan, $720, $725, ¥690, PM eden say | CADILLAC—'40 (62) 4-dr., $400. 4-dr., $1,360. '41 Super 4-dr.. $620;| the easy way out by simply switch- 

"12 FL aerosedan, $405, "41 sedan’ de, | CHEVROLET—'51 FL Deluxe 4-dr., $1,860. | Century 4-dr., $470, '40 Special 4-dr.,| ing the colors of this year’s back- 

livery, $200: SD ‘sedan, $360.40 Mp| 120 FL Deluxe 2-dr., $1,300, '49 SL| $305. olin 

sedan, $290; club came,’ as, a AP ng Special 4-dr., $1,050, $1,110; SL Deluxe | CHEVROLET—°49 FL Deluxe 4-dr., $1,-| ground and numerals. 

coax oben’ +4 » wed; “ secan,| 4-dr., 2 at $1,250. °48 FM 4-dr., $840. 250; 2-dr., $1,110; SL. Special 4-dr., $1,- follow: 

} med — s55 sedan, $130, $225: | +47 iM 4-dr. $775. ‘46 (commercial)| 075. ‘48 FL 4-dr.. $935; FM 2-dr., '$925. Color schemes for sn on 

maa OT REN) See. 8 ot Wee Si 8-ér., 5000, '42 club coupe, $500, ''41 club ‘coupe,| Alabama, black and yellow; Ari- 

CHRYSLER 41 business coupe, $125. er 48 oa Wign 000 “7, = $11 a, LER Wind 4-d $¢ 41 | zona, black on white; Arkansas, 

ala > sods 580 ; e P -dr., $1,080. '40 4-dr., 0.) C YSLER—'46 Windsor 4-dr., $900. '41)| op, sehen s ‘ ; , 
wesere ae Deluxe sedan, $680. . DODGE—'48 club coupe, $885; 4-dr., $950. | Royal 4-dr., $510. green on white; California, yellow 

Salam eaten Onan, een. Sh See. ST) 68 4-te., S100. DODGE—'47 Custom 4-dr., $815. ‘46 De-| on black; Colorado, white on green; 
FORD—49 Custom (8) sedan $1,000" gi,- | FORD—'49 2-dr., $1,015. ‘48 2-dr., $740.) luxe 2-dr., $790. | Connecticut, black on beaded alum- 

125, ‘47 Deluxe (8) club’ coupe, ‘$810. | ep iz, usiness coupe, $150. FORD—'49 Custom (8) 4-dr., $1,050. '42)inyum; Delaware, white on black; 

46 SD (8) eadan, 8010. 4a nee eee | FRAZER—'48 4-dr., $800. SD (8) 2-dr., $320. , , aa” 

$385; stiaaeen win $250. a a. KAISER—'49 4-dr., $930. LINCOLN—'49 4-dr., $1,325. D. C., black on yellow; Florida, 

conv., $415; station ‘wagon, $475. '39 | LINCOLN—'4s 4-dr., $900. MERCURY—'49 4-dr., $1,175. |green on yellow; Georgia, green on 
sedan, $185," , fo. 9" | NASH—'47 4-dr., $500. NASH—'50 Statesman 2-dr., $1,360. '49| siyminum: Idaho, white on ma- 

HUDSON’ 41 sedan, $160 OLDSMOBILE—’49 (98) 4-dr., $1,565*, '48 Ambassador 4-dr., $1,030. ’ ’ 

MERCURY—’51 club coupe $2,300, $2.05 (78) 4-dr., $840. °47 (98) 4-dr., $825. OLDSMOBILE—’'49 (88) 4-dr., $1,640*, ’48 | Troon, 

“ah Gb comme Bt son "3.325," \ ann: PACKARD—'49 4-dr., $1,050. °40 4-dr., (98) 4-dr., $1,185; (68) sedan, $1,050. Tilincis. marcon on aluminum: 
sedan, $1 330. $1 385, $1,260. $1960. '<a $285. PLYMOUTH—'49 SD 2-dr., $1,200. °48 SD 4INOIS, é ’ 
au CC 6 | PLYMOUTH—'49 Deluxe 4-dr., $1,075. '47] 4-dr., $970. °41 SD 4-dr., $310. '40|Indiana, black on white; Iowa, 
sagas __ °me’ : als - . Deluxe 4-dr., $710. ‘46 SD 4-dr., $680. 4-dr,, $235, black on white: Kansas, white on 

cate cee “3775, awe. 6 +) 1 2-dr., $296; conv., $315. PONTIAC—'46 (6) 4-dr., $800. : | blu ; Kentuck , black ‘on alumi- 
sedan $715. $725 leg "taue) eodn -_ PONTIAC—'47 (6) 4-dr., $715; (8) 2-dr., | STUDEBAKER—'42 4-dr., $175, °41 2-dr., | e; entucky, biac 

41 Ambaneaor eet ‘ aa $635.] $860". ‘40 (8) 2-dr., $320, $230. |/num; Louisiana, yellow on green; 
OLDSMOBILE “48 an, $200. WILLYS—'48 station wagon, $840. |Maine, black on aluminum; Mary- 

oars = 8 (66) sedan, $1,070*. | ’ - ’ 

47 (66) sedan, $735*, ‘41 (66) sedan, DENVER QUINCY, ILL. land, white on black; Massachu- 
2. os ene _ 4 (Charlie Thale’s Quincy Auto Auction, | setts, white on maroon; Michigan, 
PLYMOUTH 42 7 one $325. val sp |p (Denver A. Auction, Inc, Sale every} Sale every Friday. Prices are for sale of| white on black: Minnesota, black 

- ees eee eee uesday at Littleton, Colo. Prices are for} Jan, 5. | . Cena sg r 

9220 coupe, $165. ‘40 SD club coupe, |sale of Jan. 2.) “eke slightly higher.) }on aluminum; Mississippi, yellow 
nduitas “48 (8) conv., $1,100, $1,125; |ox{Prices, steady. Sold 161 units out of | CADILLAC—'46 (62) sedan, $1,330. }on black; Missouri, white on red; 

station wagon, $1,060, '47 ‘Torpedo (6) BUICK.’50 Super sedan, $2,325; Special Th a a Deluxe sedan. $1,550, | Montana, yellow on blue; Nebraska, 

(6) sedan $195, 7) () Sedanet, $450. 40) sedan, $1,305, $1,605. '49 Super sedan,| $1,470, '49 SL Deluxe sedan, $1,265, | White on black; Nevada, blue on sil- 
THD E (ER 49 Cc ° $1,410. '48 RM sedan, $1,020, $1,030.| $1,220. '48 FL sedan, $900, $945, $860. | Ver, 
= 49 Champion sedan, §$1,- '47 RM sedan, $865, $1,010. ‘46 RM 47 FL aerosedan, $880, $795. ‘41 sedan, | Mew Mamuchire eeen on white: 

. sedan, $785, $300, $390, $415.’ '40 sedan, $370, $225. | P & , 
. . CADILLAC—'50 (60) Special sedan,| '39 sedan, $155, $220, $455, $190. $260.| New Jersey, straw on black; New 
MASON CITY, IA. ee (61) metas, 26.500", 2 at $3,900*. paese -49 sedan, $1,205. ’46 sedan, | Mexico, blue on white; New York, 

: sedan, 905". 590, | ° 5 

_(Lapiner’s Used Car Auction, Sale every |CHEVROLET—'51 FL sedan, $2,125; Sl] FORD—'51 Business coupe, $1,540, '50 se-| lack on orange; North Carolina, 
Ww odnendey. Prices are for sale of Jan. 3.) Special sedan, $1,960. '50 SL Deluxe se-| dan, $1,445, $1,330; club coupe, $1,275.|red on white; North Dakota, white 
pane. can = s arene ar. dan, $1,520, $1,535, $1,545, $1,595, $1,600, "49 sedan, $1,100, $1,250. | ‘48 sedan, 'on black; Ohio, white on blue; 

SS ry $5,050". 47 Super} $1,610, $1,615, $1,760; %2-ton pickup,| $885, $825. '47 sedan, $715, $720. '46| OLIahoma, black on yellow: Oregon 

_4-dr., $925. "46 RM 4-dr., $690. $1,395. °49 conv., $1,380; FL Deluxe se-| sedan, $575, $585. '41 sedan, $275, $260, , c yellow, Oregon, 

CADILLAC—'49 (62) 4-dr., $2,545*. dan, $1,255, $1,265, $1,270, $1,275, $1,320; $285. °’40 sedan, $325, $190. '39 sedan, | black on aluminum, 
——$____ eee ossicles — tani —| $165, $185. : . 

KAISER—'48 sedan, $520. Pennsylvania, blue on yellow; 
NASH—’42 sedan, $150. Rhode Island, white on black; 
ree tee ea $980. og sedan, |50Uth Carolina, white on black; 
é a ° »1ov, * 8s ° 4 
$110. South Dakota, orange on black; 
PLYMOUTH—'49 sedan, $1,025, $820. '48| Tennessee, white on orange; Texas, 
sedan, $840. '47 sedan, $680. '46 sedan,/black on gold; Utah, white on 
$670. : ? —) . 
PONTIAC—'51 sedan, $2,670". "48 sedan,|8reen; Vermont, white on green; 
$1,025 Virginia, black on white; Washing- 
STU DEBAKER—'47 é-ton pickup, $500 ton, green on white; West Virginia, 


‘42 Business coupe, $120. 
WILLYS—’'48 Jeep, $455. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Dec, 29.) 


'50-’51, black on yellow, '51-’52 yel- 
low on black; Wisconsin, white on 
black; Wyoming, black on white. 


Alaska, blue on yellow; Canal 





"Oldest Car in South'— 

Jim Fowler, used-car dealer at 101! S. State St., Jackson, Miss., is shown in his chain- 
driven 1907 Auto Buggy, said to be the oldest car still running in the south. Fowler gives 
demonstrations of the two-cylinder aircooled car at any time to promote his used-car business. 


(Sold 100 units out of 196 offerings.) 
BUICK — '50 Special 4-dr., $2,100*. ‘49 
Super conv., $1,425; 2-dr., $1,270. ‘48 
Super 2-dr., $990. °47 RM 4-dr., $860. 
CADILLAC—’'50 (61) 4-dr., $3,380%, ‘46 
(60) Special 4-dr., $1,000, 
CHEVROLET — ’51 Bel-Air, $2,240*; SL 
Deluxe 2-dr., $1,950. ‘50 Bel-Air, $1,- 
750, $1,705; SL Deluxe 2-dr., $1,450; 
4-dr., $1,600*; FL Deluxe 2-dr., $1,475, 
$1,450; half-ton pickup, $1,260. °49 SL 
Deluxe 2-dr., $1,290; FL Deluxe 4-dr., 
$1,270; 2-dr., $1,240; FL Special 2-dr., 
$1,150; %-ton pickup, $890; half-ton 
pickup, $830, $725. ‘48 FL aerosedan, 
$1,050, $1,040; SM 2-dr., $680; FM 2-dr., 
$900, ‘47 FM 2-dr., $875; SM 4-dr., 





Zone, white on green; Hawaii, yel- 
low on black; Puerto Rico, red on 
white. 

Alberta, blue on yellow; British 
Columbia, yellow on black; Mani- 
toba, black on aluminum; New 
Brunswick, white on green; New- 
foundland, white on blue; Nova 
Scotia, black on orange; Ontario, 
blue on white; Prince Edward Is- 
land, white on blue; Quebec, black 
on aluminum; Saskatchewan, black 
on ivory. 
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Exhibitors Report . . . 


AUTOMOTIVE NEWS, JANUARY 15, 1951 


NADA Show Tops in Buying 


(Continued from Page 1) 


»f equipment on hand, for delivery 
is soon as the show closed. An- 
sther, Sav-A-Battery, Inc., with a 
package deal, had sold more prod- 
icts each day than they expected 
to sell during the entire show. 
* * * 

TMHREE factors seemed to be re- 

sponsible for the exceedingly 
satisfactory results the exhibitors 
have been getting. Not only were 
there more dealers at this conven- 
tion than attended any former con- 
vention, but the location of the 
“tent show” adjoining the muni- 
cipal auditorium where the meet- 
ings were held, was convenient for 
the dealers. Add to that the inter- 
est that dealers have shown in 
wanting to know what is new in 
equipment and what they can do 
to cut shop labor costs. 

The show opened with some 73 
exhibitors, despite the fact that 
it was held down here at the tip 
of Florida where there has been 
no previous show experience to 
guide exhibitors in the automo- 
tive field. The results indicated 
by the great buying’ interest 
seems to point up a feeling that 
location of the show does not 
matter too much insofar as fran- 
chised dealers are concerned, as 
long as they come to the conven- 
tion and are in an economic situ- 
ation where they feel the need 
for equipment or where new de- 
vices and products are shown. 


Dealers seem to be particularly its automotive division, has just | 


interested in those things that en- 
able them to provide more facilities 
for their shop men and that will 
tend to hasten up car and truck 
repairs. Every dealer contacted 
seemed to have his own labor situ- 
ation on his mind and was inter- 
ested in anything, regardless of 
cost, that would give him an addi- 
tional incentive for their mechanics 
and service managers to stay with 
them when the manpower situation 


gets a little more rugged. 
* * * 
HE show in two large circus 
tents did not work out too 


badly. Cool weather aided in the 
comfort of the exhibition to quite 
an extent. In the tent the tem- 
perature was just right, especially 
for those from the north. The floor 
was made of a special hard surface 


service equipment which must be 
demonstrated to show its value, 
both claimed that they left the 


show not only with actual orders | 


for equipment but with the largest 
number of “hot” prospects that any 
show has produced for them in the 
past few years. 

* * * 

TTENDANCE at the show was 
‘% heavy even on Sunday, opening 
day. 

On succeeding days the exhibits 
continued to hold interest, despite 
the counter attraction of clinics and 
meetings of vital interest to the 
trade. 
| Whether because of threatened 
new-car shortages or other fac- 
tors relating to the national emer- 
| gency, the fact remains that 
dealers showed a keen interest in 
equipment designed to provide 
greater efficiency of shop opera- 
tion. Many dealers brought their 
shopmen along. 


The service angle was stressed by 
nearly every manufacturer repre- 
'sented. And there was keen inter- 
lest in something new. This angle 
was emphasized by Joseph A. 
Doyle, eastern sales manager of 
Sun Electric Corp., Chicago. 

“The only new item we had on 
display,” Doyle explained, “was a 
| fast battery charger. It drew more 
attention than our old standbys, in- 
cluding our universal diagnostic 
tester. Speaking of this tester, the 
Air Force, which has 60 of them for 


placed an order for 180 more.” 
* * * 


L. CHURCHWELL, field rep- 
| * resentative of Ernest Holmes 
|Co., manufacturers of wrecker and 
towing equipment, commented on 
jthe steadily improving quality of 
|the equipment exhibit since it was 
| first inaugurated at Chicago some 
|years ago. Holmes Co, featured its 
exhibit with a $5,000 wrecker. 


Alemite attracted considerable at- 
tention with its VISIrecord, exclu- 
sive rights for which were pur- 
| chased from a German concern. In 
addition to a time and labor saving 
filing record for service accounts, 
ViISIrecord has a device for addres- 
|sing envelopes direct from the cus- 
tomers’ card. 
| Charles W. 


Wiley, sales repre- 


compound that was spread over the| sentative, expressed surprise at the 
sand and paved the entire floor of|size of the crowd on opening day. | 
the two tents, eliminating dust or'| 

i 


noon as bright and sunshiny as 
this, most of the dealers would be 
out sunning themselves, bathing, 
or trying their hand at fishing. I 
guess a good many were. But I 
don’t recall an opening day when 
there was an attendance like this 
at the exhibit, And the dealers 
are serious about their inquiries. 
They want to know what’s new.” 

Over at Lincoln Engineering Co., 
| St. Louis manufacturers of lubricat- 
jing equipment, the story was the 
same, Edwin T. Smith, Florida sales 
manager, expressed general satis- 
|faction with the turnout and the 
interest aroused by the equipment 
on exhibition. 

The exhibit was handy for the 
|delegates. Two huge circus tents 
{were erected adjoining the Miam 
|Beach auditorium, where all con- 
vention sessions were held. The 
more than 75 exhibitors, however, 
posed something of a space prob- 
lem. 


Hayes Mig. Buys 


Into Two Firms 


GRAND RAPIDS, Mich.—-Hayes 
|Mfg. Co. has purchased for itself 
| substantial interests in two firms 
|}one a manufacturer of farm imple- 
|ments, the other currently engaged 
|in the develop of aircraft projects 
for defense, Rensselaer W. Clark, 
Hayes president, revealed last week. 

Clark said that Hayes had ac- 
|quired the “substantial holdings” 
of Allan P. Kirby, New York capi- 
talist, in Skyline Corp., farm imple- 








ment firm in Wichita, Kans. Simul- | 


taneously, Clark also announced the 

|purchase from Skyline of its 60 
percent interest in Aircraft Arma- 
ment, Inc., a Baltimore engineering 
firm specializing in aircraft and 
related equipment. 


Upon consumation of the deals, 
Clark was named board chairman 
of Skyline, while H. T. Rowland 
will continue as president of both 
the newly acquired firms. 


dirt. 

If any criticism could be made, 
it was inadequate lighting which, 
however, was not serious since the 
show did not stay open at night. 

Different from most other 
NADA equipment. shows, the 
crowds attended the exhibit fairly 
regularly without the high peaks 
for short periods that have char- 
acterized some of the more recent 
exhibitions. While this show had 
its peaks right after each clinic 
session, there were always enough 
dealers in the exposition to keep 
the attendants in the booths busy. 

In other words, this show was 
much better handled from an at- 
tendance standpoint than any of 
the previous exhibits, in the opinion 
of most exhibitors. 

The keen buying interest was ex- 
pressed by many firms who nor- 
mally don’t get too much buying 
reaction to a show where only the 
dealer himself attends. Leo Cas- 


tiglia of Kwik-Ezee, and Doug An-| present system and additional con- | 


keny of Clayton Mfg. Co., who have 
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Write for details. 
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Road Program 
Won’t Be Pared 


HARRISBURG, Pa. (UTPS). 
Pennsylvania Automotive Assn, di- 
rectors are urging members of the 
state’s legislature “to take such ac- 
tion as may be required to continuc 
in effect the present motor license 
and operators’ license fees, together 
with the present permanent and 
temporary liquid fuels taxes to the 
end that the highway program as 
planned be not curtailed.” 

General Manager Claude S. Klugh 
called attention to the fact that the 
highway department plans for the 
expenditure of $100,000,000 per year 


for the ensuing four years to pro-| 


vide for the maintenance of the 


struction, to which he added: 
“According to state highway 


-| Officials, the national government | 


learned a valuable lesson during 
World War II and will not willingly 
allow their roads to fall apart in 
any future emergency.” 

Legislators were also asked in the | 
resolution “to continue their inter- 
est in and to lend their support to 
the construction of additional con- 
trolled access highways in and ad-| 
jacent to the state’s metropolitan 
and urban areas, by making avail-| 
able to the state highways and| 
bridge authority additional funds 
for the purpose.” 


Opening in Poteau, Okla. 

Poteau Motor Company’s used- 
car market, located at the corner of 
Witte and Rogers Sts., Poteau, 
Okla., held its grand opening. Buck 
Olive is used-car manager; Riley 
Smith is owner, and Lowell Ritter 
is sales manager. 


“I thought on a Sunday after- | 


| ought 
PAA Hopeful 


Kudos Given and Received 





Engineers Honor Marines— 

Standing together at a dinner given by the American Ordnance Assn. in honor of the 
U. S. Marine Corps (left to right) are: E. R. Godfrey, vice-president of General Motors, 
from Detroit; Louis Polk, president, Sheffield Corp., Dayton, O.; Gen. Clifton B. Cates, 
U. S. Marine Corps Commandant; and Col. James L. Walsh, of New York City, president of 
the American Ordnance Assn. 

Polk was elected a member of the national council, a director and vice-president in 
charge of technical committees and division of the American Ordnance Assn. while Godfrey 
was elected a member of the national board of directors. 





Marine Corps Honors Trailmobile— 

George M. Bunker (left), president of Trailmobile, is shown receiving an award from 
Maj. R. V. Perkins, officer in charge of recruiting in southern Ohio, for providing a mobile 
Marine enlistment station. 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
in America’s No. 1 Industry, offers to advertisers a weekly audience of an estimated 
more than 100,000 cover-to-cover readers! 


THE OHIO STATE JOURNAL 


COLUMBUS, OHIO 


Announces the appointment 


OSBORN, 


of 


SCOLARO, MEEKER & SCOTT 


as National Advertising Representatives 


The Ohio State Journal is glad to join the list of 
great American newspapers now represented by 
this organization: 


The Baltimore Sun 


Buffalo Courier-Express 


New York Herald Tribune 





The Boston Globe 


The Des Moines Register and Tribune 


Minneapolis Star and Tribune 
St. Louis Globe-Democrat 


Herald Tribune European Edition 


Paris, France 





ot 
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3 New Contracts Confirmed. . . 





Tank Orders to Top 
$4 Billion by July 


(Continued from Page 2) 


fense program last summer by cit- 
ing budget statistics. 
+ + * 
frPYHE Army’s original “pre-Kor- 
ean” budget called for an ex- 
penditure of $4,088,000,000. Of that, 
only $660,000,000, or less than 14 
percent, was for the purchase of 
“hardware, such as motor vehicles, 
tanks, guns and spare parts.” 

The Army’s latest budget, voted 
two weeks ago, permits spending 
$9,200,000,000, Alexander said that 
$6,500,000,000 of this sum will go 
for “hardware,” accounting for 
more than 70 percent of the whole 
as compared with less than 14 
percent before the defense pro- 
gram was speeded up. 

One of the major problems con- 
fronting the Defense Department, 
the under-secretary said, is that of 
priorities for raw materials. Re- 
garding this, he added: “I believe 
that soon the system of Defense 
Order (DO) ratings now in effect 
will have to be modified.” 

Concern was also manifested for 
small business by Alexander. He 
said the Defense Department will 
seek to have small business “par- 
ticipate both in prime contracts and 
in the limitless area of subcon- 
tracts, so that there will be a fair 
spread.” 

* + + 

OO EMPHASIZE the value and 

spread of subcontracting in 
World War II, Alexander cited a 
study by International Harvester 
which showed that 3,300 suppliers, 
large and small, provided the parts 
for one end item, the tank. 

Alexander urged businessmen 
to help minimize dislocations by 
making “every effort to consider 
one another, for instance by sub- 
contracting.” 

Businessmen’'s “raw materials 
searcities will be minimized,” he 
said, “if what we should call the 
red market, which has been known 
as the gray or the black market, is 
not patronized.” 

Alexander paid tribute to the 
automotive industry's “engineering 
brains and manufacturing skills” 
by noting that although the cost 
of most things has doubled since 
1942, “the tanks we. are now buying 
cost no more per unit of horse- 
power than the tanks of World 
War II.” 

+ + 7 

EWS OF two more major de- 

fense contracts awarded to au- 

tomotive producers was revealed 
last week when it was announced 
that Chrysler would build airplane 
engines while Oldsmobile will make 
tank guns. 

In addition, it was confirmed that 
K-F would build C-119 “flying box- 
cars.” 

The announcement that Chrys- 
ler Corp. is going to build aircraft 
engines came from William P. 
Gwinn, general manager of the 
Pratt & Whitney Aircraft division 
of United Aircraft Corp., in East 
Hartford, Conn, 

Gwinn said that negotiations 
were under way with Chrysler for a 
license under which the suto firm 
will build J-48 Turbo-Wasp jet en- 
gines, said to be the most powerful 
jet engines now 
this country. 

* + * 

HE OLDSMOBILE contract to 

- bu'ld high velocity tank guns 
for the Army’s medium tanks was 
revealed by J. E. Wolfram, general 
manager of the GM division. 

It was the second defense con- 
tract received by Oldsmobile since 
the end of the last war. Near the 
end of December, Oldsmobile was 
awarded a contract to build 3.5-inch 
rockets for the Army’s_ super- 
bazooka. 

The Chrysler contract for jet 
engines reportedly will be issued 
by the Navy and is believed to in- 
volve several million dollars. 

Manufacture of the engine will 
take place “at a new plant to be 
built near Detroit,” a Chrysler 
spokesman said. Asked if the jet 
engines would be built in the new 
plant which Chrysler will erect in 
Trenton, Mich., the spokesman re- 
plied: “We haven’t planned to use 


in production in| 


|that plant for the airplane en- 
| gines.” 
* * * 
(CCREISLSR RECENTLY obtained 
4 approval from the Trenton city 
council to build a $15,000,000 ‘“en- 
gine plant” inside the city limits. 


put in now. 
Chrysler also- revealed that land 
grading and filling operations have 


Del. The company has been award- 
ed a contract for $160 million worth 
of medium tanks to be built at the 
new plant. 

Granting of a license to Chrys- 
ler for aircraft engine production 
marks the second time that Pratt 
& Whitney has made such an as- 
signment in recent months. 

Last September, the firm licensed 
Ford to produce its 28-cylinder| 
4,000-horsepower Wasp Major en-| 
gines in the former Dodge-Tucker 
plant in Chicago. 


* * * 
7 SERE WAS no mystery about | 
where Oldsmobile will make| 





medium tank guns. They will be| 
manufactured in Lansing in a new} 
plant now under construction, Wol- 
fram said. The plant was originally 
intended for steel storage and plant 
engineering shops, he added. 

Employment on the defense job 
will amount to about 200 people 
initially, Wolfram said, but this 
will be upped to more than 1,300 
as production increases. 

Meantime, it was announced in 
Atlanta that Lockheed Aircraft 
Corp, would reopen the huge Air 
Force -bomber plant in Marietta, 
Ga. 





* * * 


HIS IS the same plant which 

Kaiser-Frazer officials denied, 
about three weeks ago, that the 
company would operate. 

In Washington, the Air Force 
confirmed that final arrange- 
ments have been completed to 
have K-F build Fairchild C-119 
“flying boxcar” cargo planes at 
its Willow Run plant. 

The aircraft company had issued 
a critical statement about three 
weeks ago after it was revealed 
that K-F was negotiating to build 
the big planes. 

The Air Force said, however, 
that Fairchild had agreed to help 
the auto firm to build the planes, 
at the request of the Air Force. 

* ok BS 


LSO announced last week was 


a contract awarded the White] 


Motor Co. in Cleveland. A White 
spokesman sa‘d the company would 
build 6,100 truck engines for the 
|Army at a cost of $7,085,000. Ear- 
lier, the company received a $1,- 
000,000 order for spare parts. 
Reports from Washington 
claimed that Studebaker is nego- 
| tiating an Air Force contract to 
| build jet engines. The South Bend 
| producer allegedly will produce a 
jet powerplant of General Elec- 
| tric design. 
| From the same source came a 
| report that General Motors is ex- 
| pecting contracts shortly which will 
|result in its Linden and Trenton, 
| N. J., plants being converted to air- 
| plane manufacture. 
One of GM’s plants, the Buick- 
| Oldsmobile-Pontiac factory at Kan- 
|sas City, Kans., has already been 
awarded a contract to build Repub- 
|lic F-84 Thunderjet fighter planes. 
: oe 7 a i 





Convertible Weather?— 


Eloise Rust (left), Sheffield, la., gets a warm 
reception from Nash Dealer Lew Weldon, lowa 
Falls, as she takes delivery of her new Ram- 
bler convertible while the mercury stood at 10 
degrees below zero. 





Footings for the plant are being) 


begun on the site of the corpora- | 
tion’s new tank plant in Newark, | 





yp 


Big Top Pattern at Ford Parley— 

The New Orleans municipal auditorium was transformed into a circus arena for a day as 
@ group of Ford suppliers entertained the Ford parts and accessories sales department and | 
New Orleans district Ford dealers. Suppliers exhibited their products in sideshow booths and | 





| having a wonderful time... 
everyone else | 
}seems to be. . 





a three-hour variety show was given in the circus rings. 





Jordan at Convention 





‘Wandering Minstrel’ Gives the NADA Sidelights; 
Takes a Peek Ahead 


By Ned Jordan 
Special for Automotive News 
MIAMI.-—-Dear folks at home... 
wish 
you all were here... 
. your wandering 
minstrel ... Ned. 

There are 35,000 members in 
the National Automobile Dealers 
Assn., and more than one-third 
of them are here ... with their 
wives. 


They tell me there are more than | 


370 hotels in this area, but in my 
elevator you can hear the Texas 
lingo mingled with patois of the 
lobster beds of Maine, or the soft 
accents of Virginia syncopating 
with the broad tongue of Walla 
Walla, or the cacaphony of the 
corn belt. My goodness ... how 
these Americans get around. 


I flew down here from New York 
between midnight and daylight... 
over 1,000 miles in four hours... 
tickling the stars at 20,000 feet 
. . . hopping over the ocean from 
old Charleston in the Carolinas to 
Miami. 

Another old-fashioned guy told 
me he drove down and was held 
up for five hours at the “what- 
you-may-call-it” ferry. 


| “Too many automobiles for the | 
size of the roads, 


” 


my uncle always 
sez. 
The longest journey I made was 


between the airport and the Surf-| 


side hotel. Of course, you can pick 
any hotel you like on those 10 four- 
column pages of the classified tele- 
phone directory ... if you have a 
reservation. There is every fasci- 
nating name from Abbey to Trade 
Winds. Funny, no hotel name be- 
gins with X or Z. There might 
at least be a Xenophon or Zenobia 
. might add a classic touch. 


One woman on the bus gave the 
driver the name of a hotel where 
she was going to stop. 


“Never heard of that 
said he. 

“[’'m not surprised,” I horned 
in. “Probably built it while you 
were down at the airport.” 

Some pretty names, too. 

Alamo to Avalon .. . from Biscayne 
to Broadripple , , , from Haleyon to 
Harmony ... from Paradise to Pa- 
tricia Ann ... from Shamrock to 
the Golden Strand. 

Huh! Not much like the days 
when I was getting top billing at 
dealers’ conventions from Oshkosh 
to Askaloosa and from Bath, on the 
Kennebec, to a bedroom without 
bath at the old Adams in Phoenix. 

And the competition ... WOW! 
Phil Spitalney and his masterful 


hotel,” 


girl orchestra filled the big Miami | 
auditorium with music and song) 
which gave thousands of people a} 


thrilling “Hour of Charm.” 
Yuh know what? There was a 
girl there with a fiddle who gave 
me a bigger thrill than I’d known 
since I first heard Garry Lee saw- 
ing “Turkey in the Straw” as I 
danced my first square dance 
with a girl named Wanda Hopp, 
age 16, on the north branch of 
the Spirit river in the backwoods 
of northern Wisconsin. Those 
were the days. Yuh know ... 
April, when the sap begins to 
flow. 
But the dealers’ convention. What 
a contrast from the days when the 
industry was young. But the prob- 
lems are much the same. 

Now the directors sit at a long 
table . .. each with an individual 
microphone. Pretty prosperous- 


From 


| looking audience. The conversation 
|in the lobbies... 
“Think we're going to have an- 
other world war?” 
“Oh, maybe 
|thinks he can whip the productive 


|capacity of the greatest scientific | 


| farm and factory in the world.” 


“What is going to happen to the 
j auto dealer?” 


“He'll probably wiggle along 
happily when he knows he doesn’t 
have to sell 8,000,000 vehicles of 
which even half that number can 
| be sold at a profit.” 

“But isn’t he going to have some 
problems, Mr. Jordan?” 

“Sure, because he is in business. 
But think what he used to be up 
against in the old days. 
banker hated to put his savings 
|into an automobile. Now the 
banker likes to handle the paper.” 

“Well, what if production is cur- 
tailed further?” 

“The dealer will do the same as 
| he did in the second world war... 
;make money.” 

“What about the manufacturer?” 

“He has been saved from the 
penalties of overproduction. He 
will use his large capacity for 
making things the government 
needs. He’s much better prepared 
than at the time of Pearl Harbor. 
He learned a lot between 1941 
and 1945.” 

“What's the dealer going to live 
|on if production stops?” 

bP esas 
| those big circus tents where all 
that equipment is being displayed 
| and watch those smart dealers buy- 
ing things which they can sell to 
the 50,000,000 automobile owners 
who may have to drive last year’s 
| models longer than they figured. 
|And don’t forget the used cars.” 

“Then you don’t think that freez- 
|ing this and freezing that is going 
|to hurt the industry?” 

“Young man, did you ever hear 
| Of the law of supply and demand? 

Even a politician can’t change 

that. Ever hear of anyone losing 

money selling things that were 
hard to get?” 

“Do you think there might be a 
dark-colored market?” 

“Oh, no! They will pass an ordi- 

nance which will stop all that... 
as the rich farmer said, speaking 
|of the poor traveling salesman’s 
| daughter.” 
| “Then you think the automobile 
| industry might survive?” 
“Hey! Do you know of anyone 
| who wants to trade his automobile 
|for a beautiful horse? Just try to 
find a SMART dealer who is down- 
hearted. He REMEMBERS.” 


Benny & Hall Now K-F 


Benny & Hall, Inc., Flushing, N. 
Y., formerly a used-car firm and a 





Northern Blvd., has received a 
Kaiser-Frazer franchise. 





Even the | 


you could go out in| 





Circus Keynotes 


Ford Conclave 
For Parts Men 


NEW ORLEANS. — Feature of 
the annual sales conference here 
for the parts and accessories sales 
department of Ford Division was a 
circus and exhibit sponsored by a 
group of Ford suppliers. 

The four-day conference was held 
in New Orleans, and district and 
regional parts and accessories sales 
managers from throughout the na- 
tion attended, in addition to a large 
group of general office executives 
from Dearborn. 

The circus and exhibit were held 
in the New Orleans municipal audi- 
torium. Side-show type booths were 
set up to exhibit products of each 
of the sponsoring suppliers. Profes- 
sional stage, night club and circus 
acts presented a three-hour show 


|and the entire auditorium was dec- 





orated in a circus motif. Each of 
the acts and the stage settings tied 
in with the product of one of the 
suppliers, and the show was pre- 
sented in two rings, alternating 
acts and scenery between black- 
outs. 

Henry Strout, parts and accesso- 


‘ . | Pi , Ww in charge 
if Joe Stalin | Ties sales manager as Zz 


of the sales meetings and L. D. 
Crusoe, general manager of Ford 
division, was among the principal 


| speakers. 


With car production being cur- 
tailed, the parts business will be- 


|come even more important, Crusoe 
|told the group. 


“Today’s cars may have to last a 
long, long time, and one of our 


| jobs will be to supply the necessary 


parts to keep them running, he 
added. 


Optimistic View 
For °51 Aired 
In Dealer’s Ad 


PHILADELPHIA.—M. H. Bury, 
president of Wilkie Buick Corp. 
here, gave last week his views on 
1951, barring allout war, in an ad- 
vertisement in the Philadelphia 
Evening Bulletin. 

Bury thinks that there will be no 


|early rationing of new cars or tires 
|and that while auto production will 
|be curtailed there will not be a 





| scarcity “in the strict sense of the 


word.” 

Used cars will be harder to get, 
with the biggest demand for 1949's 
and ’50’s, and tires will be in suf- 
ficient supply but made of syn- 
thetic rubber “and therefore won't 
wear as long nor as well.” 

Service and repairs will go on 
about as usual, excepting for 
wrecks and collision work. Replace- 
ment parts, especially of sheet 
metal, will be tight. Service and re- 
pair prices will probably remain the 
same. 

Total war is imminent, but not a 
foregone conclusion. But even with- 
out all-out war, rearmament will 


|go on. Men and material will be 


scarce. Civilian production will be 
limited. And existing conditions will 
become more acute. 





‘Ch rysler Sued 


For $950,000 
By Ex-Dealer 


NEW HAVEN, Conn. — Biever 
Motor Car Co. has filed suit in U. S. 
district court here charging Chrys- 
ler Corp. with breach of contract. 

Seeking $950,000 in damages, the 
former Chrysler-Plymouth dealer- 
ship claims the corporation tried to 
break its contract in 1948 and sub- 
sequently refused to deliver cars 
under terms of the agreement. 

Biever Motors became a Chrysler 


Hillman-Austin dealership at 149-04 dealership in 1944. 


Corporation spokesmen declined 
comment. 


Dogpatch Dealers, Beware! 


LOUISVILLE.—If you’re a dealer in the vicinity of southern moun- 
tains, you have a new problem, It came to light during the trial of a 
man charged with stealing three automobile radiators from Slusser 
Auto Co. here. 


Seems the copper shortage is hitting mountain moonshine stills 


pretty hard. But the hill people have found that car or truck radiators 
make acceptable substitutes for copper-still worms in the condensation 


of their joy juice. 


While the convicted thief was hauled off to the state penitentiary 
for 2% years, local observers warned auto dealers to keep a close 
watch on their cars lest the radiators end up as distilleries. 
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Hudson Is Host 
to Winners of 


Mexican Race 


DETROIT. — Mexico is 
stock-car races as a means 
bringing auto transportation to 
public attention, just as the United 


using | 


of | 


States did in the early days of the | 
Nash Races Piper Cub— 


To demonstrate the speed of a 1951 Nash Ambassador, Gordon E. Ambrose, president and 


iuto here, according to Mexican 
racers visiting here last week. 


Jorge Limon Escalante, who won | generat manager of Nash Phoenix Motors, raced the car against a Piper Cub at an Arizona | 


air show. This picture was taken at the three- 


the recent 566-mile Acapulco to 
Vera Cruz in a Hudson Super Six, 
and Louis Leal Salares, who paced 
the race in a Hudson Hornet, were 
guests of W. H. Thoreson, Hudson 
overseas director. 

The two men will drive Hudson 
Hornets back to Mexico for use in 
the 2,100-mile Guatemala to Juarez 
race next April. 

Escalante’s time in the Acapulco 
race was 8 hours, 49 minutes and 
17 seconds. 


tered that by 15 minutes. 

The route is a tortuous one laid 
over mountain trails and studded 
with hairpin turns and switchbacks. 
Only 11 finished out of 38 starters. 

* 


Hudson Gearing Plants 


For Defense Work 

DETROIT.—Hudson is preparing 
its operations to produce weapons 
for defense and at the same time 
keep its plants 
occupied with 
production of ci- 
villian products 
within the limits 
of the _ nation’s 
mobilization pro- 
gram, President 
A. E. Barit said 
last week. 


say whether Hud- 
son has been as- 

4. B. Sas signed or is mak- 
ing bids on any defense work as 
yet. 

Leaving for Arizona on an an- 
nual vacation, he stated: 

“The present situation will, with- 
out doubt, present some problems 
which we have not previously had. 
If partial mobilization is the order 
of the day, rather than full mobil- 
ization of our previous armament 
program, new problems will present 
themselves.” 

Barit pledged that Hudson stands 
ready to do whatever it is called 
upon for. He said his company 
was headed by the same people who 
did a job so well in the previous 
emergency.” 


Detroit Chemists 
Meet Jan. 16 


DETROIT.—Dr. Nelson J. Leon- 
ard, associate chemistry professor 
at the University of Illinois, will 
speak at a meeting of the Detroit 
section of the American Chemical 
Society, to be held at 8 p.m., Jan. 
16, in Rackham Memorial building. 

Dr. Leonard, who served the gov- 
ernment in 1945-46 on the technical 
industrial intelligence mission 
abroad, does his main research in 
alkaloids, nitrogen heterocycles and 
molecular rearrangements. 





Duplicate Sets 


triplicate, pink. 
CANARY COPIES. Boorum-Pease 


200 SOUTH SEVENTH ST. 





Barit would not | + 





THE SAME OLD RELIABLE 5-501 
THOUSANDS OF AUTO DEALERS EVERYWHERE 


AUTOMOTIVE NEWS, JANUARY 15, 1951 


hed 





quarter mark of a two-mile run, with the Nash 


leading. The Ambassador reached a top speed of 110 miles per hour during the race, accord- 


ing to Ambrose. Final result? A tie! 


Roeder Named 


°51 President... 





(Continued 


SAE body activity; C. W. Georgi 
(Quaker State Oil Refining Corp.), 


is vice-president for fuels and lubri- | 
cants; G. A. Delaney (Pontiac Mo- | 


tor), vice-president for passenger- 
ear; R. J. Emmert (General Mo- 
tors), vice-president for production, 
and H. H. Hooker 
vice-president for truck and bus. 
Continuing on the SAE council | 
are W. E. Conway (Studebaker) 
and P. J. Kent (Chrysler Corp), | 
who were elected for the 1950-1951 
term, and James C. Zeder (Chrysler | 


Corp.) and S. W. Sparrow (Stude- | 


baker), serving on the 1951 council 
as past presidents of the society. 
* * * 


UTOMOTIVE developments 


tion. 


Tips on servicing of fleet equip-| 
ment were featured, along with a) 


report on the effects of a transi- 


tion to wartime fuel on automotive | 


engines. 

The fourth SAE Beecroft 
memorial lecturer, the National 
Safety Council’s Sidney J. Wil- 
liams, expressed the conviction 
that development of better drivers 
might enable the world to “deal 
more effectively with the root 
eauses of interclass, interracial 
and international strife.” 


A warning that further improve- 
ments in gasoline quality may be 
slow and expensive was sounded by 
Dr. D. P. Barnard, research coordi- 
nator for Standard Oil Co. of In- 
diana. Dr. Barnard received the 


|SAE’s Horning memorial medal. 


* * * 


PREVENTIVE maintenance 

system for truck fleets which 
produces savings exceeding $30,000 
annually and keeps trucks in effi- 
cient service was described by A. 
Walter Neumann, of Willett Co. 


Neumann said that _ regular, 
planned servicing and _ inspection 
operations at 1,500- and 6,000-mile 
intervals reduce the rate of road- 
side breakdowns to one in 6,000 
miles, the equivalent of driving 
from New York to San Francisco 


ANOTHER PRICE CUT! 
COMFORT 


FORM 5-501 


THE RECOGNIZED 


STANDARD CAR INVOICE 


Triplicate Sets 





BOR ccsonsccsscets $ 6.95 $ 8.7 
NE sccoucoasiecund 8.45 BEST -- 11.45 
WOR scsnacesasasceas 11.45 16.25 
Be iccceasoicnesenas 21.45 BUY 34.25 
YOUR NAME, ADDRESS, CAR EMBLEM 
PRINTED IN BRILLIANT RED INK 
Forms printed black ink on bond paper, blocked in pads of 50 sets. All copies 


numbered to your specifications, all punched. Original, white; duplicate, canary; 
REGULAR ACCOUNTING RECORD PRINTED ON BACK OF 
“Surelock"' 


Binder No. 6957 to fit, $2.95. 


USED BY 


F.0.B. ST. LOUIS 


COMFORT SPECIALTY co. 


ST. LOUIS 2, MISSOURI 


(Eaton Mfg.),| 


growing out of the war emer-| 
gency dominated formal presenta- | 
tions delivered at the SAE conven- | 


2-Point Octane Cut 
Bared at SAE Parley 


Solares as the pace-setter bet- 


from Page 2) 


and return without mechanical dif- | 


| ficulties. He estimated at 16 percent | 
the reduction in total mechanical | 
and maintenance labor. 

Neumann said his company’s 
integrated plan for precision test- 
ing, adjustment and servicing at 
regular operating intervals devel- 
oped from a preventive mainte- 
nance survey which established 
basic standards for items needing 

attention, nature of services ac- 
tually required, effective time and 
mileage intervals between _in- 

spections, and manhours involved. 

| He said the survey disclosed that | 
vehicles were being over-serviced, | 
| since certain services were unneces- 
sary at close intervals, and that re- 
quiring service mechanics to under- | 


i 
| 
| 


to nonchalance and neglect. 
+ * * 


ing automotive parts so that ade-| 
quate strength may be considered | 


during early stages of design and | of 
| Inc., 


manufacture was outlined by Rob- 
ert Schilling, of General Motors 
Research Laboratories. 


Schilling said that while automo- 
tive engineers have been accused | 
of designing parts largely by rule- | 
of-thumb, sound reasoning based 
upon experience really governs such | 
designs. He pointed out that it bor- | 
ders upon the impossible either to} 
visualize or to estimate all the op- | 
erational strains to which parts) 
may be subjected, either in normal 
service, abusive driving or extremes 
of road conditions, and declared 
that it is uneconomic to manufac- 
ture millions of parts to meet the} 
occasional extreme stresses which | 
affect only a few. 


Resistance to collision damage, 
asserted Schilling, is not ordinarily | 
a design requirement, yet experi- | 
ence dictates that bumpers, fenders, | 
body panels and chassis members 
must satisfy certain performance | 





requirements in this particular) 

field. 
The problem of differential 
gearing in motor vehicles—that 


of applying power to the wheel 
which does not slip and of with- 
holding power from that which 
slips—as yet has reached no com- 
plete or satisfactory solution, it 
was reported by L. R. Buckendale | 
and L. G. Boughner, both of Tim- 
ken-Detroit Axle Co. 


They explained that the mechan- | 
ical and physical requirements are | 
such that perhaps only a mechani- | 
cal or electronic brain installed in 
the mechanism could be satisfac- 
tory, yet room for such installation 
is lacking. 

Solution of the problem by means 
of locking devices has been tried, it 
| was said, but these have proved to 
| be somewhat less than satisfactory. 
* * ~ 

TO ONE TYPE of rubber, 
|+ * whether natural or synthetic, 
can meet the variously different 
,and demanding requirements of au- | 
tomotive service, it was said by} 
[John W. Liska, of Firestone Tire | 
Rubber Co. 
| Only a small part of fundamental | 
| Knowledge of rubber’s mechanical | 
| properties has been translated into 

|engineering applications, he ex- | 
|plained, yet there are many cases 
in which basic knowledge has not 
kept pace with applications and | 
| only experience and experiment can | 
lestablish the facts. Many times | 
| service tests reveal that rubbers do! 





take non-essential work contributed | 


NGINEERING methods of eval- | 
uating the service life of operat- | 


| not perform as expected, he re- 
ported. 

Liska explained that, in the 
case of radiator hose, it has been 
possible, by rubber compounding, 
to develop synthetics which sat- 
isfy both economic and service 
requirements, the former de- 
manding low cost, the latter call- 
ing upon radiator hose to serve 
many purposes other than merely 
| carrying water. 

Production of satisfactory fan 
| belts was said to involve both de- 
|sign and materials, with study, ex- 
|periment, and experience finally 
producing a belt of the v-type 
which transmits power adequately, 
| resists heat and wear, and operates 
silently. 
} * * * 

i BEICAN petroleum refineries 
*% can produce wartime motor 
fuels satisfactory in antiknock 
qualities, but certain design 
changes should be made to enable 
{motor vehicle powerplants to use 
|fuels of greater volatility, the SAE 
annual meeting was informed. 


Knocking tendencies of gasoline 





largely have been overcome, petro- | 


leum engineers reported, but war- 
time fuels are likely to create en- 
gine-operating difficulties in the} 
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For Duke of Windsor— 


A 1951 Pontiac station wagon has been 
delivered to the former King of England for 
shipment to the Bahamas. The vehicle is em- 
erald green with contrasting leather uphol- 
stery. 


|'forming equipment to expand the 


production of high-octane  anti- 


| way of vapor-locking, fuel tank and | knock motor fuels. 


carburetor evaporation losses, and 


extended warming-up periods. 

Indications are, it was said, that 
military requirements for motor 
| fuels will be such as to necessitate 
|the marketing of motor fuels hav- 
|ing lower vapor pressure charac- 
| teristics, depending upon whether 
| the military needs the greater pro- 
| Portion of its fuel supplies for re- 
| ciprocating or turbine powerplants. 
|The effect was described as rough- 
|ly the same as asking motor vehicle 
operators to use winter grades of 
| gasoline in summer. 


Desirable engine design changes 
were listed, in order of impor- 
tance, as shielding fuel-system 
components from heat, using 
pressure-type gasoline tanks and 
caps, and installing fuel pumps 
at, near or in fuel tanks. 

W. M. Holaday and D. P. Heath, 
Socony-Vacuum Laboratories, 
explained that the petroleum 
|}industry is increasing the capacity 
|of its catalytic cracking facilities 


| 





At the same time the industry 
is taking more natural gasoline and 
other volatile products from natu- 
rai gas and oil fields and from pipe 
lines, with the overall result of a 
trend toward increased vapor pres- 
sure in motor fuel. 

* * + 


| WAS SUGGESTED that engine 
designs be altered now so that 
carburetors, fuel pumps and fuel 
tanks are shielded from heat to re- 
duce evaporation losses. It was 
pointed out that, on the basis of na- 
tional passenger-car' registration, 
carburetor evaporation losses could 
represent the waste of 1,900,000 bar- 
rels of gasoline annually, while 
fuel-tank evaporation losses might 
run as high as 25,000,000 barrels an- 
nually. 

The engine design changes were 
said to involve reduction of car- 
buretor float-bowl temperatures, 
use of color intake manifolds, hot- 
spot heat applications to accelerate 
warm-ups and improving heat-riser 


| and also _is_ installing catalytic re- | valves” to prevent Sticking. 


Do you know that drugs and 
sundries are big business in 


SAN DIEGO 





$11,129,000 


San Antonio, Texas 

$11,179,000 
Richmond, Virginia 

$12,734,000 
Toledo, Ohio 

$11,423,000 
Nashville, Tenn. 

$ 8,732,000 
Omaha, Nebraska 

$11,522,000 
Dayton, Ohio 

$ 8,121,000 
Des Moines, lowa 

$ 9,897,000 
Columbus, Ohio 

$ 12,017,000 
Newark, N. J. 

$ 13,642,000 
Rochester, N. Y. 

$ 10,670,000 





Just picture a market of over a half 
million people (535,967 in San 
Diego County, U. S. Census) with 
414,371 living in a radius of 15 
miles from the Civic Center. 


Picture San Diego 125 miles south 
of Los Angeles (33 miles greater 
than the distance from New York to 
Philadelphia). Do this and you will 
realize that you need the concentra- 
tion of San Diego Union and 
Evening Tribune circulation to 
successfully sell this isolated mar- 
ket. Then remember that your ad. 
vertising dollars are more effective 
here because just one “buy” delivers 
Saturation coverage. 


Decide now that San Diego 
belongs in your West Coast sales plan. 


Ask the West-Holliday man 
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35,000 Tanks a Year Sighted 
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e 
Car, Truck Output Estimates 
e 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) (Continued from Page 1) 
aeons Same canon Jan., = . ~ asked a stronger showing of deter- 
=> —— =? ; = om, 38, => een by other nations menaced 
. Bie o Date 5! =| by Russia, 

CHRYSLER 18,302 29,162 10,969 29,271 50,543 29,271 peuman, asserting that there 
Chrysler 2,528 4,014 404 2,082 6,515 2,932 would be no appeasement of Rus- 
DeSoto .. 1,883 2,881 322 2,205 5,098 2,205! sia, warned Americans that there 
Dodge .. 4,230 8,005 1,116 5,346 14,228 5,346! will be consumer shortages, taxes 
Plymouth 9,661 14,262 9,127 18,788 = 24,702 18,788) will go up and civilian. produc- 

FORD 26,485 27,024 21,682 48,167 48,204 48,167) tion will decline. 

Ford 20,574 21,037 16,924 37,498 37,812 37,498 | Sle neserted: 
Lincoln 747 706 598 1,345 1,140 1,345 7 po : 
Mercury ..... 5,164 5,281 4,160 9,324 9,252 9,324 | The defense of Europe is the 

GENERAL MOTORS .. 43,044 51,665 20,985 + 64,029 + 91,712 64,029) |basis for the defense of a 
Buick 6,508 8,996 ; 6,508 15,723 6,508 | free world—ourselves include 
Cadillac 2,352 848 1,821 4,173 1,474 4,173 * * * , 
Chevrolet 22,134 26,331 16,563 38,697 47,260 38,697 | |HE ADDED that the “Soviet Un- 
Oldsmobile 3,451 7,171 3,451 12,800 3,451 | ion does not have to attack the 
Pontiac . 8,599 8,319 2,601 11,200 14,455 11,200|U. S. to secure domination of the 

KAISER- FRAZER 3,920 1,368 3,067 6,987 1,368 6,987 | world. It can achieve its ends by 
Frazer ee us and swallowing up our 
Kaiser 3,920 1,368 3,067 6,987 1,368 6,987 | allies.” 

CROSLEY ‘ 202 111 168 370 173 370} However, Senator Wherry, of 

HUDSON 4,594 2,533 3,790 8,384 4,764 8,384 | Nebraska, Republican floor lead- 

NASH .... 2,020 3,511 2,253 4,273 5,964 4,273| er, said he would introduce a res- 

PACKARD .. 2,024 1,683 1,569 3,593 1,683 3,593 olution demanding that no Amer- 

STUDEBAKER 5,048 5,710 4,869 9,917 10,350 9,917! ican ground troops be sent to 

WILLYS-OVERLAND? 821 607 1,428 1,428; Western Europe pending determi- 

—_— etn a oe = nation by the Congress of a pol- 
Total Cars, U. S. 106,460 122,767 69,959 ‘176419 214,761 176,419 icy on that matter. 

#Includes station wagons and Jeepsters. *Revised. — Wherry asserted that Truman 
had failed to present a global pol- 
icy, leaving the inference that the 

COMMERCIAL CARS past policy of drift and improvisa- 
(U. S. PRODUCTION ONLY) ‘ht tion is to continue. 
jeek Week dan. 1 an. 
rasea Same Ended dan., " to f . = ? 
Jan. 13, Week, Jan. 6, 1951 Jan. 14, Jan. 13, ew ae Truman’s talk, Sen. | 
1951 1950 1951* to Date 1950* 1951 | Robert Taft. influential Repub- | 

CHEVROLET 9,016 8,089 7,058 §=— 16,074 14,477 16,074 | Jican leader, asserted that to have | 

CROSLEY 15 17 - a — j unity * ‘we should know where we | 

DIAMOND T 179 61 135 are going.” 

DIVCO 101 ; S , 84 185 fa ¢ ol Taft urged a 10-year program | 

ee a ~— “a a ~_ 4, 2 ; yev* | to prepare the country for possi- 

FORD |. 6,299 6,273 4,931 11,230 11,235 noel en ee ee 

GMC ..... 2,382 2,241 1,941 4,323 3,669 4,32 “a . 55 : me 

INTERNATIONAL 3,844 1,459 3,026 6,870 2420 6,870, We = page _ a - 

330 262 304 684 512 684 | oreign policy at 1s su mit e oO 
=o 374 "36 247 621 82 g21|Congress and approved by it. 

STUDEBAKER 872 «1,086 ‘712 «1,584 «=©:1,872-—s«1,584| “If we want to get unity in this 

MME oncscsosesesss 391 207 192 583 370 583 | country, we ought to tell the people 

WILLYS-OVERLAND 1,483 1,429 1,121 2,604 1,429 2,604 ye =e they will be expect- 

MISCELLANEOUS 268 190 228 496 344 496 ed to make. . P . 

Total Trucks, U. S ; 29,295 24,016 22,881 «52,126 41,459 52,126 | RUMAN said that America's de- 

Total Cars. Trucks - — production Bree 2 

Te a 7 on 4 a “means heavy cuts in the civilian 

OSes a 135,755 146,783 92,790 228,545 256,220 228,545 use of copper, aluminum, rubber 
Total Cars, Trucks, and other essential materials. It 
Geant, 8,331 7,741 6,773 15,104 13,622 15,104 Seasons E . 

Grand Total 
Cars and Trucks 
U, S. and Canada 144,086 154,524 99,563 243,649 269,842 243,6 649 

@Revised. Miscellaneous Includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Diamond T. ete. 


Drive, Sterling, Nash, 


Auto Peductine inovousta 


To 135,755 in Week 


(Continued from Page 1) 


were built in the same three-month | 


period last year. 
Carefully analyzed, however, this | 
year’s January-March program- 
ming actually will show a decline 
from what could have been built in 


the same period last year. Chrysler | 


plants, it should be recalled, lost | 
the assembly of at least 250,000 cars 
and trucks during February and 


March of 1950 when its plants were | 


strikebound. 

Factory officials decline to be 
specific about production pros- 
pects this year beyond March. 
But they don’t think things will 
be anywhere near as bright as in 
the initial quarter of 1951. 

They fear cutbacks of anywhere 
from 25 to 50 percent, using first- 
quarter 1951 volume as a base and 
not 1950 
the general practice. 

* * * 

N FACT, they fear that car pro- 

duction especially will begin to 
shrink sharply around the latter 
part of March or early April. Re- 
portedly, material inventories will 
be near the point of exhaustion 
then and no recourse is seen for 
building them up again to normal 
levels. 

By midyear, say production 
men, car production may be 40 
percent below first-quarter 1951 
levels, with further curtailment 
after that not unlikely. 


tabulations as has been | 


but much of it will be in the mili- 
tary category. 

A composite forecast, based on 
| predictions by factory production 
officials, calls for the production of 
3,600,000 cars and 1,200,000 trucks 
in 1951 for a total of $4,800,000 
vehicles, or 3,200,000 less than were 
| built in 1960. | 





+ * 


IGHT now the auto industry 
holds about $2 billion in defense 
|}contracts. Defense orders are ex- 
pected to flow in at a much faster 
rate in the next few months. 

Some of these orders may idle 
auto assembly lines temporarily un- 
til they can be converted to turning 
out military goods. 

The production planners don’t 
see how the shifts can be made 
without idling workers. Ford, for 
example, which has already cut 
| car production by 20 percent, 
won’t get into production of air- 
plane engines for another 18 
months. 

Ford, along with Chrysler, has 
jalready had to idle thousands of 
workers. Chrysler plans an imme- 
diate reduction of 20 percent below 


sustained production of 1951 mod- 
els. A Chrysler source revealed last 
week that about 20,000 of the cor- 
poration’s employes, now idle, won’t 
be getting invitations to come back 
to work. 
Studebaker 
method of cutting 





took a_ different 
its production 





its peak 1950 rate when it gets into} 


by 20 percent. Studebaker has re-| 


duced its work week from five to 


Truck production, on the other|four days. Ford’s Lincoln-Mercury 


hand, 


is seen likely to hold to a|plant in St, Louis is also on a four- 


relatively high rate throughout 1950|day week. 





means shortages in various consum- 
er goods.” 
The defense program also calls 
for industry to increase its capac- 
ity to produce and to keep the 
national economy strong for a 
long pull, he added. “Only by in- 
creasing our output can we carry 
the burden of preparedness for an 
indefinite period in the future.” 
Included in the legislation needed 
for the defense program, Truman 
said, are appropriations for the 
military build-up, revision and ex- 
tension of the authority to expand 
production and to stabilize prices, 
wages and rents, improvement in 
labor laws to insure stable labor- 
management relations, a major in- 
crease in taxes, extension of the 
draft laws, military and economic 
aid to the free world and improve- 
ment of our agriculture laws. 

The President Dromised t to ) discuss 


Packard Unites 


Parts Program 


DETROIT.— Packard 
consolidation of 
warehouse 


announces 
its service parts 
central inventory 
control program. 
The move is de- 
signed to improve 
service to Pack- 
ard zones, dealers 
and customers. 

J. A. Carr, Pack- 
ard parts and 
service manager, 
in reporting the 
new department, 
= said David S. Mc- 

. Nally had _ been 
D. 8. MeNaity promoted to the 
post of manager. He succeeds R. L. 
Van Valkenburg, who assumes the 
duties as Detroit zone warehouse 
manager. McNally joined Packard 
in 1946. 

Carr said C. R. Todd, formerly 
central inventory control manager, 
will become assistant manager un- 
der McNally, and R. M. Bent, Bos- 


and 


ton zone parts and service man- 
ager, will fill McNally’s old posi- 


tion. 


these subjects further in his eco- 
nomic report and budget messag< 
which is due next week. 
* * * 

I E DECLARED that in_ the 

months ahead the government 
must give priority to activities that 
are urgent and that it must prac- 
tice rigid economy in its non-de- 
fense activities. 

“Many of the things we would 
normally do must be curtailed or 
postponed,” he added. 

In compliance with this statement 
the president soft-peddled his Fair 
Deal program. But he did mention 
the need for measures to insure 
against the loss of earnings through 
sickness “and against the high cost 
of medical care.” He also called 
for improvement unemployment in- 
surance, and social security, and 
some federal aid to education. 

Asking for unity in Congress, 
which he defined as “a sense of 
responsibility on the part of every 
member of Congress,” the Presi- 
dent declared: 

“Make no mistake about my 
meaning. I do not ask, or expect 
unanimity. I do not ask for an end 
to debate. Only by debate can we 
arrive at decisions which are wise, 
and which reflect the desires of 
the American people.” 

* * * 


JOTING that the 82nd Congress 
~“ “faces as grave a task as any 
Congress in the history of our re- 
public,” Truman stated that the 
country is presently in a healthy 
condition with more people turning 
out greater production than at any 
time in the history of the world. 

The President labeled the Rus- 
sian rulers as “more ambitious, 
crafty and menacing,” in their 
“imperialism” than the czars and 
added that the Korean “aggres- 
sion” is part of the attempt of 
the Russian Communist dictator- 
ship to take over the world, step 
by step. 

But, Truman declared, the ideals 
which give the cause of freedom “a 
power and vitality that Russian 
Communism can never command” 
and the self-interest and self-pres- 
ervation which bind the free world 
together will block the Soviet plans 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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Notice 
To Automotive 
Electrical 
Engineers 


We desire an experienced En- 
gineer who has had practical 
background in Automotive 
Lighting plus knowledge of 
Physics. Excellent opportunity 
for advancement. Furnish all 
data on previous position, pho- 
tograph and references. 


SPARTON AUTOMOTIVE 


Department EWG 
JACKSON, MICHIGAN 





| salary 


readers engaged in all 
EIGHTEEN CENTS (18c) PER WORD for each insertion 


for 


signed with your full name 


add One Dollar s 3 


Detroit 26, Mich 
same day received 
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Cash advance 
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Display Ads: $9.80 


NEWS, PENOBSCOT 


5 HELP WANTED 


AUTOMOBILE SERVICE MAN AGER 
for aggressive, well established new car 
dealership in western Connecticut Good 
plus incentive bonus-—excellent op- 
portunity for long term profitable associa- 
tion. Write immediately giving full particu- 
lars to Box 4734, c/o Automotive News 
Detroit 26 


MAN, THIRTY TO FORTY-FIVE, for of- 
fice manager. Have complete charge of 
accounting office, credits, etc. Must know 
Chevrolet accounting. Able to make bond 


Must be native of the southwest. Perma 
nent with Chevrolet dealership in the 
best climate of Texas. Box 4718, c/o 

| Automotive News, Detroit 26 

SALES MANAGER-Connecticut Chevrolet 
dealer. Prefer man with used car and 
truck experience. Liberal proposition for 
right man. State background in replies 
Box 4723, c/o Automotive News, De- 


troit 26 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 











GENERAL MANAGER. Extensive executive 


experience. Accustomed to leading and di- 
recting all departments of a large dealer- 
ship including merchandising, labor 
factory relations. Prewar and World 
War II period experience. Available Feb- 
Would consider pur- 


ruary 15th, 1951 

chase part interest. Prefer location in | 
or within 150 miles metropolitan New | 
York. Box 4727, c/o Automotive News 
Detroit 26. 

SE RV IC E MANAGER Ford, Lincoln- 
Mercury, Chevrolet. 14 years’ experience 
excellent references. Proof of ability to 
operate large outfit. Box 4737, c/o Auto- 
motive News, Detroit 26 


of the automotive 


Position 


regular rates 

insertion 
oh al Talal 
BUILDING 


and | 


industry from Maine to California. low 


Wanted Ads accepted at half 


Count initials and groups of numbers 


but if signed “Box No Th) 


for address and extra service as 


insertion 
26 


DETROIT MICH 
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SOUTHERN AND WESTERN ‘‘Big Three’ 


dealers! Are you looking for a reliable 
and experienced general manager? If so 
I have handled General Motors and 


Chrysler dealerships in Detroit and Chi 
eago with an outstanding record as a 
profitable operator. Illness in my family 
necessitates my moving to a warmer 
climate. References available. Box 4738 
c/o Automotive News, Detroit 26 


SALESMANAGER, age 34, 
manent position desired 
experience in sales, parts, advertising, 
financing and used car appraising. Ambi- 
tious, loyal, energetic and capable to as 
sume full responsibility as right hand to 
principal, Presently employed. No future 
Excellent references, Box 4724, c/o Au- 
tomotive News, Detroit 26 


married, per 
Chevrolet retail 


AUTOMOTIVE EXECUTIVE. Experienced 
management, systems, controls, parts 
dealership operations. Sales-service mind 


ed Reliable, ambitious, capable Top 
results assured congenial firm Wife's 
health requires warmer climate Please 
address GN, 2037 East Firth, Philadel 


phia 25, Pa 


BUSINESS MANAGER-ACCOUNTANT, 20 
years’ GM and independent experience 


retail and wholesale. Qualified to analyze 
operations, install accounting system or 
serve as comptroller for large operation 
New York City area. Resume and refer 
ences on request. Box 4726, c/o Auto 
motive News, Detroit 26 


ACCOUNTANT-OFFICE MANAGER_ ex 
perienced in Chrysler. Ford, General Mo 
tors accounting and income tax Box 


4725, c/o Automotive News, Detroit 26 


EXECUTIVE FOR A DEALERSHIP. ex 
perienced in Chrysler and General Motors 
accounting, income tax and sales. P. O 
Box 4663, Kansas City, Mo 


DEALERSHIP AVAILABLE 
AGENCY, now handling 
Excellent location near Indianapolis. Well 
established, low rent. Box 4730, c/o Au- 
tomotive News, Detroit 26, 


~Packard-Willys. 
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DEALER SERVICES _ 


DEALERSHIP AVAILABLE - 


YO DEALERSHIPS AVAILABLE. ~ One | 
s a dual, the other is handling the lead- | 
ng independent. Both are located in a 
own of about 50,000 with a trading 
irea of nearly 200,000 that never knows 
ard times. Heavy industrial area in 
Ohio, The two deals have a combined 
juota of nearly 600 cars per year. Very 
ow operating overhead. Excellent em- 
yloyes who will stay. Real estate goes 
with one. Selling because of ill health. 
Would consider taking real estate in 
Florida as part payment. Price $150,000 
for both. Write Box 4717, c/o Automo- 
tive News, Detroit 26. 

DeALERSHIP, now handling Dodge. City 
of 5,000, western Montana, Best climate 
in state. Wonderful hunting and fishing. 
his is the best spot in the west of its 
size. Lumber, farming, dairying, stock 
raising, fruit, vegetables, canning, Good 
government payroll, This is no sacrifice 
-sell at inventory. Approximately $20,- 
000 to handle. Rent $100 per month. 
Reply Box 4729 c/o Automotive News, 
Detroit 26. 


I9EALERSHIP, now have Willys agency; 
filling station; good parts and service 
business. Downtown location. Located in 
Gainesville, 


Florida—27,000 population 


T 
INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup 
| confidential and unbiased. 
Also special buy-sell service. 
organization — in business since 1939. 


on request. Call or write for service details. 


9900 Freeland, Detroit 27, Mich. 











__USED CARS FOR SALE 





BIG AUTO AUCTION 


Every 


mis 


Every Monday of Week 


We never 


at 


MONTPELIER, OHIO 


Northwest Part of the State 











plus 10,000 students. Partner going into Dealers Only 
service—unable to handle. Write or call a 
Nat Gantz, Gantz Motors, Gainesville, 7 
Fla. Phone 5105. We cash check Gesireg 
eet INDEPENDENT car dealer- More cars, more buyers are coming every 
ship. Location—south central Ohio, Beau- a | ; - ne 
tiful new modern buildings. Good mar- week. Sale begins at 12:30 P. M. 
ket. No salesmen needed. Will sell or modern sales pavilion 
lease. If you are interested in a good 
business opportunity—write for particu- MONTPELIER AUTO 
lars ox 4733, c/o Automotive News, 
Detroit 26. AUCTION COMPANY 
DEALERSHIP, now handling Studebaker, W ruff Jenkin Drake. Co-Pertner 
in central Illinois industrial and farming ne ee = si 
community, Building 60x150, large parts | 
inventory, Excellent reputation and cus- | 
tomer relations, Partnership dissolution. | 
$30,600, will handle, balance from earn- | 
ings. uyer must qualify with factory. 
Box 4720, c/o Automotive News, De- | USED PACKARDS 
troit 26. Wholesale 
TRUCK DEALERSHIP. Western N.Y. 1946-1947-1948- 1949-1950 
City of 350,000. Top flight line, good Many Chauffeur driven car 
competitive position and territory. Favor- All eor mileaae 
able low rent lease. Valid reason for ee sg 
selling. Requires only moderate invest- 90% of our Packard trade are 
ment. Box 4732, c/o Automotive News, erviced through the life of 
Detroit 26. j Pe oh 
| ne cer n our Own snops. 
VERY POPULAR INDEPENDENT LINE, All cars quaranteed ‘'sharp 
located in upper New York state. Doing} ... p p es 
approximately $500,000 gross. Will sell; ©*o%s® Pointe's used Packards are bette 
at inventory. No real estate to buy. Must | Metropolitan Detroit's Largest Packard Dealer 
qualify with factory. Box 4703, c/o tact ler . 
Automotive News, Detroit 26. ome! Sok Cote, Menage 





DEALERSHIP AVAILABLE, now handling} GROSSE POINT PACKARD, INC. 


Willys-Kaiser Frazer,. All modern equip- Grosse Pointe 30. Michigan 
ment, In a good growing county seat. a . = 
Building can be leased or purchased, Box| !5205 &. Jefferson Valley 2.7500 


4731, c/o Automotive News, 





Detroit 26. 





DEALERSHIP WANTED 

75 TO 125 CAR CHRYSLER PRODUCTS | 
dealership in Ohio, Indiana or West Vir- | 
ginia by experienced man. Will consider 
partnership involving acting management. 








Philadelphia’s 




















Box 4739, c/o Automotive News, De- 
trot 26 BIG DEALER AUCTIONS 
DEALERSHIP WANTED 120-500 car. 
One of ‘‘Big Three’’ in midwest or west. | 
Factory approval assured, Ample capital. TUESDAY THURSDAY 
Replies strictly confidential. Box 4728, | 
_c/o Automotive News, Detroit 26. 12 NOON 12 NOON 
WANTED—"‘Big Three’’ dealership, 200 
cars or up. Midwest, west or Florida. | GILBERT — ROBINSON 
Qualified. Confidential. Box 4740, c/o} 
Automotive News, Detroit 26. | Automobile Auctioneers 
BUSINESS OPPORTUNITY 6600 N. Broad St. Phila, Pa. 
PLENTY OF CARS AND BUYERS 
WHOLESALE ond RETAIL WEEKLY PRICES MAILED ON REQUEST 
USED CAR LOT Tel. Livingstone 8-3000 
Choice Los Angeles corner location. 1950 seo | 





over 600 units. 


Owner hes other confining 


Average monthly profit $3,600. 
interests and will | 





sell lease and equipment for $12,500—full 
price. Write owner. THE TUESDAY SALE—11:30 A. M. 
Box 4736, c/o Automotive News, Detroit 26) 


FORT WAYNE 
| AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E °23;; 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 





REAL ESTATE FOR SALE 


GOLDEN OPPORTUNITY. For sale—If you | 
can’t build now, you can buy one of the | 
most beautiful suburban residences in | 
the U. S. A. on the main highway of 
route 18, 9 miles west of Youngstown, 
Ohio. Five acres of gorgeous landscaped 
lawn and property plus a private lake 
stocked with fish. Private sale at a sac- 
rifice. Terms arranged. Write Box 4722, 
c/o Automotive News, Detroit 26. 


DEALER SE RV 1c ES” 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 








KEN SCHAEFER'S 
The Only Indiana 








part-time help; 
 bertified reports. | 
Experienced 
Free 
booklet on Parts Department operation sent | 





| Automotive Inventory Service Co. | 
WE 3-6449 | 








USED CARS FOR SALE 


—AUTO— 
AUCTION 


—At— 






HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 
both these auctions. 


R. D. WEST, Prop 


Tex Rickard 


You will 


los. E. Johnson 
Auctioneers 





SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 








AUTOMOBILE 
AUCTION 


28 Miles from Chicago Loop 
'/2 Mile East of Illinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 


75% Actually Selling 
Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 
Dealers Buy - - - Dealers Sell 


George Lawson and Bud Fennemo 
OWNERS 
Automobile Auctioneers 
DYER AUTO AUCTION 


Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ill. 730 & 107R 


AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





USED CARS WANTED 


CADILLACS WANTED 





| Joe Newell... King of the Cadillacs | 


‘i AUTO AUCTION 
@ Confidential 
@ Counted by Expert Partsmen in Continuous Operation gaee 1943 
@ Accepted by Government EVERY THURSDA 
@ Counted in One Day | Dealers Meet at the Sandnet of America 
@ Complete With Automatic INDIANAPOLIS, INDIANA 

Stoek Control System Dutch Stuart, Auctioneer 
@ Priced With Authorized Publications 915 N. Illinois St. Phone Lincoin 5383 | 
@ Used to Buy-Sell Dealerships | 
@ Quality at Low Cost 





Talbot's Automobile Dealers 
Inventory Service 


4690 Newport—Detroit 13, Michigan 
Valley 2-9377—Valley 1|-7765 


AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 





SALESMAN WANTED 


Excellent opportunity for experienced salesman, age 28 to 35. 
Financially stable HIGHWAY ADVERTISING company with retire- 
ment plan, hospitalization, and other employe benefits. Men 
selected must be real producers with clean backgrounds and 
interested in a career in Outdoor Advertising. Job will require 
travel in restricted territory. Salary, extra compensation plan and 
expenses. Company car furnished. Advancement based on merit 
alone. Interviews arranged for qualified men. 
Address Box 4735 
c/o Automotive News 
Detroit 26. 


want to 100 used Cadillacs at once. 
1946's to 1950's. We have just delivered over 
|} $2,000,000 worth of Cadillacs in California 


now believed to be 
The Largest Cadillac Operator 
In The Entire United States 


Before you sell a Cadillac .. 
phone, wire or 


JOE NEWELL 


6145 HOLLYWOOD BOULEVARD 
HOLLYWOOD 28, CALIF. 


write 





“PARTS FOR SAL. x 








HO 9-3607 | 


BUICK PARTS | 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
We are Quantity 


’ 


Wholesalers: 
Shippers of All General Motors 
Parts. Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








OLDSMOBILE 
PARTS 


Write - Wire 


Jordan 4-6618 
GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


Phone - 


24 Hours Service on Shipments 





TRUCKS FOR SALE 


PARTS FOR SALE — 





ATTENTION 


CONTRACTORS-MIXER PLANTS- 
LOGGERS-EXPORTERS 


Twenty (20) 1950 White ten wheelers— 
model WC2664—176"" W. 8B., Timken 
S$D3010 dual drive axles, ISOA super power 
engines, double channel frames, B.L. 6231 
transmissions, 10:00x22 traction 
Available with or without 8 
level dump bodies. Ideal 
or for 4\/, 
yard mixers. Will consider all inquiries, 
regardless of number of units involved. 


THE WHITE MOTOR COMPANY 


930 Commonwealth Ave. Boston 15, Mass. 
Telephone: Aspinwal! 7-5300 J. P. McArdle 


| DODGE TRUCK 
PARTS 


Chrysler — DeSoto — Dodge — Plymouth 
For Hard To Get Parts 


RAYNAL BROTHERS 


DODGE DEALERS 


auxiliary 
type tires. 
yard water 
vehicles for 14-15 ton dumpers 


9103 Chalmers Detroit 13, Michigan 
Phone LAkeview 6-1300 


Most complete stock in middle west 








om “ a LATE MODEL USED AUTO CARRIERS 

BUSES FOR SALE | for sale, All popular makes. Yeagle 

1946 STUDEBAKER superior, 54 passenger, |__ Brothers Auto Transit Co., Muncy, Pa. 
1850 GMC (6, passenger, al steel school TRUCKS WANTED 

| high headroom N. Y. utility specifications | WANTED TO BUY, Bus chassis, Any 

(new); 1948 Ford, 36 passenger all steel| Quantity and make. Wire, write or call 


advising make, quantity, wheelbase, spe- 

cial equipment, location and price. Super- 

Meiiladelphia | {or Coach Sales Co., 2335 N.W. 12th St., 
| Phone 5-3538, Oklahoma City, 7, Okla, 


SHOP EQUIPMENT FOR SALE 
|COMPLETE BODY SHOP EQUIPMENT, 
consisting of DeVilbiss air compressor, 
air hammer, sander, paint guns, Porta 
power and equipment. Almost new. Will 


school bus (new); 1950 Chevrolet, 48 pas- | 
senger all steel school bus. 
Sales Co., 101 N. 33rd Sts., 


| 4, Penn. Phone: BA 2-7605. 


|NEW AND USED BUSES. Any size or 
make. H. C. Prater, McNutt Motor Co., 


Maryville, _Tenn, | ili a 
~~ ‘PRUCKS FOR SALE 














FOR SALE. Will sacrifice tow truck, like 

a3 camvenainadate 4,000 — "1948 sacrifice. Walter Duckwall, Noblesville, 

| Ford 134° C & C complete wrecker, | _[nd. ae cls 

| crane, tow bar, winch, air clutch, ete. ANTIQU E CARS FOR SALE 

| Color red with chrome railing. Cost | — = — 

| $3,500. Write Gordon Davis Motor Sales, | LINCOLN, 1930, 7 passenger limousine. 
Inc., 2007 Genesee St., Utica, N. Y. Inter-com, 8 cylinder, excellent condi- 

| FoR SALE. Four KBS ‘ocarnational tion. Make offer or will trade for old 

r . | del Hudson. A. D. Thomas Motor 

trucks, New 1948 with bolster bed used ag = . 


Co., Del Rio, ° Texas. 
E ULANEOU Ss 





Contact Emmett P. | — 
Phone Shippen- 


for hauling lumber. 
| Knight, Shippenville, Pa. 











ville 33 R 23. | GENUINE IMPORTED CHAMOIS, Tanned 
with 10% pure cod oil. Soft, absorbent. 

lint-free. Saves labor, a better job wash- 

DISCOURAGED? ing cars, windows, ee, ee 

‘ : silverware, dusting furniture. & square 
welt ro a yet. 2 - = skin, perfect quality; satisfaction or 
_ ee eras money refunded. Approximately 17 inches 


can help you locate that hard-to-get x 13 inches. $2 each, $20 dozen, C, O. 


part—or = experienced service man- D.'’s accepted. (Save postage, send 
Tl a ee ee — check.) Sax-On, 3840 Fullerton, Dept. 
to a selected group of readers—the peo- i 
ple of the AUTOMOTIVE INDUSTRY. ENGINE REBUILDING — Crankshaft 


grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S8t., 
Lynchburg, Virginia. 


Turn to the Classified Want Ad col- | 
umns for full information on rates. 





AUCTIONS DEALERS ONLY EVERY WEEK 
SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 


Monday Ricar Auto Auction 


T i Chicago, Ililinois 
Tim Anipach for. — South Bend Auto Auction 


Decatur Auto Auction South Bend, Indiana 
Decatur, Illinois 





Montpelier Auto Auction Thursday 
Montpelier, Ohio Ken Schaefer Auto Auction 
Indianapolis, Indiana 


Tuesday 

Arena Auto Auction 
Chicago, Illinois 

Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Tri-City Auto Auction 


Maney Auto Auction 
Murfreesboro, Tennessee 
H. C. Turney Auto Auction 
Akron, Ohio 

Wheeling Auto Auction 
Wheeling (Chicago), Ill. 


Moline, Iilinois 
Wednesda Friday 
Aptco Auto Auction Amarillo Auto Auction 


Amarillo, Texas 

Dyer Auto Auction 

Dyer, Indiana 

Sane Auto Auction 
uincy, Hlinois 


Detroit, Michigan 
Clarke Auto Auction 
Indianapolis, Indiana 
O K Sales Auto Auction 
Gibson City, Illinois 


These Auctions Are Members of the 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 
Headquarters—Towanda, Illinois Elsie Martin, Secretary 








Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Murfreesbore, Tenn. Huntsville, Ala. 


Every Thursday Every Friday 
Phone 111 11 A. M. Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check i is attached oO or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


EEOC RETO PO TR TCT ee er re pT ere 
Pe. ee eKG GEAR A GRRE AR OAMm UO ER DEORE OSS OO. S icaa cae sknaene 
TRADE CONNECTION: 

Car Dealer [) Truck Dealer [1] Manufacturer [J 
Jobber [] Insurance [1] Financial [1] Supplier [) 
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Foirchild Aerial Survey 


New Journal-American survey 
shows how automotive supplies 
sell in the New York market 


i takes a lot of gas, oil, tires, batteries, anti- 

freeze, etc., to keep cars rolling in New York. 
How does your product stand up against competi- 
tion? Who stocks it? What is your sales position? 
The new Journal-American Automotive Survey gives 
you all the answers. Covering the city’s major 
boroughs, it shows stock and distribution of auto- 
motive supplies and accessories sold in all types of 
outlets — filling stations, garages, new car dealers 
and tire outlets. A Hearst Advertising Service man 
will be glad to supply you with a copy of this 
important merchandising tool at no cost or obliga- 
tion. Simply phone or write your nearest Hearst 
Advertising Service Office. 


NATIONALLY REPRESENTED BY 
HEARST ADVERTISING SERVICE 


26 Different TIRES 


4] 


SURVEY INCLUDES 


TUBES 69 
BATTERIES 39 
SOLVENTS 10 
AUTO WAXES 36 
OIL FILTERS 48 


| NEW YORK 


aol! rey: 


A HEARST NEWSPAPER 
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12 Different GASOLINES 


MOTOR OILS 
ANTI-FREEZE 

SPARK PLUGS 
RADIATOR CLEANSERS 
AUTO POLISHES 








